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INSURANCE EXECUTIVES 
SHOULD KNOW 
THEIR SILENT PARTNERS 


Your leeinsurer Is reall your silent partner. 
There must be mutual contadence and 4 


complete understanding ol your problems. 
It is possible that we can oHer vou cer- 


tain advantages vou do not now enjoy. 


CASUALTY FIDELITY & SURETY REINSURANCE 


EXCESS 


INSURANCE COMPANY OF AMERICA 


NINETY-NINE JOHN STREET, NEW YORK CITY 
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THE Facts ABout Wood 
AS AN ALTERNATE FOR STEEL 
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Vertical Records 


GUARDSMAN FILING CABINETS 
STEEL-SAVER TRANSFER CASE 
LEDGER TRAY AND BASE 


Office Furniture 
DESKS, CHAIRS, TABLES 





You may now acquire Remington Rand record keeping 
equipment in wood as well as steel. To a limited extent, 
you still have a choice—depending upon your position as a 
producer of war materiel. 

But choice, today, means something more than stating a 
preference. If you use steel when an alternate material will 
serve just as well, you’re cheating a fighting man. If you 
refuse alternate products merely because you prefer steel, 
you are neglecting your responsibility to maintain record 
efficiency today—when you need it most. 

Here, then, are the facts about Remington Rand’s new wood 
alternate record keeping equipment—-facts which may help 
you to better understand that “efficiency as usual” need 
not be sacrificed while steel goes to war. 


THE FACTS 


NO PRIORITY NEEDED CorrectT_y Usep, the word alternate 


Visible Records 


KARDEX ADMINISTRATOR 
KOLECT-A-MATIC ADMINISTRATOR 
KARDEX TABLE STAND 
SPEEDAC RACK 
BOOK UNITS & CABINET 


means equivalent when applied to 
Remington Rand’s Administrator 
line of visible records and Guards- 
man line of wood filing cabinets. 
These quality products are not sub- 
stitutes—are built for permanent rather 
than duration use. 

WHEREVER PRACTICABLE, Remington 
Rand’s wood equipment has been 
designed to match existing installa- 
tions of steel units. Thus, your 
present equipment can be added-to 
without effacing uniform appearance 
or performance. 


KARDEX ADMINISTRATOR cabinets, and 
Kolect-A-Matic Administrator wood items, 
are available in a wide variety of sizes- 
can be adapted to conform to any require- 
ment. As always, you can custom build 
for your exact needs with standard equip- 
ment. There are no changes in control 
features—nothing is changed but the 
steel. 


GUARDSMAN Woop FILING CABINETS are 
available in two, three, four and five drawer 
heights, with substitute drawers to accom- 
modate 6x4 or 5x3 cards. A special 18-tray 
Tabulating Card Cabinet, and a six-drawer 
unit to house 8x5 cards, are being fur- 
nished—all as stock items. 


ACCEPT THIS FREE OFFER 


We have prepared two colorful new cata- 
logs, complete with prices, illustrating and 
describing the full Remington Rand line 
of wood record equipment. One covers 
Vertical filing equipment—the other, 
Visible. You may have either or both of 
these free buyer’s manuals merely for the 
asking. Write today to Remington Rand, 
Buffalo, New York,—or drop in at your 
local Remington Rand branch office. You'll 
receive your copies promptly. No obli- 
gation, of course. 


WOOD EQUIPMENT BUILT FOR Permanent USE 





Designed to facilitate every factor in Punched-Card 
Accounting routine, this tabulating card cabinet will 
bold More than 70,000 cards complete with guides! 

very “drawer” is a tabulating-wise individual tray. 


War-important Kardex, now in use by 80% of all 
Navy ““E” winners as a production control record, is 


* available in wood without priority. Control features 


are unaltered—nothing’s changed but the steel. 


4% 


EOE cD LD 


The Guardsman File recently passed a gruelling run 
of 300,000 effortless drawer actions by actual labora- 
tory test! It’s formed from wood and plastic slide 
suspension reinforced on moving parts with steel. 
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Furnished through the courtesy of The First 


Aetna Casualty & Surety Company ...... 
Aetna Insurance Company ................ 
Aetna Life Insurance Company .......... 
Agricultural Insurance Company ........ 
American Alliance Ins. Company ......... 
American Equitable Assur. Co. ........... 
American Home Fire Assur. Co. .......... 
American Ins. Co. (Newark) ............. 
American Re-Insurance Company ........ 
American Reserve Ins. Company ......... 
American Surety Company ............... 
Automobile Insurance Company .......... 
Baltimore American Ins. Company ....... 
Bankers & Shippers Ins. Company ....... 
Boston Insurance Company ............... 
Camden Fire Ins. Association ......... writ 
Carolina Insurance Company ............. 
City of New York Ins. Company ...... ae 
Connecticut Gen’l Life Ins. Co. ........... 
Continental Casualty Company ........... 
Continental Insurance Company .......... 
tagle Fire Insurance Company ........... 
Cmployers Reinsurance Corp. ............ 
mecens Ine. Co. OF AMEOETICA 2.06660 cccccrece 
Federal Insurance Company .............. 
Fidelity & Deposit Co. of Md. ........... 
Fidelity-Phenix Fire Ins. Co. ............. 
Fire Assoc. of Philadelphia ............... 
Fireman's Fund Insurance Co. ............ 
Firemen’s Insurance Co. (Newark) ....... 
Franklin Fire Insurance Co. .............. 
General Reinsurance Corp. ..............-. 
Georgia Home Insurance Co. .............. 
Gibraltar Fire & Marine ..........cccccoes 
Glens Falls Insurance Company .......... 
Globe & Republic Ins. Company 
Globe & Rutgers Fire Ins. Co. 






Great American Insurance Co. ............ 
Great American Indemnity Co. ........... 
Halifax Insurance Company .............. 
Hanover Fire Insurance Company ........ 
Hartford Fire Insurance Company ....... 
Hartford Steam Boiler Inspec. & Ins. Co, 
Home Insurance Company ..............6. 
Homestead Fire Insurance Co. ............ 
pee. Co. Of North Amefics ......000scc0e0. 
OE Sp ee 


Knickerbocker Insurance Co. ............. 
Lincoln Fire Insurance Company ......... 
Maryland Casualty Company ............. 
Mass. Bonding & Ins. Company .......... 
Merchants Fire Assur. Corp. .............. 
Merchants & Mfgrs. Fire Ins. Co. ......... 
National Casualty Company ........ ..... 
National Fire Insurance Company ........ 
National Liberty Ins. Company .......... 
National Union Fire Ins. Co. ............. 
New Amsterdam Casualty Co. ............ 
New Brunswick Fire Ins. Co. ............ 
New Hampshire Fire Ins. Co. ............ 
New York Fire Ins. Company ............ 
Northern Insurance Company ............ 
poeeem Diver Insurance Co. ....6.6scccccces 
Northeastern Ins. Co. of Hartford ........ 
Northwestern Nat’l Ins. Co. .............. 
ee EY MN, GD, ov ccccveccccesscscss 
Pacific Fire Insurance Co. ................ 
Pacific Indemnity Company ............... 
peel Revere Fire Ins. Co. .....cccccscceses 
Phoenix Insurance Company ............. 
Preferred Accident Ins. Co. ............... 
Providence Washington Ins. Co. .......... 
Reinsurance Corp. of N. Y. 
Republic Ins. Co.—Dallas ............ ‘a 

Rhode Island Insurance Company ........ 
|S eS 6 re 
Seaboard Surety Company ............... 
Security Ins. Co. (New Haven) ........... 


eereee 2. BE, Bae. CO. 0.0 ccecccveccs 
Standard Accident Ins. Company ......... 
Stuyvesant Insurance Company ........... 
Sun Life Assur. Co. of Canada ............ 
Travelers Insurance Company ............ 
Ria e Wes ee GOMOSOMEY CO. .ccccccccccecces 
U. S. Fire Insurance Company ........... 
ae SUUMUMEEOS COMBARY 200 ccccsccesecs 
Westchester Fire Ins. Co. ................. 


INSURANCE STOCKS 


Closing Bid Prices 
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Best's 
Insurance News 


PUBLICATION OFFICE, BOX 1259, ALBANY, N. Y. 
EDITORIAL AND BUSINESS OFFICES 
BEST BUILDING, 75 FULTON STREET, NEW YORK, N. Y. 















IN ANY LANGUAGE 


Hotel Pennsylvania 
is a good risk! 








UT IN YOUR LANGUAGE, a good risk takes on a special 
significance. It means “the tops’ —and that’s what 
Hotel Pennsylvania has proved itself to be for people 
in the insurance business. 


First off, the location is ideal. Hotel Pennsylvania 
is opposite Pennsylvania Station, right in the heart 
of Manhattan, just a walk from many of your busi- 
ness calls. If you prefer to ride, busses and sub- 





ways are right outside the door! 


“Chen, there’s the famous Statler service. And 
brother, that’s total coverage! Dozens of extra services 
are no farther away than your telephone—all around 


Then, there’s the Hotel Pennsylvania fun. Right in 


our charming Café Rouge, you can dance to the na- 





Gray and his Casa Loma Orchestra) And the food is 


Then, there’s the matter of rates. Wait till you see 

the large, airy, comfortable room you can get at 

Hotel Pennsylvania for as little as $3.85! You'll agree 

with hundreds of. other insurance people who say, 

“If you want to spend a few comfortable days in Man- 
> hattan, Hotel Pennsylvania gets an A-1] rating!” 








HOTEL PENNSYLVANIA 


JAMES H. McCABE, General Manager 
THE STATLER HOTEL IN NEW YORK 


Opposite Pennsylvania Station 
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Here’s 15 pounds of fire-killing wallop 


..- FOR FLAMING LIQUIDS, ELECTRICAL FIRES 


Different fires need different extinguish- 
ing methods. For example, we don’t tell 
you to use Kidde extinguishers on paper 
and rubbish fires. That’s not their main 
job, although they often do it. 

The real fire fighting job of Kidde ex- 
tinguishers is killing electrical and flam- 
mable liquid fires. These fires need 
smothering. Kidde blankets them in a 
fast-expanding blizzard of carbon diox- 
ide snow-and-gas, one of the fastest- 







known extinguishing agents. 

The Kidde fifteen-pounder shown in 
the illustration carries a heavy punch 
against industry’s toughest fires. If 
you’re protecting flammable liquids or 
electrical equipment, here’s your fire 
fighter. Its 15 Ibs. of carbon dioxide give 
it ample hitting power to knock down 
blazes that baffle ordinary extinguishers, 
That’s why it’s industry’s favorite among 
all Kidde models! 


BUILT-IN EXTINGUISHING 


Many industrial fire hazards are 
simply too big for portable ex- 
tinguishers. That’s when you 
need a Built-in Kidde System. 
The fire-fighting reserve of car- 
bon dioxide gas is held in cylin- 
ders safely out of danger zone. 
Kidde Shielded Nozzles are 
placed directly in the hazard 
area, to blanket any blaze with 
a cloud of Kidde snow-and- 
gas. Automatic controls make 
Kidde Systems panic-proof. 
Manual controls may be used, 
or you may combine both types. 





AIM LIKE A GUN 


Lightweight champion among 
fire extinguishers is the pistol 
grip Kidde. Just aim at blaze, 
pull trigger, and knock flames 
dead! Here’s the easiest-to-han- 
dle fire fighter that ever smoth- 
ered a blaze. Untrained work- 
ers use it naturally, correctly. 
No pumping, no fuss. A touch 
with your trigger finger does the 
trick. Kidde units carry two or 
four pounds of carbon dioxide, 
depending on the fire hazard 
you're guarding. For example, 
laboratories use the four-pound 
Kidde with great success. 





21% of all industrial 
fire losses in Decem- 
ber, 1941, came from 
electrical causes, ac- 
cording to Factory 
Mutual Record. Yet 
experts will tell you 
that, almost without exception, 
fires in electrical equipment can 
be prevented by careful inspec- 
tion, attention to oiling and clean- 
ing. Are you taking proper care of 
electrical equipment in your plant? 
This pays big safety dividends. 















23 Know what happens 
=> when fire hits a proc- J 
ess room protected Wy 
.7 by Kidde Pressure 
4 Trips? As Kidde car- 
bon dioxide gas 
rushes on its way to 


KNOWLEDGE IS INSURANCE 
Z H f 
iy in which your em- 






Yj ployees can help you 
G nop fires: 1 — By 
knowing how to use 
fire extinguishers! 
2—By knowing how 


smother fire, it trips releases which 
slam fire doors, close windows, 
shut off fans and agitators, and 
close ventilator ducts. Use Kidde 
Pressure Trips in combination 
with Kidde Built-In Systems. . . 
and keep fire in a flame-tight jail. 








and where to turn in a fire alarm; 
3 — By understanding the special 
fire hazards in their section of the 
plant; 4 — by carefully following 
the safety and housekeeping rou- 
tine regarding smoking, waste dis- 
posal, proper clean-up methods. 











This advertisement is one of a series appearing in leading industrial magazines 
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12 East Grand Avenue 


Good Company For 


Your Advertising 


Is the authoritative business, in- 
surance, financial, and market 
news published daily for insur- 
ance producers and other busi- 
ness executives of the Middle 


West by 


Chiragn Journal 
of Commerce 


“All the News a Busy Man Has Time to Read” 


Chicago, Illinois 
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COMPANY DEVELOPMENTS 


SUMMARY of the insurance company developments 
throughout the United States and Canada in recent months 
appears hereafter. This summary includes notices of examina. 
tions conducted, and also new, licensed and retired companies, 


ALABAMA 
Licensed 
Western Casualty & Surety Co. ............ Fort Scott, Kans 
Western Fire Insurance Co. ...............0. Fort Scott, Kans 
FLORIDA ; 
Licensed 
Western Casualty & Surety Co. .............. Fort Scott, Kans, 
Western Fire Insurance Co. ..0.60.00000000000 Fort Scott, Kans, 
HAWAII 
Withdrew 
UNG TAPERNOE GO. icc caccdesnssicdecsasivsions Boston, Mass, 
IDAHO 
Withdrawal 
Dearborn National Casualty Co. ............... Detroit, Mich, 
ILLINOIS 
Licensed 
Wm. Penn Fire Insurance Co. .............. Philadelphia, Pa, 
Withdrew 
Dearborn National Insurance Co. .............. Detroit, Mich. 
KANSAS 
Licensed 
Philadelphia National Ins. Co. .............. Philadelphia, Pa. 
MASSACHUSETTS 
Examined 
Arrow Mutual Liability Insurance Co. ....Chestnut Hill, Mass. 
Berkshire Mutual Fire Insurance Co. .......... Pittsfield, Mass, 
Boston Insurance Com@eny ........0.0.sccccces Boston, Mass. 
Cambridge Mutual Fire Insurance Co. ........ Andover, Mass. 
Citizens Mutual Insurance Co. ................ Concord, Mass. 
Groveland Mutual Fire Ins. Co. ............. Groveland, Mass. 
Holyoke Mutual Fire Insurance Co. ............. Salem, Mass. 
Lynn Mutual Fire Insurance Co. ...... re eee Concord, Mass. 
Massachusetts Indemnity Ins. Co. .............. Boston, Mass. 
Mutual Protection Fire Ins. Co. ............... Concord, Mass. 
Salem Mutual Fire Insurance Co. ............... Salem, Mass. 
Licensed 
North American F. & M. Reins. Corp. ...... New York, N. Y. 
MICHIGAN 
Licensed 
Central Surety Fire Core, .2..06.c0c0ceseees Kansas City, Mo. 
Pacific Employers Ins. Co. ......00cccecssece Los Angeles, Cal. 
Stuyvesant Insurance Co. .......22.scecsses New York, N. Y. 
MINNESOTA 
Withdrew 
Dearborn National Insurance Co. .............. Detroit, Mich. 
MISSOURI 
Licensed 
Farmers Mutual Hail Ins. Co. of Ia. .......... Des Moines, Ia. 
NEBRASKA 
Licensed : 
Kemba Mutual Insurance Assn. .............. Cincinnati, Ohio 
NEW HAMPSHIRE 
Examined : 
Granite State Fire Insurance Co. .......... Portsmouth, N. H. 
New Hampshire Fire Insurance Co. ........ Manchester, N. H. 


NEW JERSEY 
New Company 
Medical-Surgical Plan of N. J. ........00-000-: Newark, N. J. 
NEW YORK 
Withdrawal 


Dearborn National Ins. Coe. 200. cccccccccccscces Detroit, Mich. 
Examined 
General Fire Assmrante GO. 2.2. .05sccccssssceees Paris, France 
General Schuyler Fire Ins. Co. .............. New York, N. Y. 
ee > re New York, N. Y. 
PENNSYLVANIA 
Examined 
Bedford County Grange Mutual Fire Ins. Co. ..... Bedford, Pa. 
Blair County Mutual Fire Ins. Co. ...............44 Altoona, Pa. 
Canonsburg Mutual Fire Insurance Co. ...... Washington, Pa. 
Clarion County Mutual Fire Ins. Co. ............. Clarion, Pa. 


BEST'S FIRE AND CASUALTY NEWS 
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- Clearfield County Grange Mutual Fire Ins. Co. . 














PENNSYLVANIA—Continued 


Colonial Assurance Company ................ Philadelphia, Pa. 
Cooperative Mutual Fire Insurance Co. ............ Berlin, Pa. 
Crown Mutual Fire Insurance Co. .............. Somerset, Pa. 
Empire Mutual Fire Insurance Co. .......... Philadelphia, Pa. 
Everett Cash Mutual Fire Insurance Co. .......... Everett, Pa. 
Farmers Mutual Fire Ins. Co. of Jamestown ..... . Marble, Pa. 
Freehold Mutual Fire Ins. Assn. .............. Pittsfield, Pa. 
Friend’s Cove Farmers Mutual Fire Ins. Co. ..... Bedford, Pa. 
Fulton County Mutual Fire Ins. Co. ............ Needmore, Pa. 
Home Mutual Fire Insurance Co. .......... Williamsburg, Pa. 
Limestone Mutual Fire Insurance Co. ....New Bethlehem, Pa. 
Oakland Mutual Fire Insurance Co. ............ Titusville, Pa. 
wamons Mutual Fire Assi. ......606ccccsvoceses Meadville, Pa. 
Penn Mutual Fire Insurance Co. ............ Westchester, Pa. 
Penna. Threshermen & Farmers’ Mnt. Cas. Co. Harrisburg, Pa. 
Reema Dawtuns Five Ins. Go, 2... .6<.c ec cewccccsscw Lanse, Pa. 
Southwestern Mutual Fire Assn. ............. Uniontown, Pa. 


Susquehanna County Grange Mutual Fire Ins. Co. New 
Milford, Pa. 
Tioga County Grange Mutual Fire Ins. Co. ...... Millerton, Pa. 
eee. Bewttal Fire 106. Co. ..:0.0060000000000306 Bedford, Pa. 
Washington Mutual Fire & Storm Ins. Co. .... Falls Creek. Pa. 
Wyoming County Grangers Mutual Ins. Co., Tunkhannock, Pa. 
SOUTH CAROLINA 
Licensed 
Caledonian American Insurance Co. .......... New York, N. Y. 
TENNESSEE 
Licensed 
emeicam Tite @ CAsGaty GGy n.oco6c 660000 ce0se Orlando, Fila. 
WASHINGTON 
Examined 
ne © NINN SOR eco nwk Kiwis e Ween do Seattle, Wash. 
Licensed 
Be ae 2 eee eee Philadelphia, Pa. 
WEST VIRGINIA 
Licensed 
Yorkshire Indemnity Co. of N. Y............. New York, N. Y. 


CONVENTIONS AHEAD 


AUGUST 


24 to 26—American Bar Association, Insurance Section. Annual 
meeting to be held at the Hotel Statler, Detroit, Mich. 

26 to 28—Washington and Oregon Local Agents’ Associations. 
Joint annual convention, to be held in Portland, Oregon. 

31 to Sept. 2—International Association of Insurance Counsel. An- 
nual meeting to be held at the Greenbrier Hotel, White 
Sulphur Springs, W. Va. 

31 to Sept. 2—International Federation of Commercial Travelers In- 
surance Organizations. Annual meeting to be held at 
the Chateau Frontenac, Quebec, Canada. 


SEPTEMBER 


3 to 6 —Michigan Association of Insurance Agents. Annual 
meeting to be held at the Grand Hotel, Mackinac Is- 
land, Michigan. 

14 and 15—International Claim Association. Annual meeting to be 
held at the Edgewater Beach Hotel, Chicago, Ill. 

15 and 16—Pennsylvania Association of Insurance Agents. Sixty- 
third annual meeting to be held at the Penn-Harris 
Hotel, Harrisburg, Pa. 

16 and 17—lowa Association of Insurance Agents. Annual meet- 
ing to be held at the Chieftain Hotel, Council Bluffs, 
la. 

17—New Jersey Association of Insurance Agents. Annual 
meeting to be held at the Hotel Stacy-Trent, Trenton, 
N. J. 

17 and 18—Wisconsin Association of Insurance Agents. Annual 

meeting to be held at the Hotel Schroeder, Milwaukee, 


Wis. Q 
21 and 22—Insurance Advertising Conference. Annual meeting to 
be held at the Hotel Roosevelt, New York City. 


FOR AUGUST, 1942 





.Clearfield, Pa. 


Cooperation with 
DIFFICULT 
Insurance Problems 


Unusual risks are best handled by a com- 
pany with the experience and facilities to 
deal with extraordinary insurance problems. 
Depend on Indemnity for thorough, com- 
petent cooperation. The unusual is not un- 
usual with us. We are equipped to aid you 
with extraordinary types of general liability, 
or with contracts to cover all business needs. 
For September and October, Indemnity’s 
1942 Plan of Organized Selling is concen- 
trating on Manufacturers’ Protection. The 
Sales Kit for this field has been skillfully 
planned to provide the most effective kind of 
sales help for the Agent .. . with practical 
information, useful forms, sound suggestions 
and stimulating ideas. 

Indemnity’s 1942 Plan has many features 
an Agent can profit by. Let us send you 
complete information. 


CASUALTY FIDELITY 


SURETY 


CAPITAL $2,500,000 


INDEMNITY 
INSURANCE COMPANY 
OF NORTH AMERICA 


PHILADELPHIA 


and its affiliated companies write practically 
every form of insurance, except life 


Service Offices located in principal cities. 


Complete nation-wide Insurance Facilities for Agents 
and Brokers. 











WRITING HISTORY! 


You're writing the history your grandchildren will study. For 
upon your effort . . . and the efforts of every American... 
depends the fate of the world. 


As an American you must sacrifice to buy war bonds . . . must 
cheerfully endure wartime restrictions. As an insurance man 
you must expand your knowledge . . . must redouble your 
activities to give American industry complete protection. 


On the battle fronts they are writing history with their blood. 
On the industrial front we must write history with our sweat. 
Remember, work wins wars! 





Published by the 
United States Fidelity & Guaranty Co. 
and its affiliate, 
Fidelity & Guaranty Fire Corporation 
Home Offices: Baltimore, Md. 
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xxx Last month we presented a study of the invest- 
ment program and the classification of admitted assets 
of 260 stock fire and casualty companies. This month 
we have extended the study into the mutual field and 
find that the same general differences exist between the 
mutual fire and casualty companies as existed in the 
stock company field, but in a lesser degree. However, 
there is one striking difference—the general shift in 
emphasis from cash to government bonds by the mutuals 
while cash balances continue to rise for the stock com- 
pany group. The editorial Mutual /nvestments, on page 
13, outlines the general position at the end of each of 
the last three years and supporting tables on pages 42 
and 43 show the complete breakdown of assets by com- 
panies. 


*** Fach month we include a list of insurance stock 
quotations showing the yearly high and low and month- 
end closing bid prices. Each January we run an article 
on insurance stock trends. These will, in the future, be 
supplemented by a monthly index of 50 representative 
fire insurance stocks and 20 casualty insurance stocks 
with comment as to underlying reasons for changes in 
the index. These indices are based on December 31, 
1933 as 100. For further particulars and_this month’s 
comment see Best’s Stock Index, on page 15. 


*kk Marine or War Risk, on page 16, is a review of 
the Coxwold Case which had recently been decided in 
Great Britain. The case will undoubtedly form part 
of the textbook study of future students of marine 
insurance, dealing as it does with causa proxima in rela- 
tion to “warlike operations.” 


*** Last month we included an article under the title 


“War Impact on Casualty Insurance.” This month we 
tun the companion piece, War Impact on Fire Insur- 
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ance, on page 17. Sales Fundamentals, on page 19, 
deals particularly with sales operations in the accident 
and health field. Dominating a Sales Interview, on 
page 26, is borrowed from another field as it is broad 
enough to cover all classes of sales. 


xxx Wartime Supervision, on page 23, outlines some 
of the problems faced by State Insurance Commis- 
sioners during the present crisis. The National Board 
of Fire Underwriters has made up a very interesting 
chart showing the long-term trend in losses and pre- 
miums. To illustrate the declining cost of fire insurance, 
averages are shown for each decade in order that 
trends may be seen at a glance. The chart is reproduced 
on page 27. 


*x*k Letter to the President, on page 29, covers the 
subject of government war risk insurance on sea borne 
cargoes and outlines some of the difficulties formerly 
faced by an average policyholder. The government has 
just announced that it is prepared to provide open or 
automatic cargo war risk insurance policies covering 
imports along lines very similar to the plan proposed 
in the letter. In recognition of unusual conditions aris- 
ing with the war restriction of the use of automobiles 
and the enlistment of civilians for voluntary home de- 
fense, the National Board of Casualty and Surety Un- 
derwriters has made some important changes in liability 
covers which are further explained under the heading 
New Liability Covers, on page 31. 


*** Our legal topic this month, entitled Malpractice 
Defense, on page 51, is limited to a discussion of the 
preparation for and the court defense of civilian mal- 
practice actions against physicians and surgeons holding 
unrestricted licenses to practice medicine. Malpractice by 
doctors is apparently very rare and if properly defended 
the vast majority of such actions should be won for the 
defendant. 


**x*k We have just completed the third edition of a 
publication which is so important to the insurance busi- 
ness in general and so interesting that it deserves special 
comment here. BEST’S FIRE AND CASUALTY 
AGGREGATES AND AVERAGES brings together, 
under one cover, the most important statistical data 
accumulated by Alfred M. Best Company, Inc., during 
the past 42 years, covering the fire-marine and casualty- 
surety business. This has been supplemented by a 
wealth of specially prepared tabulations and aggregates 
never before compiled, augmented by long-term trend 
studies shown in charts, graphs and tables. Further 
particulars are on page 14. 
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What is war doing to YOUR insurance...? 


Wor is Changing Personal Risks! Even your home, your furniture, your 
car—a thousand and one valuable items of personal property—may 
also be inadequately covered by insurance today. Can you a fford 


to leave yourself liable to loss ...? 


WHEN YOU last checked your property insurance, the chances 
are you were adequately protected. 

But war is changing things overnight . . 
Wor is Changing Industrial Risks! The plant you may have insured on the 
basis of original investment, might cost twice as much to rebuild 
today, and you may now risk a loss of this difference. 

And the hazard itself is greater! Throughout industry, green 
hands are tackling unfamiliar jobs; old hands are working with 
unfamiliar materials; stock rooms are crammed with unfamiliar 


Consult Your Insurance Agent Now! The one safe course to take today, is 
to call upon the man who knows wartime’s changing values — your 
Insurance Agent! For your own sake, ask him for an up-to-date 
survey now; ask him to advise you on complete coverage in these 
unsettled times. 


stocks. Chances of fire—destruction—are increased a hundredfold. You’d be safest to do it today ...and you incur no obligation! 
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Fidelity 


eAMERICAN 


RE-INSURANCE COMPANY 


New York, N. Y. 


Financial Statement as of December 31, 1941 


ASSETS 
Ee ere Ee $9,722,733.77 
U.S. Gov- 
ernment $8,108,453.14 
Municipal. 797,446.25 
All Other. 816,834.38 
SEE ic caunsvectncvuewce 3,675,015.67 


(Valuations on N. Y. In- 


surance Dept. Basis)... $13,397,749.44 


Cash (In Banks and Office) 2,1 
Mortgage Loans (N. Y. 


30,958.52 


City Real Estate) ...... 183,265.99 
Premiums Not Over 90 

ree 373,279.03 
Accrued Interest ......... 49,100.91 
Reinsurance Recoverable, 

ED. i pearewne acd aolou os 16,159.77 


Total Admitted Assets $16,1 


50,513.66 


N. B. Securities carried at $354,812.50 in the above statement are deposited as required 


by law. 


On basis of December 31, 1941 Market Quotations for all Bonds and Stocks owned, the 


LIABILITIES 


Workmen’s Compensation, 
Liability (Legal) and 
Other Loss Reserves .. 


Unearned Premium Re- 
RE eee 


Commissions Payable .... 


Reserve for Taxes, Rein- 
Se 


Reserve for Premium on 
Bonds Owned ......... 


Voluntary Contingency 
ee ae 


Capital Bteck ........0. cc. 
BIEL 3 ctiewice desdsances 


Total Liabilities ..... 


Company’s Total Admitted Assets and Surplus would be decreased $113,658.19. 


$16,150,513.66 


$4,824,318.79 


2,157,468.45 
127,975.24 


1,355,717.68 
250,000.00 
500,000.00 


2,000,000.00 
4,935,033.50 
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MUTUAL INVESTMENTS 


issue, appeared a study 


[ ST month, in the July 


grams of stock fire and cas- Oe ere 14.1 18.4 
ualty insurance companies Bonds 

and an individual tabulation + ago a as: *e = 
of the classification of ad- all ay lllaaaay 67 
mitted assets of about two Public Utility... 86 8.4 
hundred and sixty of the Miscellaneous _34 27 
larger stock companies. We _ Total Bonds ...... 56.3 53. 


were also able to present a _—Steeks 


table showing the trend in oe --+-+- Me 
investment policy between Railroad .:..... 07 0, 
1931 and 1941—an increase Public Utility... 24 2 
in cash and U. S. Govern- Miscellaneous _52 _5.0 
ment bondholdings made i — ante 12.6 12. 
possible principally through and Mortgages. 10.9 9. 
the relative reduction in Agents’ Balances.. 4.9 5. 
Other Assets ..... ja 


holdings of all other classes 
of bonds. 

In this issue, we present a similar tabulation, covering 
1939, 1940 and 1941 of the asset classification of over 
one hundred mutual companies, divided almost equally 
between fire and casualty carriers. The supporting 
table of the fire company statistics appears on page 42 
and that covering casualty companies on page 43. 


General Position 


As was the case in the stock company field, nearly 
every type of investment program has been followed in 
the selection of assets. Some companies have concen- 
trated on diversification, others on appreciation, safety 
of principal, liquidity or yield. However, as a group 
the companies have followed sound conservative invest- 
ment principles and most of them maintain a high de- 
gree of diversification and unusual liquidity in their 
invested assets. 

Real estate, including home office property, and mort- 
gages amount to nearly ten per cent of admitted assets 
in the fire field and little more than half that figure in 
the casualty. With the exception of cash, agents’ bal- 
ances and other miscellaneous assets (totaling about 
23% in the fire field and 27% in the casualty) all other 
items represent invested assets in the form of bonds or 
stocks, usually listed securities. 

The same general differences between the fire and 
casualty mutual companies exist as were noted in the 
stock field, but in lesser degree. The casualty mutuals, 
as a group, own more bonds and fewer stocks than the 
fire mutuals but the difference in such holdings is rela- 
tively small in comparison to the rather wide variations 
between stock fire and casualty companies. One very 
interesting and perhaps significant development in 1941 
was the general shift in emphasis from cash to govern- 
ment bonds. The trend ending in 1940 jumped cash 
balances in the fire mutual field between the end of 
1938 and the end of 1940 from 10% to 18% and in 
the mutual casualty field from 17% to 25% while 
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CLASSIFICATION OF ADMITTED ASSETS 


; | Mutual Fire 
of the investment pro- 1939 1940 


onan 


n- 0 Ww 


government bond _ holdings 
Mutual Casualty declined slightly. The year 
1941 1939 1940 1941 1941 witnessed a decline in 


16.0 21.4 25.2 208 cash and a sharp rise in 
government bonds for the 
4 mn ce = mutual companies while 
5 58 50 44 cash balances continued to 
8.6 8.7 84 7.5 rise in the stock company 
24 _46 _32 36 field. 
55.5 59.8 56.6 62.1 The managements of mu- 
25 Lo ot 40 © ©tual companies have, in 
24 0.7 06 06 general, invested a larger 
0.6 04 03 02 percentage of assets in 
2.0 0.7 0.9 06 bonds, the corresponding 
oe a 4 ae ratios of mutual and stock 
‘ : . . companies being 55% and 
9.0 62 59 5.3 36% in the fire field and 
5.3 61 59 62 62% and 50% in the casu- 
1.4 09 O7 089 


alty field. Relatively, stock- 
holdings of the mutuals are 
materially less than such holdings by stock companies, 
ratios being 13% and 41% in the fire field and 5% 
and 20% in the casualty. Most notable difference in 
the stockholdings is the very natural almost complete 
absence of insurance stocks held by mutual carriers and 
the relative importance of such holdings particularly in 
the stock fire field. The mutual carriers have larger 
relative holdings in real estate and mortgages but also 
relatively larger cash balances. 


Investments and Liabilities 


In reviewing the exhibit showing the classification of 
admitted assets of the individual companies or in in- 
terpreting the investment practices of any company, one 
very important point should be kept in mind—the rela- - 
tion of such investments to outstanding liabilities. A 
company may have a higher than average percentage 
of assets invested in real estate, in common stocks or in 
some other class of security yet may, in addition, main- 
tain as high a degree of diversification and even greater 
liquidity in relation to outstanding liabilities than an- 
other company with a more normal diversification. of 
assets but larger liabilities. For this reason we have 
included in our detailed exhibit the amount of liabilities 
and their ratio to admitted assets. 

The margin of assets over liabilities is very important 
in judging a company’s conservatism or lack of it in 
selecting investments. This is amply illustrated by the 
extreme fluctuations in the securities markets in recent ~ 
years and the very wide and often rapid changes in” 
surplus position. In fact fluctuations were so severe 
that beginning with December 31, 1931 the National 
Convention of Insurance Commissioners adopted vary- 
ing methods of averaging market quotations of stocks 
and did not return to the use of actual market quota- 
tions until December 31, 1934. Bonds amply secured 
and not in default have been carried for several years 
at amortized values. 
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AGGREGATES 


E HAVE just completed the third edition of a 
WW pasbicatin which is so important to the insur- 

ance business in general and so interesting that 
it deserves special comment here. BEST’S FIRE AND 
CASUALTY AGGREGATES AND AVERAGES 
brings together, under one cover, the most important 
statistical data accumulated by Alfred M. Best Com- 
pany, Inc. during the past forty-two years, covering 
the fire-marine and casualty-surety business. This has 
been supplemented by a wealth of specially prepared 
tabulations and aggregates never before compiled, aug- 
mented by long-term trend studies shown in charts, 
graphs and tables. 

We have spared neither time nor expense in our 
effort to make this volume a complete statistical history 
of the fire and casualty business, carefully compiled 
and checked, to present a picture of the whole business 
to the many connected with it or vitally interested in it. 
In presenting the data we have tried to follow a logical 
plan beginning with a tabulation of the total assets, 
surplus, and premiums of the fire and casualty stock, 
mutual, reciprocal and Lloyds organizations, followed 
by a list of the largest stock fire and casualty companies, 
current figures on insurance company groups, and a 
study of insurance stocks. 


General Plan 


This general section is followed by a section devoted 
to the long-term and current position of the stock fire 
companies, which includes a number of special charts 
and tabulations. Immediately following is the section 
devoted to the mutual fire companies, succeeded by ag- 
gregates of the reciprocals and the Lloyds. The stock 
casualty and mutual casualty sections follow the same 
general plan of presentation used in the fire company 
sections, and are followed by important underwriting 
tables which show, by companies and also by aggregates, 
the results of the principal kinds of insurance transacted 
for the single calendar year 1941. The experience by 
classes of business is also shown for a ten-year period 
with charts on the principal classes going back twenty- 
five years. 

The publication contains 160 pages of charts, tables 
and aggregates and to give an idea of the completeness 
with which the study has been made we give the fol- 
lowing brief explanation of a single section of the book 
—that devoted to stock fire companies. 

This section begins with charts and tables showing 
the admitted assets, liabilities, capital, surplus, and 
policyholders’ surplus of the stock fire companies from 
1890 through 1941. These are followed immediately 
with the grand totals of admitted assets and liabilities at 
December 31, 1940 and December 31, 1941 of 346 stock 
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fire companies, aiginented with pie-charts showing the 
distribution of assets and liabilities at the end of 1931 
and at the end of 1941. These aggregates are further 
subdivided into four groups—219 miscellaneous stock 
fire companies, 41 foreign owned, 30 automobile, and 
56 U. S. Branches, followed by a complete breakdown 
and classification of the admitted assets of 135 individ- 
ual companies and 20 insurance company groups. 

We next take up the income and disbursements of the 
stock fire companies and print charts and tables show- 
ing the premiums written and the losses paid on fire in- 
surance and miscellaneous fire lines from 1890 through 
1941, followed by a tabulation beginning in 1929 show- 
ing the premium volume and per cent in nine lines of 
business, such as fire, motor vehicle, ocean marine, in- 
land marine, etc. The income and disbursement aggre- 
gates for 1941 are further broken down into ten’ sub- 
classes which segregate reinsurance, auto finance, gen- 
eral auto, general marine, and various additional 
subdivisions. This is followed by a study of operating 
expenses of three groups of companies covering the 
years 1916, 1925, 1935, and 1941 and a tabulation of 
the underwriting disbursements, completely broken 
down, on an individual company basis. 

We then have a series of charts and tables showing 
premiums earned, premium rates, burning ratio, loss 
ratio, expense ratio, combined loss and expense ratio, 
underwriting profit or loss, net interest earned, invest- 
ment profit or loss, some of the charts going back to 
1890 and others only to 1910. These are followed im- 
mediately by the underwriting exhibit, investment ex- 
hibit and movement of surplus for 1941, subdivided 
into the same ten aggregate groups used in the study 
of the income and disbursement accounts. 


Other Sections 


There are similar sections covering the mutual fire 
and stock and mutual casualty companies—all with ag- 
gregates subdivided. For instance, the study on the 
mutual companies is divided between the agency mu- 
tuals, the direct writing mutuals, and the tariff rate 
companies and the deviated rate companies, the Asso- 
ciated Factory Mutuals and the Mill Mutuals. 

The casualty section includes a tabulation by com- 
panies of the loss reserve development on liability and 
compensation taken from Schedule P, parts 5 and 5A, 
corrected for voluntary reserves. Also of very great 
interest and importance are the tables covering casualty 
underwriting experience by classes and by companies. 

In making up this publication we have learned things 
about the insurance business we never knew before and 
it contains such a wealth of valuable and interesting 
information that we want to bring it to the particular 
attention of our readers. 
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BESTS STOCK UNDEN 


tion has compiled, annually, December 31, 1933 .... 

an index of fire and casualty December 31, 1934 .... 
insurance stocks. Now, we pro- December 31, 1935 .... 
pose to prepare index prices more December 31, 1936 .... 
irequently and to report each December 31, 1937 .... 
month in Best’s Fire and Casualty December 31, 1938 .... 
News, as an additional feature, December 31, 1939 .... 
developments which might ac- December 31, 1940 .... 
cunt for an unfavorable or December 31, 1941 .... 
favorable movement in prices. June 30, 1942 ......... 
Exploration will be made for the July 31, 1942 ........... 


Fis some years our organiza- 


cause Of sale pressure, if any, ex- 
etted on individual fire or casualty 
stocks, or on the entire list. 

Farm income and wages have soared, but second- 
quarter earnings of 200 leading corporations (tabulated 
by the National City Bank) fell to the lowest level 
ince pre-war days—16% below the first three months 
and 39% under the final quarter of 1941. Many indus- 
tries are operating at new peaks, but profit margins 
are lower due principally to the new Federal revenue 
till This spring the average leading corporation set 
aside $3 for the tax collector for every $1 left for the 
stockholder, as contrasted to $2.25 to $1 in 1941 and 
9 to $1 in 1929. Small wonder that the general stock 
market has declined. 


Insurance Field 


In direct contrast is the picture in the casualty insur- 
ance field. Despite dire predictions on automobile pre- 
mium declines, total volume is up nearly 15% for the 
frst half of 1942 and both loss and expense ratios are 
lower. The first twenty casualty companies to file mid- 
year statements reported underwriting profits of better 
than $4,250,000, as against a gain of less than $2,000,- 
0 for the first half of 1941. Assets and net investment 
income rose but investment results were less favorable 
due to general security depreciation. 

This favorable showing is reflected in the casualty 
tock averages which at July 31 were 285.6 as against 
274.4 at December 31, 194i and less than two points 
telow the high at December 31, 1940. In contrast, the 
index of fire insurance stocks declined nearly 10% from 
180.0 at December 31, 1941 to 165.4 at July 31, which 
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Casualty Fire with the exception of the end of 


ere 100.0 100.0 the preceding month were the 
Fenbond 137.3 147.5 lowest since the close of 1937. 
ee x 239.5 2034 The poorer showing of the fire 
sells 282.0 194.1 insurance share market was dic- 
Ldeeon 197.3 142.3 tated solely by unprofitable under- 
See 260.4 171.4 writing returns on ocean marine 
ERA 285.2 183.4 business. However, general fire 
seit 287.1 184.3 losses are down despite the large 
iuea 274.4 180.0 gains in insurable values. 


eis 279.0 163.0 Casualty stocks continued to 


285.6 165.4 advance in July and the down- 
ward trend of the fire stocks was 
reversed. Of the twenty casualty 
stocks, fourteen advanced in 

price, four declined and two showed no change. Thirty- 

five of the fifty representative fire insurance stocks 
advanced in price during the same month, twelve de- 
clined and three showed no change. 


Widest Fluctuation 


The widest fluctuation was in City of New York, 
which dropped 20% after directors took no action on 
dividends due August 1. There is no evidence of any 
material change in the earnings of the company, but it 
is generally felt that dividend action was deferred be- 
cause of limitations of the New York Insurance Law, 
which provides that no company may pay dividends 
exceeding 10% on capital in a given year unless there 
remains, after the payment of such dividends, a surplus 
equal to 50% of capital or 30% of the unearned pre- 
mium reserve, whichever is greater, plus the difference 
between 10% on capital and the total dividends paid. 
Any reduction in the company’s surplus may be at- 
tributed to higher reserve requirements on a larger 
volume of business along with depreciation in market 
values of stocks owned. 

A favorable development during the month was the 
proposed treatment of unearned premium reserves 
under the new Federal Income tax bill as borrowed 
capital for the purpose of establishing an invested 
capital base for the determination of excess profits. The 
law permits the inclusion of one-half of borrowed 
money as invested capital. 


es 








MARINE or WAR RISK 


The Coxwold Case 


The Review 


HE marine insurance market has received with no 

little interest the judgment of the House of Lords 

allowing the appeal of claimants in Yorkshire Dale 
S.S. Co. v. Minister of War Transport. It is the famous 
Coxwold case in respect of which the Solicitor-General 
in the Court of Appeal said that: “if any risk which was 
met by a vessel while she was on a warlike operation 
was a war risk, then it was obvious that the solution was 
for the Government to write the marine risks.” The 
House of Lords has not gone to that length, but it is 
possible that as a result of its judgment some demand 
may be made for a reduction in marine insurance pre- 
miums, though a sober consideration of the issues con- 
cerned would not seem to justify much, if any, conces- 
sion on that score, apart from clear cases where the 
marine insurance premium, based on past records, has 
been loaded for what in the present light appear to be 
war risk claims. The case will undoubtedly form part 
of the text book study of future students of marine in- 
surance, and it is important enough to bear closer ex- 
amination, dealing as it does with causa proxima in 
relation to “warlike operations.” 

The Coxwold was admittedly engaged in a warlike 
operation. It was carrying a cargo of war material from 
Greenock to Narvik in convoy and stranded on the 
Isle of Skye in the early morning of May 7th, 1940. 
According to the brief resume of the case available at 
the time the arbitrator found that the casualty was due 
to the fact that (i) a certain light was not burning with 
full power owing to the war; (ii) that the weather was 
slightly foggy; and (iii) that there was an unexpected 
and unexplained tidal set. There was no negligence in 
navigation. The House of Lords judgment states that 
in order to avoid an enemy submarine, the Corwold, 
under naval orders, turned at right angles to her normal 
course and continued in this direction for half an hour. 
In holding that the casualty was a war loss, the Lord 
Chancellor relied on this fact, combined with all the 
other circumstances of the case. This was also the view 
taken by the Lord Chief Justice in the King’s Bench 
Division, who had held that the casualty was a war loss. 
He, however, refused to hold generally that everything 
which happened in the course of a warlike operation 
was necessarily a consequence of that operation. 


Court of Appeals View 


Lord Justice Scott in the Court of Appeal took the 
opposite view. He found that the stranding was not 
only prima facie a loss by perils of the sea, as many war 
losses might also be, but on all the facts found, was 
really and exclusively such a loss, and in no sense a 
loss by a warlike operation. He refused to accept the 
contention on behalf of the ship-owners that the warlike 
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operation must be regarded as continuing to have effect 
down to the moment of the accident. The reductio ty 
absurdum of this argument seemed to be that if it was 
well-founded, a king’s ship navigating during the war 
could never be lost by a marine peril. That would have 
meant the end of all marine insurance during war-time. 
since the Government controls all shipping as long as 
the war lasts, and was the last thing marine underwriters 
desired. 

It is fortunate, therefore, that the Lord Chancellor 
in his judgment, although reversing the decision of the 
Court of Appeal, emphasises that the phrase “engaged 
in warlike operations” is an entirely different thing from 
saying that any and every accident which happens to 
such a ship during her voyage is the consequence of a 
warlike operation. Authority, he said, was hardly needed 
for the proposition that one did not prove that an acci- 
dent was “the consequence of” a warlike operation 
merely by showing that it happened “during” a warlike 
operation. The Lord Chancellor referred in particular 
to collision cases and said that Lord Sumner, in the 
Warilda case (1923) had given the true test by asking 
the question whether the collision was caused “effectively 
and proximately” by the warlike operation. 


Causa Proxima Rule 


The causa proxima rule has given rise to many diff- 
culties since it would frequently lead to absurd results 
if it was interpreted as meaning the last cause operating 
in time. That, however, is not necessarily so. On the 
contrary, the proximate cause is that which is proximate 
in efficiency, 1.e., is the predominant cause of the cas- 
ualty. There must, however, be no break in the chain 
of causation, otherwise the new cause that has inter- 
vened will rule out the earlier causes. It would seem 
that the Lord Chief Justice did not consider that the 
unexplained tidal set constituted such a new intervening 
cause. In his judgment he said that the arbitrator had 
not found that the unexpected tidal set had actually 
caused the stranding, and, even if he had done s0, he 
(the Lord Chief Justice) was not sure that that would 
have concluded the case. Apparently, however, Lord 
Justice Scott did consider the unexplained tidal set as 
such a new intervening cause, enabling him to hold that 
the stranding was a marine loss. It is interesting and 
important to note that the Lord Chancellor supports 
the arbitrator in holding that it was the change of course 
to avoid an enemy submarine which was the proximate 
cause, i.e., the efficient cause of the stranding. That, 
incidentally, would seem to contrast somewhat with 
the Matinas case of 1919 (British India Navigation C0. 
v. Green), where it was held that a vessel which 2g 

(Continued on page 28) 
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WAR (IMPACT 


HERE is hardly an individual 

in our whole country or a busi- 

ness so small that has not yet 
felt the impact of this War in one 
way or another. In every commu- 
nity the production of fire insurance 
and allied lines has been definitely 
affected. There have been rapid in- 
creases in rental value, an orgy of 
home building in the low valued 
field, a tremendous increase in val- 
ues of defense plants, machinery, 
and their war products. 

It is estimated by the National In- 
dustrial Conference Board that ex- 
pansion of manufacturing plants 
and their equipment in the United 
States will reach 11 billion dollars 
by the end of this year for the two 
years 1941 and 1942 as against 3.9 
billions for the years 1939 and 1940. 
This means an expansion of values 
superimposed upon existing ones. 
For example: The Conference 
Board estimates that in 1940 the net 
book value of all manufacturing 
plant and equipment was 22.5 bil- 
lion dollars, and from June 1940 to 
March 31, 1942 it had expanded 
%ths of that or 16.7 billions on top 
of previous values. Of this amount, 
private expansion accounted for 2.3 
billions and expansion attributable 
to the Federal Government 14.4 bil- 
lions. 


War Production 


In production of war materials as 
of March 1942 there had been com- 
pleted 18.7 billions of goods, orders 
placed for 76.4 more billions, and 
there are unplaced orders appro- 
priated of 38 billions. In April of 
this year War expenditures had 
reached a daily average of 107.7 
million dollars! (Figures are from 
the Office of Emergency Manage- 
ment and Treasury Department. ) 
In the last World War the daily 
peak was 45 million. As a matter 
of passing interest, it cost only 3 
billion to maintain the entire Fed- 
eral Government in 1929—about 
what it will cost for two weeks at 
the present estimates. 
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FIRE INSURANCE 


While all these values are not 
constantly insured, they have con- 
tributed to new avenues of insur- 
ance production, both directly and 


through payroll spending. Gross 
earnings of many plants have 


sharply increased, shipbuilding proj- 
ects have rejuvenated quiet water- 
front towns, and so forth. 





On the other side of our ledgers 
we find drastic curtailments in re- 
tail stocks, automobiles and acces- 
sories, household utensils, such as 
washing machines, refrigerators, 
and radios ; a drop in resort and rec- 
reational appraisals and incomes, 
security shipments, sporting goods, 
and similar insurable values. 

Each of these and probably many 
others have altered your regular 
sources of commission income. They 
have taxed your knowledge of cov- 
erages, kept you in a frenzy over 
revised forms and rates, and re- 
sulted in a new pressure from some 


by JOHN A. NORTH, 


Vice President, 
Phoenix Insurance Company 


x * * 


of your clients which your diminish- 
ing personnel can:absorb only with 
great patience and long hours of 
hard work. A better example in the 
fire insurance field can hardly be 
found than that of Business Inter- 
ruption Insurance. Priorities have 
created a demand for this coverage 
where you could not sell it a few 
years ago. The necessity for main- 
taining labor and management in- 
tact during rehabilitation after a 
loss has turned’a receptive ear to 
your explanation of what U. & O. 
will perform for such an assured, 
and yet after you have sold such a 
cover in a previously untapped quar- 
ter of your town, you are told by 
the automobile dealer, wayside 
garage, sporting goods store, or 
electrical appliance shop that they 
are forced to quit, please cancel fire, 
U. & O., and other lines! This dulls 
the enthusiasm derived from your 
new sale, and leaves you rather cold 
to all the new values you read about 
in the press. Your old friends and 
long-time customers are being re- 
placed by sources of income which 
will fade with a peace treaty. 


War Damage Insurance 


Perhaps today you are more con= 
cerned about the War Damage 
Corporation and War Risk protec- 
tion for your customers. We will 
waste no time by reviewing all the 
steps, conferences, statements 
(right and wrong) which have 
brought us to where we find our- 
selves at this moment. The facts 
are that since July Ist the property 
owners of our country have been 

(Continued on the next page) 
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able to purchase War Risk protec- 
tion from the new War Damage 
Corporation, a subsidiary of the 
R.F.C., and like the latter, headed 
by the Secretary of Commerce as 
Chairman of the Board. 

I can anticipate in the minds of 
many of you the question of con- 
flict, gaps, or overlaps in the word- 
ing of War Exclusion Clauses 
versus the new War Damage Con- 
tract in such as extended cover en- 
dorsements, explosion, sprinkler 
leakage, and aircraft property dam- 
age policies. Any coverage which is 
granted by the War Damage Cor- 
poration may not be written sepa- 
rately by a fiduciary agent or par- 
ticipating company. The exclusion 
clauses on all these policies men- 
tioned before will stand as written 
and if sabotage, riot, civil commo- 
tion, blackout losses, malicious mis- 
chief and vandalism are now cov- 
ered under existing contracts they 
will not be disturbed, nor will future 
contracts which cover these same 
hazards. 


Consequential and indirect losses 
specifically excluded by War Dam- 
age Contracts would seem to be the 
big open question as to future mar- 
ket. Some companies may decide to 
flirt with this source of income, but 
it would appear to me that as the 
Companies have generally main- 
tained that they cannot absorb di- 
rect property damage liability 
against War Risk on land, they can- 
not with any greater safety assume 
indirect War Risk liability. Ex- 
posure to catastrophe may be as 
great and as difficult to ascertain, 
with absolutely no existing basis for 
either rating or underwriting. In 
my opinion, private insurance can- 
not afford to assume such an unpre- 
dictable risk, and certainly Congress 
has not seen fit to authorize the 
War Damage Corporation to do so. 

So much for War Risk Insur- 
ance. 


Impact on Companies 


From what we may assume to be 
an underwriting angle, the impact 
of the War has left its imprint on 
the Companies, with many more ad- 
justments on the horizon. 

Rubber and gasoline restrictions 
have reduced the travel by fieldmen, 
adjusters, and special service men 


from Home Offices. Special Agents’ 
visits will necessarily become spaced 
further apart and probably each 
visit will be longer when made. To 
some of you a reduction in number 
of such visits may be welcome, but 
I anticipate that it will reduce your 
sales effort on specialty lines and 
generate more correspondence and 
telephone calls. It may encourage 
an almost lost art—that of inspec- 
tion of risks. The use of time be- 
tween trains and buses will offer an 
additional opportunity to study the 
fire insurance character of a town, 
i.e., its fire department, water pro- 
tection, fire stops, congested areas, 











If you've news of our munitions— 
Keep it dark! 
Ships or planes or troop posi- 
tions— 
Keep it dark! 
Lives are lost through conver- 
sation. 
Here’s a tip for the duration, 
When you've “private informa- 
tion” — 
Keep it dark! 








and special hazards. Thirty years 
ago a fieldman accepted those tasks 
as essential duties in his assignment. 
You agents who have-had but a 
hand-shaking acquaintance with 
your fieldmen in the just past auto 
age may actually get to know and 
like these fellows. 


Reduced Staffs 


We are receiving almost daily ad- 
vices of agents who have either en- 
listed themselves in our armed 
forces or have lost valuable person- 
nel from their offices to the Service. 
Thus another strain is added to 
those operating the agency, and I 
know all your Companies will exert 
themselves to minimize that burden, 


both on the ground and _ through 
head office assistance. 

The burden is not confined to a 
few; it is almost universal. With 
reduced staffs, increased demands 
by government and tax officials, a 
greater volume of agency corre- 
spondence, “freezing” of typewrit- 
ers and certain office furniture and 
fixtures, paper shortage, not to 
mention the division of time with 
civilian defense activities and War 
Risk Insurance, all Home and field 
offices of Companies are finding 
longer hours necessary in providing 
for essential underwriting and ad- 
ministrative needs. Strength of 
character and management of your 
companies was never under more 
strain than in this multi-sided con- 
flict of survival. 


Fire Prevention 


Let me divert your minds for a 
moment to a brighter phase of this 
war impact. Fire prevention may 
now become more important than 
the actual payment of a loss. We 
may also live to witness the develop- 
ment of rating formulae which will 
recognize that the largest item of 
the premium dollar should be for 
fire prevention work. No one would 
seriously object either, if the job is 
done efficiently. This war is teach- 
ing us how vital is uninterrupted 
production—why not just as vital in 
peacetime! If losses can be reduced 
by spending more of the premium 
in fire prevention work, we have 
merely shifted the loss dollar to a 
prevention dollar, and added im- 
measurably to conservation of re- 
sources of all kinds. It really makes 
sense, doesn’t it? 


In the last World War the Na- 
tional Board of Fire Underwriters 
loaned engineering talent to Uncle 
Sam and performed outstanding 
services which received unsolicited 
commendations from Army, Navy, 
and the public. Long before we en- 
tered this War, in fact in 1939, the 
N. B. F. U. again offered its engi- 
neering staff and fire prevention 
services to the War and Navy De- 
partments. They were accepted and 
have been performing an exceed- 
ingly important task. Now they 
have been extended to the Coast 
Guard, and thus our armed services 


(Continued on page 44) 
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forms of insurance and each 

one has its own advantages, 
disadvantages, peculiarities and tech- 
niques. Some forms require con- 
siderable pre-approach work, elabo- 
rate surveys and much underwriting 
information. Several forms require 
complicated rating formulas, loss 
data for experience rating, retro- 
spective rating and even equity rat- 
ing. A producer specializing in Acci- 
dent insurance can _ congratulate 
himself on the fact that the rate is 
asimple matter to find and to quote. 
The classification is easy to find in 
the manual and only occasionally, if 
he is picking his prospects right, does 
he have to worry as to whether the 
tisk is acceptable to his company. 
The policy itself is easy to under- 
stand and once the producer has the 
basic clauses of an Accident policy 
in mind it is very easy to vary and 
tailor the policy to suit the individ- 
ual needs of the prospect. Too often 
the producer does a very poor tailor- 
ing job due to the fact that the pre- 
approach work has been very care- 
lessly done and the prospect has been 
sold a policy that does not suit his 
needs. 


Tiers are over 162 different 


Personal Insurance 


Because of the fact that Accident 
insurance is personal insurance, it 
does not offer the opportunity for 
large premiums and large commis- 
sions like Public Liability and 
Blanket Bonds, but at the same time 
a sizable Accident and Health vol- 
ume gives a producer a sound foun- 
dation for his business and a certain 
annuity for later years. Also he 
avoids the headaches that come with 
“target risks” and discouragement 
when a large premium is lost and the 
expense of his office is thrown sud- 
denly out of line. Since Accident in- 
surance is a comparatively small pre- 
mum line, it is necessary that it be 
sold in volume. To do this necessi- 
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FUNDAMENTALS 


tates seeing lots of people each and 
every day. 

Most successful Accident & 
Health producers figure on at least 
15 interviews a day. They list the 
night before 30 good prospects to be 
called on the next day and figure on 
having a minimum of 15 interviews 
the next day. If the agent is out 
soliciting by 9:00 in the morning, 





takes about three quarters of an hour 
for lunch and continues to work 
until 4:30 in the afternoon, he has 
time for at least 18 minutes for each 
interview and considerable time left 
over for filling in applications, com- 
ing and going and a little time in the 
middle of the morning and after- 
noon for a “coke.” Of course to do 
all this requires that an agent plan to 
do an honest day’s work, but cer- 
tainly any producer building up his 
own business should count on work- 


by FRANCIS W. POTTER, 


Field Supervisor, 
The Aetna Casualty & Surety 


Company 


ing as hard for himself as any manu- 
facturing concern would require a 
man to work for them on a salary. 
These days when everyone is busy 
and time is so essential, every man 
selling insurance should fit into the 
scheme of things and plan on giving 
his energy to the best of his ability. 
Nothing would be more unpatriotic 
today than to spend hours sitting in 
an office—especially when the gov- 
ernment needs all the lead. 


Greatest Asset 


Get down to business. Time is an 
agent’s greatest asset, and if he is 
to make the required number of in- 
terviews a day he must make his 
time count effectively. Most agents 
can avoid getting into arguments 
and lengthy discussions about the 
war, politics, baseball, rationing and 
every other conceivable item if only 
they will get down to business at the 
very start of the interview. Most 
busy executives today do not wish 
to have a salesman take over 15 
minutes of their time in presentation, 
and practically every type of insur- 
ance can be presented and a close 
brought about within that period of 
time. The busier the prospect and 
the more worthwhile, the more he 
appreciates the quick, business-like 
type of interview. 


Sell the Gadgets 


Sell the gadgets. About a year 
ago I talked with the leading sales- 
man of a certain make of automobile 

(Continued on the next page) 








Sales Fundamentals—Continued 


in a large eastern city and asked him 
concerning his sales technique. He 
said: “It’s the little things about a 
car that help the sale. The other 
day a man and his wife came into 
the showroom to look at a certain 
model, and, after lifting the hood 
and showing them the motor, the 
wife remarked that all motors look 
alike. I then changed my tactics and 
said: ‘I wish you would look at the 
inside of the car. You will notice 
we put in a vanity case on each side 
of the rear seat with a handy ciga- 
rette lighter beside it. It is something 
quite new in this year’s model.’ Im- 
mediately the wife started to show 
interest and the color of the car be- 
gan to appeal to them. It wasn’t 


long after explaining a few more 
gadgets that the car was sold. The 
motors all looked alike but the vanity 
case was different.” 


Perfect Gadgets 


We have some perfect gadgets 
that go with each Accident and 
Health contract. It is so easy to talk 
with enthusiasm and hold the interest 
of the prospect if we explain the 
elective indemnity clause—tell your 
prospect how he can have a lump 
sum of $300 for a broken arm and 
still be at work the next day. Ex- 
plain the double indemnity clause 
with its special appeal today with so 
many people traveling on busses— 
the fact that there is no subrogation 
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“Not only a firebug, Sergeant—he uses GASOLINE.” 
— Drawn for Division of Information, O. E. M. 
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clause—and how if a prospect is in- 
jured in an automobile accident we 
will pay his medical expenses and 
weekly indemnity as long as he js 
away from his work, and on top of 
that, that he can sue the person who 
injured him and have all this money 
for himself. 


Be Enthusiastic 


Be enthusiastic if you expect to 
quote a premium of around $35; al- 
ways sell the contract with such en- 
thusiasm that to you the premium 
should be $50. I have seen an agent 
sell a $35 premium in such a way 
that when it came time for the close 
he himself felt, and I am sure the 
prospect felt, that the premium 
should have been $12.50. If you 
can’t be enthusiastic about selling 
Accident insurance and the fact that 
it meets a great public need, and that 
a man and his family just can’t get 
along without Accident insurance, 
pick out some other line which you 
can sell enthusiastically. Don’t sell 
anything unless you believe enthusi- 
astically in it yourself. 


Black Cat Day 


Don’t be like an agent I saw a 
short while ago who had sold 19 Ac- 
cident policies on Friday, March 
13th (Black Cat Day) and who was 
waiting until Friday, November 
13th, to put on another Accident 
drive. If you must have something 
special about the day in order to sell 
Accident insurance, make next Mon- 
day “Canary Day” and next Tuesday 
“Rooster Day” and have something 
to crow about at the end of the day! 


Just remember that almost every 
man, woman and child is a prospect 
for some form of Accident insur- 
ance. Start the first day you return 
to make up a list of prospects. Save 
your time and your prospect’s time 
with short, snappy interviews. Get 
down to business. Create interest at 
the very start of the interview and 
hold that interest by knowing your 
contract. Be optimistic and enthust- 
astic—and remember it is patriotic 
today to do an honest day’s work. 
Everybody else is doing it, why not 
you? There is so much to do and 
so little time to do it! 


From an address before the National Association 
of Accident & Health Underwriters. 


BEST'S FIRE AND CASUALTY NEWS 








It w 
that 
start 
appo! 
Kent 
year- 
sands 
impo: 
Th 
pany 
conti 
and s 
sion é 
a cen 
needs 


prote: 


1 
1192 | 


PR 
; 


“NO! 
FOR , 





is in- 
‘nt we 
S and 
he is 
top of 
n who 
money 


ect to 
55 ; al- 
ch en- 
-mium 
_ agent 
a way 
e close 
re the 
=mium 
f you 
selling 
ct that 
1d that 
n't get 
irance, 
th you 
rt sell 
ithusi- 


saw a 
19 Ac- 
March 
10 was 
ember 
cident 
ething 
to sell 
Mon- 
sesday 
ething 
e day! 


every 
ospect 
insur- 
return 

Save 
s time 
;. Get 
rest at 
w and 
y your 
ithusi- 
triotic 
work. 
hy not 
lo and 


ssociation 


NEWS 











THE k IRST INSURANCE AGENT 
REPRESENTED “NORTH AMERICA’ 


IN 


It was one hundred and thirty-five years ago 
that Insurance Company of North America 
started the present American agency system by 
appointing the first local agent, in Lexington, 
Kentucky. Today—in its 150th Anniversary 
year—“North America” is represented by thou- - 
sands of Agents, providing personal service in every 
important community in the United States. 

This oldest American fire and marine insurance com- 
pany introduced capital stock company insurance to this 
continent. Its history has been one of continued service 
and stability through every conflagration, business depres- 
sion and panic in the history of the United States. For 
acentury and a half it has pioneered in meeting the 
needs of changing times with policies that mean sound 


protection for the home, business and industry. 














National Security Insurance Company 





During its 150th Anniversary year, ‘‘North America” 
is cooperating with Agents in a carefully designed Plan 
of Organized Selling. The Plan is proving most effective 
in the field and has met with widespread approval. Any 
Agent or Broker interested in the INA Plan of Organized 
Selling can get complete information by inquiry addressed 
to the Head Office or the nearest Company Service Office. 

North America Service Offices and Fieldmen are always 
available to assist you in planning your campaign for 


greater effectiveness. 


NORTH AMERICA COMPANIES 


me PHILADELPHIA 
Morey Insurance Company of North America The Alliance Insurance Co. of Phila. 
Wivencr® Central Insurance Co. of Baltimore Indemnity Ins. Co. of North America 


Philadelphia Fire & Marine Ins. Co. 


write practically every form of insurance except life 


‘NORTH AMERICA SERVICE” MEANS ’CROSS-THE-BOARD SERVICE © Founded 1792 
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“Unforeseen events,..need not change and shape the course of man’s affairs” 





NATURE HAD THE RIGHT IDEA 


WHAT THE TURTLE lacks in speed, he makes up for in 
protection. And one reason he lives so long is that he’s 
vulnerable in so few spots. 

Business has long sought protection just as comprehen- 
sive. Protection from general and automobile liability 
hazards no matter from what direction they may come. 
Protection in the form of a single policy that covers all 
contingencies ... seen and unforeseen. 

The Maryland now offers such a policy. And it is doubly 
welcome with today’s vast program of plant conversion 
and expansion. 


Under this new policy, you no longer have the burden 
of selecting particular hazards for coverage. You are as 
completely protected as the turtle—with only a few clearly 
stated exceptions. Extension to cover additional business 
locations and liability exposures is automatic. Ask your 
agent or broker. Maryland Casualty Company, Baltimore. 





Maryland agents and brokers find that this advertising bits bard... 
at the right time ...in the right places. lt appears regularly in... 
TIME e FORTUNE e« NEWSWEEK 
U.S.NEWS e BUSINESS WEEK 











THE MARYLAND 


Practically every form of Casualty Insurance and Surety Bond, for business, industry and the home, through 10,000 agents and brokers. 
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WARTIME 


N APPRAISEMENT of the 
Aiisssane Industry develops 

the fact that it is one of the 
world’s greatest aggregations of 
wealth. It has been put together by 
millions of people over the last cen- 
tury and placed into the hands of a 
relatively few concerns in which they 
have implicit confidence. 

Good management and supervi- 
sion have led the American people 
to embrace the protection afforded 
by insurance contracts to a greater 
extent than any of the world’s 
people. The great fire and marine 
companies of England and the Con- 
tinent have made wide contributions 
to the industry, but here in America 
too, gigantic fire and casualty con- 
cerns have grown to maturity along 
with the largest life insurance com- 
panies in the world. 


Vital Industry 


The part this vast industry has 
played in our country is an inspiring 
chapter in this nation’s history. The 
hundreds of billions of dollars which 
have gone into insurance premiums 
in the past have been a staunch fac- 
tor in the development of the nation. 
They have helped to build schools, 
toads, public buildings, transporta- 
tion lines and have developed farms 
and homes ever increasingly, and 
now with these great institutions of 
ivilization well established. it is the 
duty and privilege of the insurance 
industry to lend its strength to the 
nation’s offensive war effort since it 
is only by a strong offense that we 
shall determine for this and coming 
generations, whether we are to be 
free men. 


Before Pearl Harbor 


Long before Pearl Harbor, the 
tak forces of the industry began 
their work. With the inception of 
the defense program, the great asso- 
dations of stock and mutual fire and 
casualty companies joined with the 
Federal Bureau of Investigation and 
the Army and Naval Intelligence 
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SUPERVISION 


Services to safeguard privately 
owned plants operating on orders 
vital to American defense. 


Accident Prevention 


Recognizing that continuity of 
production cannot be maintained if 
fire, explosions and accidental in- 
juries to workmen are permitted to 
occur, the industry surveyed its re- 
port on industrial plants and sug- 





gested to the Government conditions 
which, if not corrected, were likely 
to delay seriously the production of 
war materials. 

Approximately 7,000 trained en- 
gineers and investigators reported 
on exposures touching fire, sabotage, 
accident and power supply. Suitable 
locations for the storage of crude 
rubber, cork, -raw silk, wool, nitrate 
of soda and vital materials have 
been established. 

Assistance in the development of 
essential standards, 55 safety codes. 


by PAUL F. JONES 


Illinois Director of Insurance 


traffic surveys, pooling of transpor- 
tation, preparation of war publica- 
tions touching fire, malicious mis- 
chief, air raid precautions and 
other subjects, educational programs 
among military, naval and industrial 
men and women—these activities 
and many others which originated as 
far back as February, 1940, have 
been expanded and enlarged as 
American industry moves relent- 
lessly towards its peak of wartime 
production. These things have been 
done voluntarily, quietly and swiftly, 
without publicity and without fan- 
fare. 

But the men of the industry are 
not thinking of credit or praise. They 
are thinking that 44,000 workmen 
were killed and 3,500,000 injured 
in 1940—representing 420,000,000 
man-days of labor; enough labor to 
build 60 battleships, or 40,000 
bombers or 260,000 light tanks; 
enough to release our boys from the 
prison camps of fever-ridden Ba- 
taan; enough to give General Mac- 
Arthur the offensive and the chance 
to crush Japan. 


Health Education 


The life and accident companies 
have likewise contributed to the 
country’s war effort by suggesting, 
advising and assisting the nation in 
its effort to protect and improve the 
lives and health of our entire people. 
Health education has been expanded 
to prevent sickness and accident. 
The normal loss of workers from 
disability in normal times is in excess 
of 475,000,000 days—enough for 
another fleet, another army, or 


another 40,000 bombers. Life and 
(Continued on the next page) 
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Wartime Supervision—Continued 
accident insurance, like fire and 
casualty, is in this war to win. 

The life companies during the first 
two months of this year invested 
42% of current income in Gov- 
ernment bonds. This is five times 
that of the same period of last year. 
The purchase of Canadian bonds has 
likewise risen sharply. The great 
flood of insurance income is now 
being used to arm, supply and main- 
tain the army, navy, and air force. 


After the War 


There has been much speculation 
as to what will happen to the insur- 
ance industry during, and especially 
after, the war period. In the face of 
severe conditions, purchases of ordi- 
nary life insurance turned up 
sharply in Great Britain during 
1941. In spite of the fact that about 
$200 per family was invested in war 
savings, and taxes on net taxable 
income were paid at the base rate of 
50%, life insurance purchases in- 
creased 19%. As for fire and cas- 
ualty companies, it is obvious that 
many lines will be more active than 
under normal conditions. The pro- 
tection of expanding industry is 
their responsibility. Even loss or 
damage to property which may re- 
sult from enemy attack, including 
any action taken by the military, 
naval or air forces of the United 
States in resisting attack, is to be 
provided for and this protection will 
doubtless be extended to cover the 
losses at Pearl Harbor on Decem- 
ber 7, 1941. 

The responsibility for protection 
against damage which may be caused 
by bombing or other action of war 
has not yet been completely estab- 
lished, but Congress has already 
created the War Damage Corpo- 
ration and has authorized the R. F. 
C. to finance that corporation to 
the extent of a billion dollars. The 
insurance industry stands ready to 
cover these losses under suitable re- 
insurance contracts with the Federal 
Government, or they are prepared to 
give to the Government their ex- 
perience and knowledge for the pur- 
pose of covering these risks for the 
Government. In any event, it is 
quite clear that these losses which 
American citizens must expect will 
soon be adequately and completely 
covered. 
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Era of Paradox 


The trend of supervision as the 
war progresses is not clear. We 
seem to be living in an era of para- 
dox. 

In order to check inflation, we 
limit the things our dollars can buy 
in order to buy more with the dol- 
lars we have. 

In order to win our fight for 
freedom, we surrender our liberties, 
and willingly accept conscription, 
priorities and censorship. 

Since strikes may mean defeat and 
an end to the right to strike, labor 





GLASS HONOR ROLL 


F INTEREST to the insurance world and 

other employes of large groups is the 
development of a commemorative plaque 
designed to honor those who have been 
called for service in our armed forces. 

The plaque is made of ground and polished 
black carrara on which a patriotic motif is 
sand-carved and painted with varnish-pro- 
tected gold leaf. The name of the company 
is inscribed at the bottom. As employees 
leave for service, their names are painted on 
the plaque with white or gold paint. When 
the list is complete, the names can be in- 
scribed alphabetically and permanently by 
sand-blasting. 

The use of sparkling glass releases critical 
metals for war needs and provides an eco- 
nomical and permanent memorial impervious 
to tarnish. 

Information regarding the manufacturer 
can be obtained by addressing the Editor of 
BEST'S INSURANCE NEWS. 


surrenders its right to strike. And 
as a Nation, all of us regiment our. 
selves to fight and die because we 
covet peace and a life of freedom. 

Insurance will not escape the trend 
of the times. Already supervision, 
in the light of war conditions, has 
exercised forbearance in order to 
preserve for the future the right to 
forbid. 

But notwithstanding these appar- 
ent inconsistencies, when the peace 
is won, monetary values, competi- 
tive markets, freedom of action, col- 
lective bargaining, and free enter- 
prise will have been preserved and 
restored to a free America. 


Survival Certain 


Insurance will survive this present 
war and its aftermath, just as it sur- 
vived the first World War and the 
subsequent economic chaos. I be- 
lieve this to be true because insur- 
ance is founded in actuarial science 
and based on the law of mathematics. 
It will survive whether this war is 
won in six months or six years. In- 
dividual companies may live or die 
according to the human skill and 
honesty of their managements. The 
war is an incident, not a determining 
factor in the future of insurance. 
And supervision, like management, 
will be good or bad, will succeed or 
fail, according to the capacity and 
integrity of the men in whom the 
public places its trust. The principle 
of insurance is sound and enduring. 
It will live in the post-war era of 
Germany, Italy and Japan, as well 
as in America, Britain and _ the 
United Nations. 

At the moment, supervisors of in- 
surance are confronted with the 
same challenge that confronts every 
industry, business, and individual in 
the Nation—a challenge that calls 
for the suppression of self-interest, 
the rigid imposition of self-disci- 
pline, and the restraint of competi- 
tive rivalry where such rivalry will 
undermine or destroy the faith of 
our people in the principle of free 
enterprise under a republican form 
of government. You men of the in- 
dustries, and we of the govern- 
ment, must keep faith with the men 
who will fight this war and answer to 
them when they return home. It is 
a challenge to be met with an i 
exorable courage and, God willing, 
with honor and success. 
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N spite of the kill-joys who say that no one 
can: (1) afford a vacation this year, or 
(2) has. time to take a vacation, or (3) 
can go anywhere if they do get a vacation 
because of tire and gas rationing and, in 


spite of the thousands taking first-aid 
courses and thirsting for a real victim to 
practice on, we still think a few vacation 
safety rules are in order. 


The following suggestions were cribbed 
from SAFETY ENGINEERING (another 
BEST publication and America's pioneer 
safety magazine since 1901) so we assure 
you they're the McCoy. First, we all know 
the dangers of too much sunburn, too many 
iced drinks and dunking the torso too soon 
after eating. So, we'll just skip over those 
health items with a reminder to no-do. 


SALT AND SAFETY 


However, few of us know that our system 
requires salt to maintain a balance of 
health. Excessive perspiration removes both 
salt and water from the body. If you re- 
turn the water and not the salt, you're leav- 
ing yourself wide open for heat cramps or 
worse. Remedy—take salt tablets or add a 
teasnoon of table salt to every gallon of 
drinking water when the temperature is in 
the perspiring nineties. 


Another nifty that science has given us, 
to make life less painful, is a preventative 
for ivy poisoning. In other words, it's pos- 
sible now to gambol on the green and 
wander willy-nilly through the woods with- 
out spending the next two weeks swollen 
up like a poisoned pup. You just smear 
on a certain kind of cream containing 
sodium perborate or potassium periodate 
and go your merry way. P 


TIPS WORTH TAKING 





SALES INTERVIEW 


by H. MENDEL 


Condensed from The Coal Dealer 


ALESMEN SuHovutp WatcH 

THEIR OPENING REMARKS... 

According to an old law in 
physics, pressure and resistance (up 
to the breaking point) are always 
equal. Hence the less pressure, the 
less resistance you will encounter. 
Let your opening remarks with your 
listener be in a subdued, slow, even, 
pleasing, well modulated voice. 

ATTENTION . . . If you wish to 
check your listener for attention 
mispronounce his name, make an 
error in your figures, or use any in- 
tentional form of error. Correct 
your mistake instantly. If your lis- 
tener is listening his eyes and face 
will light up and telegraph the fact 
to you instantly. You thus have 
checked him for attention and have 
not offended him nor let him know 
of the check-up. 

EYES Never look your lis- 
tener in the eye. Look at the 
bridge of his nose between his eyes. 
It is more restful to you, produces 
the same result on your listener, and 
obviously when you look at one ob- 
ject as opposed to two (his eyes), 
there is less likelihood of your eyes 
shifting or dancing and detracting 
from your listener’s attention. 


your interview you have the advan- 
tage once again. If while you are 
standing you will have your listener 
sit in a low, deep cushioned chair 
his powers of resistance are greatly 
lowered. 

INTERRUPTIONS . . . If your con- 
versation has been interrupted make 
a gesture (never point) with your 
pencil toward the object about which 
you have been talking. Your listen- 
er’s head will turn, his eyes follow 
the pencil, and you bring back his 
attention to the thing about which 
you have been talking. Or if you 
bring the pencil to the bridge of 
your nose, as if thinking, or adjust 
your glasses abruptly, his eyes will 
meet yours and you are safe in pro- 
ceeding with your talk. 

HANDS, ARMS, FEET AND LEGS 
... The instant your listener folds 
his arms, crosses his legs, clinches 
his fingers, presses down with his 
feet, or in any way hows signs of 
tension, he is flashing resistance to 
you... practically saying No. It 
you will break the point of your 
pencil and ask for his, request him 
to pass you the phone directory, or 
do anything to make him relax he 1s 
twice as easy to influence in con- 
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Other Wille toms to beep the bedy- DEFENSIVE CONVERSATION versation. . the | 
beautiful and pain-free are the correct | When you are on the defensive in THE SENSES . . . We remember: we t 
method of lifting and the care of cuts. If | conversation look the speaker Three-tenths of what we see; one- confi 
re eee ee vee straight in the lips. You are con- tenth of what we hear; five-tenths peak 
safely and save your ai Mes Spread the | Centrating on what he is saying, giv- of what ae oe and hear ; and wip War 
feet, squat over the load, bend the knees | ing him a fair hearing, but making tenths of what we gain through all tors 
and let the leg muscles absorb the strain. | it impossible for him to influence the senses. respc 
If it's still too heavy—call someone else. you with eye control or facial ex- Make your appeal in conversation valle 

As for minor cuts, scratches or abrasions | pressions of sympathy or other emo- through as many of the senses simul- 

—being safe is not being a sissy. There | tions. taneously as possible. Remember 

ond opty tage Po INFLUENCE OF POSITION ... If the importance of eye appeal. ‘The 4 
would still be attached to their owners if a | you have your listener facing the eye receives impressions 20 times TI 
“minor” scratch had been washed, sterilized | light while you stand with your back faster than any other _ sense. Wor 
and bandaged. Take a tip from SAFETY | to the light you have a decided ad- Through our eyes we gain 85 pet the f 
ENGINEERING—make your vacation a rest | Vantage in talking. If you will stand cent of our knowledge and control loss 
and holiday for yourself and—the doctors! | — ' ; y i : b agli “ ae San 
See you next month. and keep your listener seated during 80 per cent of our action. 
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DECLINING COST OF FIRE INSURANCE 


AVERAGE PATE 


A EANCe DECADE 


$1.15 
1.10 


1.00 


90 


.80 


70 


.60 


Averace 65¢ 
40 
.30 


.20 


AVERAGE 


1910 


derwriters prepared the above 

chart from the point of view of 
the policyholder. In reproducing it 
we took the liberty of naming the 
conflagrations responsible for the 
peak losses between 1900 and World 
War I and listed the economic fac- 
tors of war, boom and depression 
responsible for the major peaks and 
valleys of the past twenty-five years. 


Tee: National Board of Fire Un- 


Conflagrations 


The chart indicates that prior to 
World War I conflagrations were 
the prime disturbing element in fire 
loss costs with the destruction of 
San Francisco absorbing the total 
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2N° DECADE go 


Averace 8¢ 


Averace |9¢ 


SAVED BY POLICYHOLDERS 


Averace 54¢ 


OPERATING COSTS 


Averace 49¢ 






Averace 53¢ 


FIRE LOSS COSTS 


Averace 47¢ 


920 


premium for the year at a time when 
the rate was $1.15 per $100 as op- 
posed to the present average rate 
of 66¢. 


Economic Factors 


Rising values during World War 
I were paralleled by declining fire 
loss costs only to be followed by a 
sharp rise in fire losses during the 
post-war slump. Boom times again 
brought losses down in the late 
twenties, followed by a rise in the 
early years of the depression. The 
last seven years have recorded an 
abnormally low fire loss cost judged 
by any standards of the past with 
the average for 1941 only 26¢. 


DECADE 


4™ DECADE 


1941 
race 49¢ 


AVERAGE 


1941 
Averace 40¢ 


Averace 34¢ 


1941 
Averace 26¢ 


¢ 


1930 1940 


Many factors are responsible for 
the decline in fire loss cost each 
decade and important among them 
are the inspection and fire preven- 
tion services of the insurance com- 
panies. Today’s buyer of insurance 
has benefited substantially, not only 
from lower fire loss costs but from 
lower operating costs, the latter de- 
clining from 50¢ per $100 for the 
decade 1900-1909 to 40¢ for 1941. 
During the first decade the average 
rate of $1.15 per $100 covered a 
loss cost of 65¢, just one cent lower 
than the total average rate for 1941. 
Policyholders save an average of 49¢ 
per $100 insurance as compared to 


1900-1909. 
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Distinguished 


visitors from every land 
have, by their patronage, 
made The Blackstone one 
of the World's great hotels. 
Here, beautiful appoint- 
ments, superb service, ex- 
cellent cuisine, sparkling 
entertainment in the bril- 
liant Mayfair Room, all 
combine to satisfy a no- 
table and discriminating 
- Blackstone clientele. 
A. S. KIRKEBY, Manoging Director 


The Blackstone 


South Michigan Ave., CHICAGO 








MARINE OR WAR RISKS—Continued 


zagged whilst under compulsory convoy at the orders 
of the officer in command of the convoy was a marine 
loss. The present judgment, however, is undoubtedly 
based on the principles of the /karia case decided in the 
House of Lords on January 31st, 1918, in which it was 
held that the cause which in reality is nearest is that 
which is nearest in effectiveness. It may also be of in. 
terest to note that the Coxrwold judgment corresponds 
to the American and Danish judgments in the Canadig 
case from 1915 (The Review, May 24th, 1940, page 
418). There a Danish vessel was stopped by a British 
warship and ordered to proceed throughout the night 
in dangerous waters between the Shetland Islands and 
the Fair Isle. The Danish captain wanted to stop for 
the night, but was ordered to proceed owing to sub- 
marine danger. The vessel became a total wreck and the 
Danish Supreme Court held that the loss was a war 
casualty, while the American Circuit Court of Appeal 
held the same, saying: “Of course it is causa proxima 
that matters but the cause is the nearest, which sets all 
the other causes in operation.” 

The change of course in the Corwold case would 
seem to be the proximate cause both in the British and 
the American sense. We doubt therefore whether the 
judgment will relieve marine underwriters of so very 
many war claims which it previously may have had to 
cover that any appreciable concession in premium rates 
will be justified. A correspondent to Lloyd's List of 
May 2lst, saying that the judgment will be received in 
the market with a great deal of interest and possibly 
some excitement, takes the same line. He thinks that 
the full text of the judgment will show that cases in 
which stranding will result proximately from the prose- 
cution of a warlike operation are likely to be few and 
that the judgment is far from meaning that every ac- 
cident which occurs to a vessel engaged in a warlike 
operation is a war loss. He also recommends those who 
are engaged upon the proposed revision of the F.C. & 
S. clause to study Lord Porter’s judgment carefully 
In fact, Lord Porter’s judgment seems to have had the 
Matiana case in mind in saying that if the Coswold had 
been on an ordinary mercantile voyage no doubt the 
loss would be a marine one, whether its cause was the 
absence of lights or sailing in convoy, or obeying of 
orders of the naval officer. He thought, however, that 
the Court of Appeal had not given sufficient weight 
to the fact, as admitted and found, that the warlike 
operation consisted in sailing from one war base to 
another. The loss, in his view, was not only -in the 
course of but caused by the warlike operation: Under 
conditions of total war all vessels are in a Sense sailing 
from one war base to another, and all cargoes are really 
war cargoes. Yet the legal conceptions have hardly 
travelled that far yet, and it would seem from Lord 
Porter that there is at least a serious possibility that 
strandings due to deviation from the course, even under 
naval orders, may yet in some future case be held to 
be a marine loss unless the vessel was proceeding from 
one war base to another in the purely orthodox military 
sense of that term. Marine underwriters would do well 
to bear this possibility in mind before jumping to con- 
clusions as to the effect of the Corwold judgment on 
the extent of maritime perils. 
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LETTER #'% PRESIDENT 


July 13, 1942 
Honorable Franklin Delano Roose- 
velt 
White House 
Washington, D. C. 


Dear Mr. President: 


SUBJECT: GOVERNMENT 

WAR-RISK INSURANCE ON 

SEA-BORNE CARGOES—A 

COLOSSAL AND COSTLY 
BUNGLE 


This is an indictment of the pro- 
gram and policy of the maritime 
war-risk insurance administration, 
which, far from carrying out the 
purposes for which it was created, 
has thwarted them, and is responsi- 
ble for the inflationary spiral in the 
prices of imported raw, semi-raw 
and finished material borne into this 
country by bottoms braving the 
seven seas. An indictment of a pol- 
icy of any governmental agency dur- 
ing a war-emergency would not be 
justifiable were it not accompanied 
by a remedy that could be made im- 
mediately effective and would im- 
mediately cure the evil. My 
remedial proposal is so shockingly 
simple that it should redden the 
faces of those responsible for fail- 
ing to carry out the clear purposes 
of the Congress and the President, 
who invested them with the powers 
and funds to do so. 


Facts of the Case 


I shall cite the facts briefly and 
then draw a picture of existing 
chaos. 

I am an importer of cocoabeans, 
the raw material of the chocolate 
industry. My experience is the ex- 
perience of every importer of every 
commodity reaching our shores from 
every corner of the globe and 
running into billions of dollars in 
annual volume. Brazil and Santo 
Domingo are today our chiefly avail- 
able sources of supply of cocoa. My 
company opens letters of credit 
abroad to provide for the payment 
of our purchases. We insure against 
the risks of loss at sea caused by: 
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(See Editor’s note page 9) 


(1) The ordinary perils of the 
sea, under an open policy; 
and against loss by 

(2) The extraordinary perils of 
war, under a separate open 
policy, but with the same un- 
derwriters. 


Under the terms of our open pol- 
icies, an importer is automatically 
protected against loss, even if cargo 
be lost by perils of the sea or by 
enemy action before he had been in- 
formed of the shipment thereof, and 
before he had been able to com- 
municate a report of the shipment 
to his underwriters. Conversely, the 
importer must report to his under- 
writer all risks to be insured as soon 
as known to him, and he is charged 
with the premiums fixed to cover 
each risk by schedules theretofore 
published, and effective until re- 
vised. Thus only is an importer 
able to sleep through the night and 
thus only is his banker induced to 
finance his importations. 


Premium Rates 


Current rates of premiums for the 
ordinary perils of the sea, while 
they have advanced because naviga- 
tion under war conditions aggravates 
the hazards, are still relatively nom- 
inal, about one-half of one-percent, 
for shipments from Brazil or Santo 
Domingo. Current rates for war- 
risks from Brazil are now at a 
climactic high of twenty-percent of 
the value of the cargo. 

Privately war-risk insurance is 
written in effect by a single “pool” 
of practically all the marine under- 
writers of the United States. Our 
underwriter automatically reinsures 
with the “pool.” No single under- 
writer could assume the enormous 
risks of protecting his customers 
without such reinsurance. The ex- 
tremely high rates now obtaining 
suggest that the “pool” cannot as- 
sume current risks without exacting 
rates high enough to vouchsafe to it 
a large margin of safety. If losses 
through enemy action continued to 
mount sharply even the under- 
writers’ position could be imperilled. 


Our Government anticipated this 
situation and created an agency to 
write war-risk insurance on sea- 
borne cargoes, and it does write it 
at rates consistently far below the 
rates charged by the “pool” . of 
private underwriters. The prevail- 
ing Government rate from Brazil, 
for example, is only six-percent, as 
compared with the private com- 
panies’ rate of twenty-percent. But 
an importer cannot afford to “insure” 
(we use the word “insure” euphe- 
mistically) with our Government 
because, among other reasons: 


(1) He cannot get an “open” pol- 
icy with our Government. 

(2) It is safer to cover war-risk 

insurance and marine insur- 
ance with a single insurer; 
else, in the event of the dis- 
appearance of a vessel with- 
out known cause, the separate 
marine and war underwriters 
each will try to throw the 
loss upon the other; the im- 
porter, pending adjustication 
by the courts, might become 
financially weakened or em- 
barrassed if he has not al- 
ready left his earthly habita- 
tion. 
Our Government insists upon 
many warranties, which must 
be fulfilled before it will as- 
sume liability for a loss; for 
example, the importer must 
warrant that the cargo is 
safely at the port of shipment 
at the time the risk is ac- 
cepted. On the other hand, 
our Navy and the Naval 
Censorship prohibits , the 
transmission by cable, ‘air- 
mail, or ordinary mail, of the 
names of steamers, their posi- 
tions, their expected loading 
dates, or other similar in- 
formation needed by the im- 
porter in order to comply 
with the Government’s terms 
of insurance. 

(4) Twenty-four to seventy-two 
hours usually elapse before 
the Government’s firm quota- 
tion is received by the im- 
(Continued on the next page) 
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Letter to President—Continued 
porter or his broker in re- 
sponse to a request for a 
quotation. 


From a practical viewpoint in- 
surance with the Government is not 
insurance, it is a gamble, and a poor 
gamble even at the lower rate the 
Government charges. In forcing the 
importer to seek the only adequate 
protection he can now get, which 
is with private companies, at neces- 
sarily high rates, the Government 
is fanning the fires of inflation and 
is thus thwarting the efforts of the 
Office of Price Administration in 
the latter’s efforts to quench those 
fires. 


Simple Remedy 
The remedy is simple, namely: 


(1) The Government agency to 
cease writing war-risk insur- 
ance for importers. 

(2) The Government agency to 
write re-insurance solely for 
the private companies, or 
preferably, for the single 


“pool” of private underwrit- 

ers. 

The Government agency to 

fix all war-risk rates and to 

allow the underwriters a fixed 
additional rate or gross 
profit. 

(4) The private companies to 
continue to insure the im- 
porter under an open policy 
at the Government’s fixed 
rates, plus fixed surcharges. 

(5) The Government’s re-insur- 
ance to the “pool” of under- 
writers to be for a lump sum 
of insurance for each steamer 
for the aggregate cargoes 
covered by each underwriter 
for his importers. 


(3 


Conclusion 


In conclusion, only the Govern- 
ment can assume the war-risks on 
the billions of dollars of merchandise 
imported into the States at reason- 
able rates. In this manner the tax- 
payer directly or indirectly pays only 
the actual “real” cost of the risk, 
and to boot the Government insur- 
ance agency can reduce its staff to a 





thin skeleton, because it would un- 
derwrite a single risk on a single 
steamer for a single customer, the 
private “pool.” The all important 
insurance industry of the nation and 
its skilled staff of experts and per- 
sonnel would be preserved intact 
during the war emergency for the 
all important post-war reconstruction 
period. The aggregate capital of 
the underwriters would be protected 
from the ravages of speculation in 
the handling of unpredictable risks, 
for which there is no actuarial basis, 

Before closing may I digress from 
the practical phases of the issue, to 
point out that a twenty-percent war- 
risk rate not only keeps needed 
goods from our shores, or raises 
their cost inordinately, but gives the 
enemy a potent weapon in propa- 
gandizing, especially in Latin Amer- 
ica, the effectiveness of the enemy’s 
blockade. 

Please be assured, Mr. President, 
of my earnest desire to be of con- 
structive service. 


Yours respectfully, 


Isaac Witkin 








*““Convert, Conserve, Curtail !”’ 


E VER since this three-pronged order was issued from Washington, the business 
world which you serve has been changing rapidly. 


Some firms have converted from their ordinary line to the production of war goods; 
others have been able to reduce operations and conserve materials; many, unable 
to convert, conserve or curtail, have disappeared from the business scene... . 
usually with losses to their creditors. 


Credit losses resulting from war changes may be the gravest hazard confronting 
your customers . . . for losses of $5,000, $10,000 or $25,000 
are not uncommon. Suggest to customers protection against 
such losses—suggest AMERICAN CrEDIT INsuRANCE for their 
greater protection, for your greater profit. 


American Credit Indemnity Company of New York 


First National Bank Building, Baltimore 
J. F. Mec Fadden, President 


OFFICES IN PRINCIPAL CITIES OF THE UNITED STATES AND CANADA 


AMERICAN 
Credit INDEMNITY 


COMPANY 


or New York 
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NEW LIABILITY COVERS 


conditions arising out of the war, 

requiring restrictions on the use 
of automobiles and the enlistment of 
civilians for volunteer home defense 
services, the National Bureau of 
Casualty and Surety Underwriters 
announced, effective July 8, new 
Owners’, Landlords’ and Tenants’ 
classifications covering bicycle lia- 
bility and the personal liability of 
volunteer war workers in the per- 
formance of their duties. A special 
method of providing liability cover- 
age for Army and Navy Post Ex- 
changes also has been developed. 

In preparing and adopting the 
new classifications, the National Bu- 
reau has given careful attention to 
the conditions for which the cover- 
ages were drawn and consequently 
has both simplified and broadened 
these coverages so that persons re- 
quired to use bicycles for personal, 
family or business use, and citizens 
who are performing volunteer war 
services, such as air raid wardens, 
auxiliary firemen or policemen, 
nurses’ aids, Red Cross and United 
Service Organization work, and 
other similar workers, may obtain at 
low cost protection against their 
personal liabilities. 

Three classes for liability cover- 
age for non-power driven bicycles, 
and for which no descripion of 
bicycles is necessary, have been set- 
up as follows: 


E RECOGNITION of unusual 


Bicycle Liability—Family 


This classification provides cov- 
erage for the ownership, mainte- 
nance or use of bicycles by the in- 
sured, both for pleasure and busi- 
ness. The term “insured” means the 
named insured, the named insured’s 
spouse and their children under the 
age of 21 years, all permanently re- 
siding in the same household. It 
specifically excludes coverage for 
bicycles rented to others and for the 
maintenance or use of bicycles by 
employees of the insured, other than 
domestic employees. It does not 
cover such domestic employees 
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against their personal liability, but 
indemnifies the insured against his 
or her liability resulting from the 
acts of such employees within the 
policy terms. The basic rates for 
this coverage are $5 for bodily in- 
jury and $2.50 for property dam- 
age, regardless of the number of 
bicycles used. 

Persons carrying residence, sports 
or personal liability insurance are 
covered in any one of those policies 
for the pleasure use of bicycles. 


Bicycle Liability—Individuals 
\ 

This classification provides cover- 
age for the ownership, maintenance 
or use of bicycles by the individual 
insured, both for pleasure and busi- 
ness. It specifically excludes cover- 
age for bicycles rented to others and 
for the maintenance or use of bi- 
cycles by employees of the insured, 
other than domestic employees. The 
insured is protected against the acts 
of domestic employees in the same 
manner as outlined for family bi- 
cycle liability. 

The rates for this coverage, re- 
gardless of the number of bicycles 
used, are $3 for bodily injury and 
$1 for property damage when the 
coverage is written in connection 
with another liability coverage, but 
when written alone it is subject to a 
minimum premium of $5 for bodily 
injury and $2.50 for property dam- 
age. 

As in the case of family bicycle 
liability, persons carrying residence, 
sports or personal liability insurance 
are covered insofar as their pleasure 
use of bicycles is concerned, but 
they are not covered for the business 
use that is provided in this new clas- 
sification. 


Bicycle Liability—Including 
Commercial Use 


This classification provides cover- 
age for the ownership, maintenance 
or use of bicycles by the insured. 
The term “insured” means (a) the 
named insured and all members of 


the named insured’s family perma- 
nently residing in the same house- 
hold, (b) employees of the named 
insured or of such members of his 
family, while in the course of their 
employment and (c) any person or 
organization while using, or legally 
responsible for the use of a bicycle, 
provided the actual use of the bi- 
cycle is with the permission of the 
named insured or of any such mem- 
ber of his family. It specifically ex- 
cludes coverage for bicycles rented 
to others, and does not apply to 
news agents, newspaper publishers, 
telegraph companies or public mes- 
senger or parcel delivery service 
risks, for all of which other meth- 
ods of rating apply. 

The rates for this coverage are 
$3 for bodily injury and $1 for 
property damage except in the 
Boroughs of Manhattan, Brooklyn, 
the Bronx, and Queens, in New 
York City, where the rates are $6 
for bodily injury and $2.50 for 
property damage. The rates ap- 
ply to the total number of bicycles 
(a) owned by the named insured or 
by any member of his family per- 
manently residing in the same 
household and (b) owned by others 
and used in the business of the 
named insured or of any such mem- 
ber of his family. If all such bi- 
cycles are not insured, coverage will 
be written on a specified bicycle 
basis and apply to the named in- 
sured only. 

A person having a liability policy 
covering his or her business opera- 
tions is fully covered for the busi- 
ness use of bicycles without the 
need of this additional classification. 


Volunteer War Workers 


The classification for the personal 
liability of volunteer war workers 
provides coverage solely for the per- 
sonal acts and activities of the in- 
sured as a volunteer worker in con- 
nection with civilian defense or 
similar volunteer war work. It in- 
cludes bodily injury, whether or not 

(Continued on the next page) 
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New Liability Covers—Continued 
caused by accident, due to render- 
ing, or the failure to render, first 
aid services in connection with the 
insured’s war work activities. In 
this respect a broader coverage is 
made available to volunteer war 
workers than under standard lia- 
bility coverages. 


The classification specifically ex- 
cludes bodily injury claims “due to 
‘the rendering of any professional 
‘services or the omission thereof.” 
-For instance, if a professional negli- 
gence claim arises against a physi- 
cian or professional nurse, coverage 
is not offered in this classification. 
Adequate coverage for such claims 
is provided by professional liability 
policies. 


The basic rate for this classifica- 
tion is $3 for bodily injury and $1 
for property damage per person in- 
sured when the coverage is written 
in the same policy with other risk 
classes, but when written alone it is 
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subject to a minimum premium of 
$5 for bodily injury. If coverage 
for all volunteer workers of a 
civilian defense or similar war work 
unit is desired and the insurance is 
completely arranged for and pro- 
duced by a municipality, defense 
council or similar controlling organ- 
ization, application may be made for 
special rating on a group basis. 
Such application will be considered, 
however, only if all of the workers 
in such a unit are covered. For in- 
stance, the City of New York may 
apply for special rating considera- 
tion covering all of the air raid 
wardens in the municipality, but 
such rating would not be considered 
for the wardens in some one or more 
zones or other subdivision. 


Service Post Exchanges 


In order to provide liability cov- 
erage for Army and Navy Post Ex- 
changes, the classification has been 


greatly simplified as compared with 
the same coverage for commercial 
enterprises. This simplification con- 
sists of setting up combined cover- 
age and a single premium basis for 
both premises exposure and product 
liability exposure away from the 
premises, 

Commercial risks carrying this in- 
surance are rated for premises cov- 
erage on the basis of the area 
embracing such premises. Product 
liability coverage away from the 
premises is rated on the basis of 
gross sales. The basic rate for both 
coverages for Army and Navy Post 
Exchanges is 20 cents for bodily in- 
jury and 3 cents for property dam- 
age, per $1,000 receipts. Receipts 
means the gross amount of money, 
including taxes, charged by the in- 
sured for goods and products sold 
and operations performed by the 
insured during the policy period. 
The minimum premium for these 
Exchanges is $25 for bodily injury 
and $10 for property damage. 
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TSELLING TIPS 


from The HOME OFFICE 


OUT WHERE THE SELLING 
BEGINS 


VER know enchantment? Ever 

see a real actor play King Lear 
and find yourself, when the curtain 
went down, floating around among 
the stars oblivious to the fact that it 
was time to reach for your hat and 
go home? 

Well, just remember that all 
Shakespeare showed you was that 
part of Lear that held dramatic pos- 
sibilities. In real life Lear got up in 
the morning, put on his boots, had 
eggs for breakfast, signed routine 


peatedly asked for the ‘order.’ 

There are a great many ways of 
asking the prospect for the order, 
both directly and indirectly, and the 
really good closer is one who has 
such a large repertoire of these 
order-getting questions that he can 
maintain a strong and steady de- 
fensive without becoming offensive. 
That’s the art of closing —Sun Life 
Agency Review 


x & @ 


TAKE NO CHANCES 


He brushed his teeth twice a day; 


prospect’s dollar. 

This has always been true of in- 
surance. People may be able to af- 
ford the things they need and really 
want ; but insurance does not glitter 
in the show window; it does not 
appeal to any of the physical senses. 
Therefore, the sale of insurance will 
never be “easy” in the sense that 
people will “squander” money on it 
in flush times. .. . 

There is plenty of insurance busi- 
ness to be had at all times. It may 
lie a little deeper and involve a little 
more digging at some times than at 
others—it may require some greater 


His doctor examined him twice a year; 

He wore his rubbers when it rained; 

He slept with his windows open; 

He stuck to a diet with plenty of fresh 
vegetables; 

He relinquished his tonsils and traded in 
several worn-out glands; 

He golfed, but never more than 18 holes 
at a time; 

He got at least eight hours of sleep every 
night; 

He never smoked, drank or lost his temper; 

He did his daily dozen—daily; 

He was all set to live to be 100. 


resourcefulness and clear thinking 
on the part of the salesman, but it 
is in the exercise of these qualities 
that real salesmen are made. 
—Dominion Life Bulletin 


papers, grumbled and yawned like 
every one else in the world. But 
Shakespeare could get no drama 
into that stuff; he had to rope off 
Lear at his highest pitch of living, 
his meeting with Fate—‘a wild old 
man storming at heaven, bearing his 
daughter dead in his arms.” 

Out where the drama _ begins, 
that’s out where the selling begins, 
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sis for 00. Boots, a foe — The funeral will be held Wednesday. higher in 1942 than in 1941. 
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mn the bilities. Out beyond all that, out institutes, 6 gymnasiums, and numerous higher and each American citizen 


manufacturers of health foods and anti- 
septics. 

P.S.—He had forgotten about trains at level 
crossings. 


where the big bull waits to be 

his in thrown, out where you feel the drive 
S$ COV- of your spiel power, out where you 
area needle the prospect with infectious 
excitement—out there’s where the 


will do his part in the purchase of 
national defense -bonds; even so, 
there will remain from national in- 


—Author Unknown come a surplus for insurance pur: 


roduct ; . : x wk * chases. No small part of this sur- 
n the selling begins. You can tell if plus will be created through -the 
sis of you've ever been out there. It was NOT IN "SHOW WINDOW" restriction of purchases and other 
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ily in- — money to buy all the things one automobile operating costs. 
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HAVE watched many excellent 

closers in action,” says a well 
known sales executive, “and they all 
employ substantially the same tech- 
nique. Not one of them said or did 
anything extravagant. Their method 
Was simplicity itself — they re- 


army of industrial workers engaged 
in the production of armaments. 
Farmers represent a second im- 
portant source of business. 
A third class of prospects is pro- 
fessional and business men and 
women.—The Fielder. 


and services for the available money. 
The salesman who merely hunts for 
an existing market for what he has 
to sell is out of luck; the successful 
salesman today must create his 
market in competition with the num- 
ber of other things bidding for the 
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LUCKY 


os THE first place, nothing that 
we sell is affected by priorities or 
rationing. Some of our customers 
may be affected, but we are not. 
Everything that we have to sell is 
just as available today as it ever was. 
In the second place, although we are 
in the insurance business, we are in 
a business that is so diversified with 
respect to the forms of coverage 
available (there are some sixty of 
them) that the time will never come 
when there is not a prospect some- 
where who is badly in need of some- 
thing that we have in stock right on 
our shelves (or in our filing cab- 
inets) and that this prospect will buy 
if shown the importance of securing 
protection against a certain poten- 
tial loss. Then again, a great many 
of the coverages that we have in 
stock are required by law.or business 
practice. People die; legal actions 
are instituted; guardians are ap- 
pointed ; bonds are required. Prop- 
erty is mortgaged; fire coverage is 
demanded. A business man becomes 
a notary public; engages in the 
plumbing or electrical business ; etc. 
—more bonds are required ; compen- 
sation insurance has to be carried.— 


Hartford Accident. 
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THROUGH LOCKED DOORS 


ANY agents make it a point to 

enclose a folder or blotter ex- 
plaining some additional form of 
coverage in every letter which goes 
to a customer now on the books. 
Such inserts, which can usually be 
mailed without additional postage, 
are an important means of enlight- 
ening your clients about other forms 
of insurance which they may need 
without realizing it. 

This sales story in print can get 
past locked doors quickly and an- 
swer objections ahead of your own 
personal call. While no agent ex- 
pects ordinarily to have the folder 
do the entire job of selling (though 
it does accomplish this occasionally ) 
there is no doubt that it has a high 
value in focusing the prospect’s at- 
tention on the fundamental appeal 
of the coverage explained, captures 
his attention, and starts him to think- 
ing.—The Marylander. 
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AUTO BUSINESS 


UTOMOBILE production has 

stopped? Sure; but in most 
states only one car out of three is 
insured anyway. We will therefore 
have a world of prospects for auto- 
mobile insurance as long as cars are 
on the road. Then too, the ban on 
tires and cars is going to mean that 
many more drivers will qualify for 
the A-1l classification (in most 
states) and from a _ competitive 
standpoint rate differentials will be- 
come negligible—Hartford Acci- 
dent. 

x wk 


NEW BUSINESS 


N EFFECTIVE method of forcing the 
solicitation of new accounts is to make a 
solemn pledge to yourself and keep it that 
you will attend to no other duties of any 
kind until you have secured a given number 
of new customers each month. You will be 
amazed how effective will be the results if 
you will set a definite number of new accounts 
to be secured after the first of every month. 
Additional lines, such as Use and Occu- 
pancy, Extra Expense, Rent and Rental Value, 
and many others, provide endless oppor- 
tunities for the solicitation of new premiums. 
The insurance business is constantly adding 
new and interesting types of insurance. These 
new forms can and will be sold if the pro- 
duction forces of the business master them 
and present them to the insurance-buying 


public. 
Business Development Office 
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WATCH THOSE 
CANCELLATIONS! 


HEN the policyholder says 

“I’m putting up my car—can- 
cel my automobile insurance”—take 
care—don’t be too hasty. Find out a 
few things first, for ‘his sake, as 
well as your own. 

Is he putting it up for the dura- 
tion, or is he saving wear and tear 
and rubber until the summer 
months? Where is he storing it and 
how? In his own garage, with the 
wheels jacked up, but otherwise in- 
tact? Or stripped, in dead storage? 

Taking the car off the road, re- 
lieves him of the need for liability 
insurance covering accidental injury 
or damage only. It may increase 
rather than decrease the need for 
protection against fire, theft and 
damage from other causes.—Em- 
ployers’ Pioneer. 


SUBSTITUTE A. & H. 


E SHOULD emphasize jp 

passing, that most agents be- 
lieve that one of the best ways to 
make up any loss of automobile pre- 
miums which will result from tire 
shortages, is by the sale of accident 
insurance. The man who is now 
earning more money and might buy 
a car, if cars were readily available, 
can be sold on the idea of using 
some of that increased income to buy 
proper accident insurance protection, 
In addition, the number of women 
who are now getting good incomes 
from a variety of jobs opens up a 
big new field for the sale of personal 
accident insurance.—Employers’ Pi- 
oneer. ' 
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LET'S TAKE STOCK 
PERIODIC inventory of stock 


on hand, whether of material 
goods or personal service, is recog- 
nized everywhere as a_ preventive 
against staleness. Many a business 
enterprise and many an _ individual 
undertaking has gone on the rocks 
because of failure to take stock of 
resources. 

Admittedly, no type of business or 
individual needs periodic self-exam- 
ination more than the man or woman 
selling protection of time and in- 
come. If your premium volume for 
1941 was unsatisfactory the chances 
are that you failed to take into ac- 
count all of the resources available 
to you. By all means avoid a hap- 
hazard sales method. Search your- 
self to find out where you are weak 
and correct it; where you are strong 
and make the fullest use of it. 

Few of us make full use of the 
resources available to us mainly be- 
cause we have failed to recognize 
them as resources. The comforts and 
conveniences we enjoy every day 
have been made possible through the 
everlasting seeking after a_ better 
way to do things by men and women 
who were not content to drift—who 
discovered all the native ability they 
possessed and used it. 

Starting 1942 let’s take stock of 
ourselves and find out what capabili- 
ties we possess, then make full use 
of them. The sin of omission is no 
less a fault than the sin of commis- 
sion.— Washington National Re- 
view. 
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RECENT DEVELOPMENTS 
IN THE FIELD 


America Fore Group: James Harvey 
McClure, special agent in Maine for the 
Continental and First American Fire Ins. 
Cos. passed away suddenly on Friday 
night, July 10, at his home in Bangor, 
Maine. He went with the Continental 
on April 1, 1909, as special agent for the 
state of Maine, and was a member of 
the New England Insurance Exchange 
since 1909, a member of the executive 
committee for two years in 1920 and 1921, 
and a member of the Blue Goose In- 
ternational since the New England Pond 
was instituted. 
x * 

American Automobile: Fred Flora, of 
Southern California, is now field repre- 
gntative in that territory for the Amer- 
ian Automobile. He succeeds H. W. 
jolmes, who recently enlisted in the 
Volunteer Officers Corps of the United 
States Army. Mr. Flora has been in the 
insurance business since 1928. 

x * * 
American Group: Western Manager 
Frederick W. Doremus of the American 
§ Newark Group has announced the 
appointment of Vi alliam H. Froehner as 
secial agent in lowa, operating with 
State Agent McCormick. For the last 
four years Mr. Froehner was a special 
went with a casualty company in the 
same territory. 

x *k * 
Caledonian: This company has named 
Victor A. Penn as Wisconsin state agent, 
with headquarters in Milwaukee. An ex- 
prienced fieldman, Mr. Penn has served 
the National Fire & Marine Insurance 
aid the Dearborn National Insurance 
Companies. In Minnesota underwriting is 
now conducted through the general agency 
iG. D. Van Wagenen Company, Minne- 
aplis. \V. P. Cangerbury, who had been 
ervicing the field for the Caledonian, 
has joined that organization as_ special 
agent. 

x wk * 
Canadian Fire: As successor to the late 
\. §. Pistolesi, Harold E. Pink has been 
appointed branch manager in San Fran- 
isco for the Canadian Fire and the 
Canadian Indemnity. Mr. Pink, 
tiated with the two companies for thir- 
ten years, was transferred from the 
los Angeles branch. 

= @& @ 
Central Manufacturers’ Mutual: New 
manager of the company’s Boston branch 
fice is O. J. Schooley, formerly Special 
Representative in Arkansas and Louisiana. 
Mr. Schooley’s fire insurance experience 
lates back to 1928. He has been em- 
jloyed by The Central since 1936. 

x“ & FR 
Corroon & Reynolds: The Iowa and 
Nebraska business of this organization, 
‘or the time being, is under the super- 
vision of J. C. Swisher, Missouri and 


asso- 
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\rkansas state agent. J. A. Mosher, 
lowa and Nebraska state agent, has en- 
tered the armed service, and is now sta- 
tioned at Jefferson Barracks, St. Louis. 


x * * 


Eagle Indemnity announces the ap- 
pointment of William E. Coyle as as- 
sistant underwriter of the liability and 
compensation division of the company’s 
Metropolitan office. Mr. Coyle has had 
approximately 12 years’ experience in the 
business. 
x * *® 


Fireman's Fund Group: Fuss & Lar- 
son, a new agency firm, have been ap- 
pointed New York metropolitan agents 
and suburban general agents of the Oc- 
cidental Insurance Co. Mr. Fuss became 
vice-president in 1933 of the Liell Fuss 
Agency, Inc., the Manhattan counter of 
the old Brooklyn agency of A. B. Liell, 
Inc. Until the dissolution of the corpora- 
tion by his withdrawal to form the new 
partnership. He managed the New York 
office. Arthur H. Larson has been in the 
agency business in Brooklyn for eighteen 
years.. Expansion of his operations to 
this New York partnership is a new 
undertaking and his first experiment with 
Manhattan development. 

x *k * 


Hartford Accident and Indemnity: 
Edward B. Stout, Jr., has been appointed 
field assistant in the company’s home 
office agency department. He has been 
associated with the company since August 
15, 1929 when he joined the organization 
as fidelity and surety special agent at the 
Hartford’s Louisville branch office. Prior 
to his affiliation with the Hartford, he 
was employed by the Standard Oil Com- 
pany of Louisville at its Memphis office 
and later by the United States Fidelity 
and Guaranty Company as special agent 
for western Kentucky. 
x & & 


Hartford Fire: Three men are now shar- 
ing the field work in southern Oklahoma, 
formerly handled by Special Agent 
George W. Barker who has been com- 
missioned a second lieutenant in the 
Army. George E. Wyatt is servicing the 
agencies in the eastern section of the 
State, H. G. Hix the central section and 
Coke Witt a portion of the western sec- 
tion. In addition, Mr. Witt continues to 
handle farm business over the entire state. 
Yale L. Gooden, who has been with the 
Hartford for a number of years, first 
as underwriter in the Chicago office and 
later as special agent in St. Louis county, 
is now special agent for eastern Missouri. 
He replaced Everett Swenson who is now 
in the air corps. Mr. Gooden maintains 
headquarters in the Pierce Building under 
the direction of Special Agent Rk. E. De- 
Haven. 


Home, N. Y.: Carl A. Lund, formerly 
insurance department manager for Alex- 
ander & Baldwin of Seattle, has joined 
the company’s northwest marine depart- 
ment. Major J. C. Coart, who for many 
years managed the department and who 
was succeeded by Mr. Lund upon his re- 
tirement several years ago, has returned 
to active duty again. 

x * * 
Indemnity Insurance of N. A.:  Mar- 
shall I. Groff has joined the company as 
an underwriter in the Workmen's Com- 
pensation and Liability Underwriting 
Department in Philadelphia. He was 
previously employed in the branch offices 
of the Royal Indemnity Company and 
the Employers’ Group in Philadelphia. 

xk *& 


Loyalty Group: To replace Stanley W. 
Mohr, transferred to North Carolina, the 
Loyalty Group has selected Ben O. Logue 
as State Agent for Alabama. Mr. Logue 
has a background of twenty years Home 
Office and General Agency experience. 
He has served with the Mississippi Fire 
Insurance Company and with several of 
Mississippi's leading general agents. A. B. 
Cross has been appointed second vice 
president in charge of the Group’s casu- 
alty and surety claims in the eastern 
department, succeeding the late Frank J. 
Roan. Mr. Cross has been with the 
Metropolitan Casualty Insurance Com- 
pany since 1925 and has been an official 
of both the Commercial Casualtv Insur- 
ance Company and Metropolitan Casualty 
Insurance Company for several years. 

x k * 
Massachusetts Bonding has announced 
the appointment of William C. Eaton to 
take full charge of the Chicago Office, 
succeeding the late J. Stewart Pearce. 
Mr. Eaton had been with the Zurich for 
approximately 22 years and for the past 
five years was superintendent of casualty 
underwriting at the head office in Chicago. 

x * 

National Fire Group: Edward H. Wieg- 
ner has been appointed Special Agent in 
North Dakota as successor to State Agent 
Alan K. Bolton, who has left to enter 
Military Service as Major of Infantry. 
Mr. Wiegner has had experience in local 
agency work and in the Underwriting 
Field and Production Department at the 
Chicago Office. Carl M. Hall, Special 
Agent in Iowa, is covering the eastern 
Iowa territory, formerly handled by Spe- 
cial Agent William P. Winkler who was 
recently transferred to Ohio. This field 
is supervised by State Agent Will H. 
Harrison, with headquarters at 606 Old 
Colony Building, Des Moines. 
(Continued on the next page) 
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Recent Developments—Continued 


North America Group: Field & Cowles, 


of Boston, New England marine man- 
agers of the Insurance Co. of North 
America group, has announced the ap- 
pointment of Chester R. Spinney, Jr., as 
marine special agent in the New E ‘ngland 
territory supervised by the firm. 
2S @ 
Missouri 


Norwich Union Group: The 


and Kansas field staff of this company 
has been re-arranged. Leave of absence 


Agent 7. O. 
now with the 
Agent J. A. 
i hester 
agent in 


Mis- 


has been granted to State 
Nuckles, Jr., of Missouri, 
armed forces, and State 
Thomas of Kansas has retired. 
F. Gritton will serve as state 
Kansas and associate state agent in 
In addition to Norwich Union Fire 


souri. 
and Eagle Fire of New York, Mr. Grit- 
ton will supervise the interests of Nor- 


Missouri. The 
operate in 


wich Union Indemnity in 
casualty company does not 
Kansas. 

x * * 
Pacific Employers: B. Frank King, who 
was manager of the Southwest office at 
Houston, Texas, for the company, has 
been advanced to the position of manager 
of territory and will have jurisdiction 
over the company’s business in Texas, 
Oklahoma, Kansas, Louisiana, North 
Carolina, Michigan, Utah, Oregon and 
Washington. 

x *k * 


Pennsylvania Fire: Since July Ist IWil- 


liam A, Hanssler has acted as_ binding 
agent for the entire United States, with 
the exception of New York City and 


suburban territory, for fire and all allied 
lines. Mr. Hanssler also continued as 
Metropolitan Inland Marine agent for the 
“Pennsylvania,” as in the past three years. 
His office is located at 80 John Street, 
New York City. “Bill” Hanssler started 
in the insurance brokerage business 
twenty years ago. Subsequently, he was 
associated with the brokerage and service 
departments of the National Union and 


oS = @ & ow -W Cie) 


36 


later also of the Pearl Assurance Com- 
pany. Then he entered the local agency 
business under the firm name of Willis- 
Hanssler & Company, Inc. In 1935 he 
established the present local agency under 
his own name. 
x * * 
Potomac: For over a month William J. 
Stewart has been special agent for Phila- 
delphia and the suburban area. Mr. 
Stewart assumed his new duties on July 1. 
He has been identified with the fire in- 
surance business in Philadelphia and its 
environs for the past 15 years. In 1929 
he took a position as counterman for the 
Insurance Company of North America, 
resigning in 1937 to accept an appoint- 
ment as special agent with the Insurance 
Company of the State of Pennsylvania. 
For three years, until 1939, his activities 
were confined to the Philadelphia area. 
At that time his territory was enlarged 
to include the suburban area, the State 
of Delaware and the Eastern Shore of 
Maryland. 
x * * 


Springfield Group: New special agent 
in Eastern Massachusetts and Rhode Is- 
land is Jack Nye Duffey. He is assisting 
Agency Superintendent Harry S. Landen 
in handling that territory. Headquarters 
are at the group’s Boston office, 40 Broad 
Street. Special Agent Richards G. Ved- 
eler, formerly associated with Mr. Lan- 
den, j is now on active duty with the armed 
forces. 


x *k *& 


Standard of N. J.: 


selected /’, Glenn Breen as superintendent 
of agencies. With headquarters at Tren- 
ton, he will spend most of his time in 
the field. For the last four years Mr. 
Breen, the son of F. J. Breen, president, 
traveled in eastern Pennsylvania as state 
agent for the Milwaukee Mechanics of 
the Loyalty Group. He entered insurance 
with the Loyalty Group following gradua- 
tion from the University of Chicago, 
working in the home office. 


This company has 


Sun Insurance Office: In recognition oj 
loyal and 


thirty-six years of faithful, 
efficient service the title of J. C. 
of Oklahoma City, 


Dulane; 
state agent in Okla 


homa, Kansas and Arkansas for Sun, has 


been changed to that of executive stat 
agent. 
hardships of traveling and is now devot 


ing much of his time to supe rvisory duties 


at state agency headquarters. L. H 
Singleton, formerly special 
been promoted to state agent. Kussell H 
WW hite continues as special agent. 

x * * 


The Travelers: Donald A. Hamenwa 
former banking and insurance commis- 
sioner of the state of Vermont, 
appointed assistant manager of fidelity 
and surety lines for the company in Man- 
chester, New Hampshire. He joined tl 
company in May, 1941 as a field assistant 
fidelity and surety lines, in the Hartfor 
branch office. Alfred E. 
assistant manager of the life, 
group departments of its branch office at 
Wichita, was transferred to the Los An 
geles office where he will have the same 
position. He has been with The Travelers 
organization since June, 1932. 
appointment was that of Frank M. In- 
man, Jr., as a field assistant in the life 
accident and group departments in the 
branch office at Atlanta. Prior 


ciated with the White Motor Compan 
and the Southeast Wheel and Rim Com- 
pany. Ralph W. Dyslin was promoted 


from field assistant to assistant manager 
of the life, accident and group _— 
ments at the Peoria office. He first be- 
came affliated with the 
contract agent at Rock Island in Septem- 
ber, 1936. John WW’. Walker, formerly 
field assistant in the 


headquarters at Roanoke, has been ad 
moted to the assistant manag yership, cas 
ualty lines, of the company’s office it 
Washington. Gordon H. 
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elle, who 


has been assistant manager of the casu- 
alty department in the Grand Rapids 
pranch office since July, 1940, has been 
appointed acting manager, casualty lines, 
at St. Paul, effective August 3. 

=x fF 
Underwriters Grain Assn.: Charles E. 
Harbin, connected with the Fire Under- 
writers Inspection Bureau at Minneapolis 
for a number of years, joined the forces 
of this Association on July 1. Mr. Harbin 
has had a well rounded experience in 
inspection and rating work, but in recent 
years he has devoted much of his time 
to mill and elevator work. The experience 
will be invaluable, as in the present 
emergency, the Association feels, it is 
highly important that the terminal ele- 
yators receive the closest possible atten- 
tion. 

= & ® 
Western Factory Assn.: Post of assist- 
ant manager is now occupied by E. lV’. 
Willis who is widely experienced in both 
engineering and underwriting. After at- 
tending the Armour Institute of Tech- 
nology, Mr. Willis, in 1928, went directly 
with the engineering department of West- 
em Factory. Five years later he was 
transferred to the underwriting depart- 
ment. He served three years in that 
division and then returned to the engineer- 
ing department. 

x * 

Western of Fort Scott: Newport & Co. 
ff Los Angeles have been appointed gen- 
eal agents in California. For Alabama 
ad Florida, the Western Fire and the 
Western Casualty have appointed the 
|. E. Rift general insurance agency of 
Mobile as general agent. The Western 


companies just entered those two states. 
x * 


lurich General Accident & Liability 
has appointed William T. Bowser as 
superintendent of underwriting at the 
had office in Chicago. Mr. Bowser 
joined the Zurich in 1924 and has been 
ontinuously in their employ since that 
time, 
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CHAMBER OF COMMERCE 
INSURANCE COMMITTEE 


IXTEEN outstanding insurance 

executives, representing all fields 
of the insurance industry, will com- 
prise the Insurance Committee of 
the Chamber of Commerce of the 
United States for the coming year. 
Their names were recently an- 
nounced by Eric A. Johnston, Cham- 
ber president. 

The committee members are: 
James L. Madden, CHAIRMAN, 

vice president, Metropolitan Life 

Insurance Company, New York 

Herman A. Behrens, chairman of 
the board, Continental Casualty 
Company, Chicago 

Elbert S. Brigham, president, Na- 
tional Life Insurance Company, 
Montpelier, Vermont 

John L. Clarkson, Bartholomay & 
Clarkson, Chicago 

Marshall B. Dalton, president, Bos- 
ton Manufacturers Mutual Fire 
Insurance Company, Boston 

Esmond Ewing, vice president, 
Travelers Fire Insurance Com- 
pany, Hartford, Conn. 

Chester O. Fischer, vice president, 
Massachusetts Mutual Life Insur- 
ance Company, Springfield, Mass. 

W. T. Grant, president, Business 
Men’s Assurance Company, Kan- 
sas City, Mo. 

Carl N. Jacobs, president, Hardware 
Mutual Casualty Company, Ste- 
vens Point, Wis. 

William E. McKell, president, New 
York Casualty Company, N. Y. 

Chase M. Smith, secretary, Na- 
tional Retailers Mutual Insurance 
Company, Chicago 

Harold V. Smith, president, 
Home Insurance Company, 
York 

John M. Thomas, president, Na- 
tional Union Fire Insurance Com- 
pany, Pittsburgh 

J. H. R. Timanus, secretary-treas- 
urer, Philadelphia Contribution- 
ship for the Insurance of Houses 
from Loss by Fire, Philadelphia 

John L. Train, president, Utica Mu- 
tual Insurance Company, Utica, 
New York 

William D. Winter, president, At- 
lantic Mutual Insurance Company, 
New York, N. Y. 

Three members of the committee, 
Messrs. Fischer, Jacobs and Thomas, 
are members of the Chamber’s board 
of directors. 


The 
New 


PRIVATE WAR RISK 
CARRIERS 


HE General Insurance Company 

of America and its companion 
carrier, the First National Insur- 
ance Company, with home offices at 
Seattle, Wash. have suspended the 
writing of bombardment and inva- 
sion coverages of a type insurable 
by the War Damage Corporation. 
Use and occupancy, rents and other 
forms of war risk insurance, which 
are not underwritten by the War 
Damage corporation, however, are 
still to be offered by the two compa- 
nies. The action of the General and 
the First National is in conformity 
with the rules and regulations of the 
W.D.C. that companies acting in 
fiduciary agents’ capacity must not 
write insurance or reinsurance of 
a class undertaken by the Corpora- 
tion, 

This step by the 
only one other 


General leaves 
active private carrier 
in the field. The Rhode Island In- 
surance Company of Providence, 
R. L., continues to write war risk 
coverages on the same broad basis, 
including U. & O., etc., as hereto- 
fore. 


FEDERAL PROBE 


URING recent weeks, the eyes 
of the fire insurance world have 
been on Chicago and New York 
where quo warranto proceedings 
and hearings have been resumed by 
Roy D. McKittrick, Attorney Gen- 
eral of Missouri to oust 134 licensed 
stock fire insurance companies oper- 
ating in Missouri. The companies 
are charged with bribery and viola- 
tion of Missouri anti-trust laws. 
Revival of hearings in this lengthy 
suit has been accompanied by re- 
newed possibility of a Federal grand 
jury investigation of the entire fire 
insurance field under the direction 
of the United States Department of 
Justice. Plans for such an investi- 
gation, according to informed 
sources, are considerably advanced. 
Henry N. Morin, who resigned 
on July 1 as Insurance Commis- 
sioner of Rhode Island, has accepted 
appointment as an expert and con- 
sultant on the staff of the Justice 
Department. 
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UPERINTENDENT of Insur- 

ance Louis H. Pink, who is act- 
ing as Coordinator on War Damage 
Insurance for the National Associa- 
tion of Insurance Commissioners, 
has announced the appointment of 
a committee to study the possibility 
of bridging any gap that may exist 
between the government coverage 
and that of private companies. The 
study will be directed along three 
lines : 

(1) A delineation of the coverage 
of the War Damage Corpo- 
ration. 

An effort to extend private 
coverage, if necessary, to 
bridge any gap. 
Consideration of the possi- 
bility of providing coverage 
for consequential war dam- 
age not contemplated by the 
government plan. 

In appointing the committee, 
which will function not only for the 
New York Department but for all 
of the supervising officials, Superin- 
tendent Pink emphasized that, as 
might be expected, the introduction 


(2 


(3 


— 


WAR DAMAGE 


of this new form of coverage has 
brought with it innumerable unan- 
swered questions. It is hoped that 
as a result of this study acceptable 
answers to many of the questions 
can be found which, in turn, should 
prove helpful not only to the In- 
surance Commissioners but also to 
the insurance companies and pro- 
ducing forces, the insuring public 
and to the War Damage Corpora- 
tion itself. The objective will be 
solely to cooperate with the War 
Damage Corporation and to assist 
in eliminating existing uncertainties. 
It will also give consideration to the 
extent possible, to any needed cov- 
erages not now available. 
The committee is composed of the 
following : 
Edward McLoughlin, Deputy Su- 
perintendent, Chairman 
H. C. Conick, Assistant United 
States Manager, Royal Insur- 
ance Company, Ltd. 
William D. Winter, President, 
Atlantic Mutual Insurance Co. 
W. H. LaBoyteaux, President, 
Johnson & Higgins 
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ST. LOUIS MO. 


Direct contracts available for conservative and 
successful agents in Illinois, Indiana, Missouri, 
Ohio, Nebraska, Colorado, Oklahoma, Kansas 


and Tennessee. 





Harold Wayne, Secretary-Map. 
ager, Inland Marine Under. 
writers Association 

A. J. Smith, President, Associa. 
tion of Local Agents of the 
City of New York 

George F. Sullivan, President. 
General Brokers Association 

Joseph F. Collins, Chief of Rat. 
ing Bureau, New York De. 
partment 

Charles E. Ryan, Chief of Fire 
& Marine Bureau, New York 
Department 


HARDESTY DIRECTS CHAM. 
BER OF COMMERCE 
INS. DEPT. 


N EXPANSION and intensif. 

cation of the insurance services 
of the Chamber of Commerce of 
the United States as a_ wartime 
measure is seen in the appointment, 
just announced, of Paul L. Hard- 
esty, until now assistant manager, 
as manager of the Chamber’s In- 
surance Department. 

The Insurance Department, for- 
merly directed by Terence F. 
Cuneen, is one of the nine major 
departments of the National Cham- 
ber. It is the only national instru- 
mentality of its kind serving the 
insurance industry in its entirety, as 
well as following the interests of 
buyers of insurance, in which cate- 
gory come most of the Chamber's 
underlying membership of more 
than a million business men. 

The broad work and activities of 
the Insurance Department on legisla- 
tion, studies pertaining to insurance, 
and. conservation, carried on for 
the benefit and protection of both 
insurance carriers and policyholders, 
is implemented by an advisory com- 
mittee of insurance executives repre- 
senting principal branches of the 
industry. In its nation-wide fire 
prevention and health conservation 
programs, conducted through mem- 
ber organizations, the Chamber’ 
Insurance Department is assisted by 
the National Fire Waste Councll 
an advisory body created by the 
Chamber, the American Public 
Health Association and other of 
ganizations. 
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AUTO DEALERS NOT 
LICENSED IN ONTARIO 


HE Attorney General of the 

Province of Ontario announced 
recently that the Ontario Cabinet 
had turned down a request made by 
the Federation of Automobile Deal- 
ers Association of Canada to grant 
to automobile dealers the right to 
secure licenses to sell automobile in- 
surance. 

Opposed by insurance agents and 
companies, the plea of the automo- 
bile Dealers Association was that, 
because of sacrifices made in the war 
efforts and the heavy investments in 
the business, they must conserve to 
maintain proper servicing of trans- 
portation. 

The issuance of insurance licenses 
to automobile dealers, in the opinion 
of Ontario Cabinet members, ac- 
wording to the Attorney General, 
“would not constitute any substantial 
or permanent remedy for the situa- 
tion. 


CANADIAN FLOATER 
FORMS MANDATORY 
OCT. IST 


HE new personal property floater 

forms, rules and rates, now being 
promulgated by the Canadian Inland 
Underwriters Association, will not 
become mandatory until October Ist. 
The executive of the association had 
previously changed the effective date 
irom July Ist to September Ist. The 
latest postponement was agreed upon 
to provide more time for the print- 
ing and the distribution of forms. 


1L.A.C. SHIFT 


— annual meeting of the Insur- 
Hance Advertising Conference will 
be held at the Hotel Roosevelt, New 
York City, September 21 and 22. 
Original plans for the meeting 
cheduled for Swampscott, Massa- 
thusetts, at the New Ocean House 
were changed due to transportation 
difficulties and other wartime re- 
‘trictions, and New York City was 
voted the most logical and conveni- 
eit place for the two-day meeting. 
The decision to change the meeting 
place was made by the executive 
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“ , . And you're the man, Jones, who said car 
pooling wouldn’t work.” 











committee following a vote of the 
entire membership taken by mail. 
According to Robert E. Brown, 
Jr. of the Aetna Casualty & Surety 
Company of Hartford, president of 
the Insurance Advertising Confer- 
ence, the meeting promises to be the 
most informative and complete ever 
held and will be a “shirt sleeve” af- 
fair devoted entirely to business. 


THE INSURANCE ALMANAC 


HE 30th annual edition of The 

Insurance Almanac has just been 
published by The Weekly Under- 
writer, New York. 

After a “Who’s Who,” itself 
comprising some 400 pages, the 


main part of the book gives short 
sketches of all insurance companies 
operating in the United States with 
personal data and statistical tables, 
In the concluding portion are de- 
scriptive lists of organizations, state 
officials and insurance publications 
together with sections on permanent 
and recent legislation affecting the 
business or its agents and brokers. 

Among the revisions in this edi- 
tion of particular interest is the 
complete modernization and expan- 
sion of the section, The Insurance 
Encyclopedia, which contains con- 
cise definitions of nearly 200 differ- 
ent forms of coverage in the whole 
field of insurance arranged alpha- 
betically for easy finding. The 1942 
edition is priced at $3. 
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TO ACCREDITED 
BROKERS AND AGENTS 


NEW HELPS TO GET 
YOU MORE BUSINESS 
MORE EASILY 


TueEsE Days.. ANYTHING CAN HAPPEN. 





Make it happen in your favor! Take 
advantage of the new dramatic sales 
literature we are developing for you. 

For example: Here’s a graphic. photo- 
graphic, simple-as-A-B-C selling story 
that should certainly make it much 
easier for you to sell accident insurance 
—especially in these hazardous times. 

May we send you one of these un- 
usual eye-opening, business-producing 
folders? May we put your name on our 
mailing list for more sales literature to 
be produced by us—to help YOU? 


Write us on your letterhead today. 


ACCIDENT +» CASUALTY 
INSURANCE COMPANY 


of Winterthur, Switzerland 


United States Head Office 


111 JOHN STREET, NEW YORK CITY 





40 





WAR DAMAGE COVERAGE 
FOR MONEY AND 
SECURITIES 


ISCUSSIONS are again under 

way on plans to include money 
ands securities under coverage 
granted by War Damage Corpora- 
tion. A committee representing 
surety interests and the casualty 
companies is working on details of 
a plan reported to be acceptable in 
principle to War Damage Corpora- 
tion. 


CIVILIAN WAR RISK 
INSURANCE 


ENATOR PEPPER’S bill, de- 
ers to provide free insurance 
for civilian casualties resulting from 
enemy attacks or blackouts, ran into 
serious Opposition in the Senate and 
rather than have the whole measure 
recommitted to the Senate Finance 
Committee to study the extent of the 
financial commitments it entailed, a 
compromise was worked out. 

The Senate passed and sent to the 
House a modified measure provid- 
ing compensation, ranging from $10 
to $85 per month, to dependents of 
employees of contractors working 
at military and naval bases outside 
the United States. The proposed 
monthly benefits range from $10 for 
partial disability and $30 for total 
disability up to a maximum of $85 
for injuries sustained in air raids, 
including practice blackouts. Provi- 
sions were included for temporary 
relief of distress in any community 
that may be bombed and disability 
payments to air raid wardens and 
their assistants for injuries in line 
of duty. Benefit payments were also 
provided for dependents of any 
civilian detained by the enemy. 

The Senate Finance Committee, 
whose chairman agreed to finish a 
report by July 15 on a new bill to 
cover civilian war casualties, has 
held a final hearing and it seems rea- 
sonable to expect the early introduc- 
tion of a measure very similar to the 
original Pepper Bill, outlined pre- 


viously. William Leslie, general 
manager of the National Bureau, 


offered the facilities of the casualty 
carriers with their thousands of ex- 
perienced claim adjusters in the han- 
dling of the administration of the 
proposed bill. Representatives of 


the accident and health branch oj 
the business outlined their ney 
civilian war hazard policy which js 
underwritten by a company pool and 
provides $5,000 for death or major 
dismemberment and $500 for hos. 
pital, nurse, medical and_ surgical 
expense at a cost of $5. 

The Senate Finance Committee 
was apparently in agreement that 
workmen’s compensation — carriers 
should be reimbursed for any war 
risk payments, as incapacity as a 
result of war injuries was never 
contemplated when the workmen's 
compensation acts were framed 
The principal point of contention 
centered on injuries to civilians un- 
der the Office of Civilian Defense. 
which embraces air raid wardens, 
first aid units, auxiliary firemen and 
other services. These ranks may be 
swelled to 6,000,000 and the Sen- 
ators want to make sure that or- 
dinary home accidents do not be- 
come confused with accidents in the 
line of duty. 


AIR RAID CASUALTIES 


IVILIAN casualties from air raids 

in Great Britain during May amounted 
to 399 persons killed or missing and be- 
lieved killed, and 425 injured. Since the 
outbreak of war the casualties have been 
announced by the Ministry of Home 
Security as :— 


Total— Killed Injured Total 
Sept. 1939 to 
July, 1940 ..... 310 401 7il 
1940 
August pace 1,097 1223 2,320 
September ...... 6,774 8,788 15,562 
6 6,179 7,765 13,94 
November 4,854 5,971 10,825 
December ...... 3,933 4,788 8721 
Total ........ 22,837 28,535 51,372 
1941 
January ........ 1,611 1.962 3,573 
February ....... 805 1,038 1,843 
March ....0000. 4,324 4695 9019 
ee 6,427. 6,792 13,219 
OS roe 5,646 5,051 10,697 
BE, Sh wie aweed 406 461 867 
nen 522 475 997 
 ——e 170 136 306 
September 224 270 494 
October ee 262 361 623 
November .. 89 55 244 
December ...... 34 55 89 
20,520 21,451 41,971 
1942 
January ........ 112 61 173 
Pebruary ...... 22 21 43 
i 21 13 34 
oS ee 938 998 1,936 
ee 399 425 824 
ee 1492 1,518 3,010 
Grand totals 45,159 51,905 97,064 


BEST'S FIRE AND CASUALTY NEWS 











Ti 


T I 
Wa: 
sustai 
sultin 
fated 
comp 
Brids 
State 
that | 
6,42 
was | 
insur 
200,0 
salva; 
Ou 
$3,75 
were 
the 1 
mium 
retire 
retire 
000. 
paid « 
Part 
bridg 


eral g 


Al 

Pe 
and ! 
ence, 
10th, 
reinst 
been | 
if act 
lelaye 
or e1 

Th 
thous; 
sum ; 
Each 
scribe 
ind a 
mm 
luce 


to an 


territe 
icens 
tunds 


premi 


in the 
based 
signer 
won 1 
lic 
comps 
writit 


FOR 





inch of 


r new 
hich jg 
ool and 
~ major 
ir hos- 
surgical 


limittee 
nt that 
Sarriers 
ny war 
Y asa 

never 
‘-kmen’s 
rramed 
itention 
ans un- 
le fense, 
‘ardens, 
en and 
may be 
ie Sen- 
hat or- 
not be- 
s in the 


IES 


ir raids 
mounted 
and be- 
since the 
ave been 
| Home 


ed Total 
| 7il 


3 2.320 
15,562 
» 13,94 
| 10,825 
3 8721 





1,372 


wn 


» = 3,573 
5 1843 
> 9019 
» 13,219 
| 10,697 
867 
’ 997 
) 306 
) 494 
623 
; 244 
} 89 


| 41,971 


73 
43 
34 
3 1,936 
824 


| 1 
| 


; 3,010 
97.064 











TACOMA BRIDGE LOSS 


T HAS been disclosed that the 
Washington Toll Bridge Authority 
wistained a loss of $2,216,674 re- 
sulting from the collapse of the ill- 
fated Tacoma Narrows Bridge. A 
complete and final audit, of the 
Bridge Authority’s records made by 
State Auditor Cliff Yelle, reveals 
that compared with cost of bridge, 
$6,423,074, the sum of $4,000,000 
was recovered under direct damage 
insurance policies, face amount $5,- 
200,000. Recovery realized from 
salvage was fixed at $206,333. 
Outstanding bonds amounting to 
$3,750,000, according to the audit, 
were redeemed from proceeds of 
the insurance. In addition, a pre- 
mium of $146,000 was’ paid on the 
retired bonds. Interest paid on bonds 
retired in 1941 amounted to $175,- 
(00. The insurance companies also 
paid a total U. & O. loss of $240,000. 
Part of the proceeds with which the 
bridge was erected represented a fed- 
eral grant, made unconditionally. 


CIVILIAN WAR INJURY 
POLICY 


ALE of the Civilian War Injury 

Policy, sponsored by the Health 
and Accident Underwriters Confer- 
ence, will begin on Monday, August 
l0th, following completion of the 
reinsurance pool. While the pool has 
heen oversubscribed, the assignment 
f actual units of participations was 
lelayed to accommodate late requests 
ior entry. 

The Pool will be divided into one 
thousand units, each of $5 principal 
suum and 50 cents medical expense. 
Each company is permitted to sub- 
«rike for a minimum of one unit 
ind a maximum of fifty units. The 
committee reserves the right to re- 
duce the number of units assigned 
0 any company on the basis of the 
territory in which the company is 
licensed, the amount of its surplus 
lunds and its accident and health 
premium income. The participation 
inthe Pool by each company will be 
vased upon the number of units as- 
‘igned to it and will have no rela- 
ton whatsoever to the number of 
policies written by the individual 
company. There will be no under- 
writing restrictions except as to mili- 
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tary or naval service? The policy 
may be issued to all civilians regard- 
less of age, occupation or physical 
condition. Commissions are limited 
to 25%. 

A depository arrangement has 
been made with the Harris Trust 
and Savings Bank, Chicago, to re- 
ceive and disburse the funds of the 
Pool under the terms of a reinsur- 
ance agreement. An initial reinsur- 
ance fund will be created by a con- 
tribution of $150 by each participat- 
ing company as a credit against the 
first fifty policies written. There- 
after, out of each annual premium, 
the issuing company shall retain 
40% to compensate it for its pre- 
mium taxes, agency commissions, 
overhead, claims administration and 
reinsurance expenses. The remain- 
ing 60% shall be paid into the com- 
mon fund. 


ACCIDENT & HEALTH 
HANDBOOK 


HE new “Handbook on Accident 

& Health Insurance” prepared by 
a special committee representing 
both the Bureau of Personal Acci- 
dent & Health Underwriters and the 
Health & Accident Underwriters 
Conference is now off the press. 

Although the main objective of 
the handbook is to provide those 
taking the New York state agents’ 
license examinations with basic in- 
formation concerning accident and 
health contracts, underwriting and 
handling of claims, the booklet was 
designed with the idea that it can be 
adapted for use in other states where 
license examinations are required by 
revising the material devoted to 
New York state laws. The 44-page 
booklet, published by The National 
Underwriter, sells for 50 cents with 
special prices on quantities. 


RHODE ISLAND INSURANCE 
DEPARTMENT 


J AUSTIN CARROLL, | for- 
e merly production manager of the 
Manufacturers’ Casualty and Manu- 
facturers Fire insurance companies, 
has been appointed head of the In- 
surance Division of Rhode Island 
with the title of Deputy Administra- 
tor of Insurance. 
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Top Speed! Top Production! 
Action 24 hours a day! This is 
the wartime creed of a unified, 
grimly determined nation to 
bring this war to an early and 
victorious conclusion. 


Every man, woman and child is 
given the privilege of helping 
in the defense of our country. 
In whatever capacity we may 
now be serving, we can all do 
one important thing more: 


Every Week—Every Month 


BUY 


UNITED STATES SAVINGS 
BONDS AND STAMPS 


* 


ANG Tae 
NATIONAL 


FIRE INSURANCE 


COMPANY 


HOME OFFICE - SAN FRANCISCO 


























as | peek 

one Heo 

OGL FOSS 3 oo 
S60 ELT ou 
TEU ULE SG SU 





“OS 


Lcd 











‘qu 
ove 





19L'9SL OL 
lte't 





Oy OCF 





LOG STG 
OTL OFF 


OFS GCE SG 
FCO'OLS 


Liz 00S ST 
1Z0'EL6 
Syl Hoot 
Ltt Tee" Lh 


Zs0' FOES 





6ee F116 
961266 T 


116° 940'F 
e6z 6ce'T 


GELS 
Os OT6 1G 
668 FEES 
OCL'SES 
soo ser t 


G12 CbL'T 


686° S60S 


orice t 
TOE TSS 
OTS OFT ES 
120'6E8'8& 
C96 POLS 








yer 





loo OLE SS 
66F LESS 


ECT C90 
GIO FLL 
LLO TLE 
LL 6LUG 
LE 1608S 





0 
Got OFG: 
£6E' 6686 
ZOF'SES 


gee LETT 
LEL.es 





PIL'SSo' 

0G EBS 06 
rFo'sett 
66F OLS G 





syTsc 


PELs 


gso'908'T 
tHE LOF'S 
$60" el bt 


ZIG SES G 


#¥0 LOL 


FSO VES G 


R00 OTR 





18 


Z60' S06 2 
926° CEO 1S 


sjossV 
1830.1. 














‘98 


suso'] 
‘TIED 





SaINVdWO> 











au oo st co 

Lo Oo'Ff 

V¢ 
Cl Vt 

vO Cs v0 

ot ct oT 

ot cu vol sou 

£9 : 

vit vu at PU 
vel i 

GG ot al at 
c ves 
oO . Luo 
ar GG 

v0 PY ro 

0G vs SU 





















| 
7 
3G ra 
v0 Lue 
£0 
re co 
tt oo 
TO ro 
¢or 60 
, a 
oot 
vIs LL at 
rot O06 eA 
ttl a 
at 1s 80 
9 V0 co 
ort GO 9S 
OF FO 6F eo 
OL cee pe - 
[eq “DJd_ “WOOD ‘pid 
‘Wedd [BIOL 18401 “OSTIN 











BNIVID 





















sil ou £u 
LO tl oU 
v0 
vv 
Lt . PU 
to Ut 
st se Lo 
eo 2 
80 
ro 
Lu SU 
Lt Cl 
at Vs vv 
0 bh 
au vO0 
8 
ry ou 
Vol rh L 
ou ro aU 
ro 
Ls SG al 
Lo : ¥ 
LG ZU ZO 
e0 io 3 
t r6 
91 _ Vo 





sv ioe 

4 FO - 
ro vO 
Sy FO 








U0D "PJd “WOY 
cost “Vd “Od 
syvo ys 


aula AWNLAW—SLASSY 








aaLliuwav 4O NOIL 


VOIAISSV '~ 














































ov ot 
ov 
Lu ru 
Lt 
ot 
reat) ok 
ro Lo vt 0 rae Gt ree | 
L 1a 
Lv L tc Ott & 
, 0 es Us | 
Lo . 0 el t 
, LOs 
0 ZU oT =. sh «OFT 
cu wh a” 6 es 
- Tt co Por ot 
ia 66o V6 
eO0 
OF GO 
SU Lu LU tt 
¢ 
1 rv gt st 
: Lo “| OG 
PU 80 Lo ol 
COE 
st G Lt 
60 vs i 
x! A eT 
roe | Lou Lo 
eg ° 
ol cl Gc 66S Pe Os 
at L : Lo 
ro 30 ‘ 3c ale sv 
Lol 
VOG aU 
GG SL P19 =f v0 
rs aay ccr 6 O Lv 
, 60 ew ot ‘ 
ro 0 ore ° 
£0 0 sco 
he : Fut 
' LoL 
L6e 











ZU 6t 

vl oe 90 9 
UL 
pits a oo. ... 6 
Lo 0 Lo tO # CF 
cs vO sli ol 2s 
cee #2 or 

» PJd F “WOD yuvg “sul [e}0.1, “OSTN vad ‘UU 
‘arn “WU 





SaINVdWO9D ALIWNSVO IWNLNW—SLASSV gaLiiwav 40 N 


spuodd 























( 
« 


) 

) 
Lol 
t 











Ot 
THOS 






Laon DF 
Ne 











Pls U6 
16 tt 
v8 rc 
20 ime 
OL er 
od a}848 
“TUnyY je 
EIS 


OILVOIsISSV19 








pengnyy Beni 








qury “tN 
sao soTdug st 

ynyy Ula oye 

yay “OyNY ays 
ry a HIN AG10US 
sao kBdxu APIS 
‘sep “JUIN LLNS 
JUIN Ades 8nd 
Us JoyseiyL “Uled 


‘skp dug 
siojulid 


‘yp jo "pso 
yAOk MON 


‘seg jniy [BuoHUN 
uy osueipy [IBN 
ee goTogd [BnIn 


jyouotd penjnyT 
pBRyvIY S}SHOJOW 
oy se [NVA 
quire “IN “WHA 
) WNL “Wt 





oyny jo “eq UVN 
- Tengnyy soqun'y 
ny Sueuequn’y 

penqnyy Pour 


penjoyy <ysoquyd 


penyoyy guoyssoyy 
In, UMOSIUBS 
qe “HIN BAO] 
purz yay osoqgsioquy 
“Teangpnolsy “TIT 








ny WAvyow “PUA 
(UMOT) “JIN owoH 
> any attAsso[ eH 
-ogeg "QnIN ‘“ONDH 
saasvdxey “AN “AD 






iT] “WNIY SLOULIE 
‘oOunV 
CO) 





1 
“ynyY SAOULIBA 
tangy “WB 


ALOPIN 






penjoyy cynba 





qevy “UN “S84 duo 
‘seo “QIN ‘sa K(duig 
“Quy “JUIN 2191 


-siakBdxuy “TOSuo) 
SAaPOARAT, “WUTO,) 
sjuryoeW [BOD 
jenjgnyy sueZzt) 
jenqnyy BUILD 
penny si9qoy ne 





IVRLVOSSV yyoue”d 
pengnyy Slo7’s 
sS1JUMO oyny 
‘qeyy “IY ‘AeUry 
sup pene potty 


cuvndwoy 


BEST'S FIRE AND CASUALTY NEWS 


42 








= 
aA 


Sees Geen 


855 


Menon 
22103 
-t-Ot-O 


ASESH 


6 
rd 
£ 
9 
C 




















ae sieeetetentertehahents otechereieiien oe 


















LIS'O6E'6S$ SOF'LEG' FSIS 
9€6'0ES 896'°SL6'E 
LIV ILE GEL SOUT 
Srl gel Is O00 
core4e LEE USGS 
GZLOse'T Cig LLL's 
PSF ICE ELL°69C'T 
6EL6ES Ocy' Oso" T 
861108 $95'069" & 
Gut ShUS 
Z06'819'T 
Lg‘908'T 866'EL6'T 
it's 26'2 Son" VEY" OT 
cL 
‘3 
Seo St’s 
[s8e'scL's 
YSO'6LY'T 
162°868'S 
u oes. OFS 
Hopi EBI'EBO'S 
ost’ Lad I £8e‘s6o's 
pete Rs 
C90'SzF'L 
A 
TLE 11a 





889‘ 162° Ms 90T! OFF'F 
466° s¢ £68'S6o's 
pai 803°C 9c F 





OT F90'T O88 126% 


806° LOE CEPE'9TG 
GOG'9EF ClO L00't 
90 S6F' Fb PSG PLE L 





O6L'SES'S LLE'YGL'S 





TSe‘969'S 
GLB LOL 

SFL'SLo'T 
OVL'9ZE'S 
BOL'S06 698'Sts TL 





ScO'FEs'T 
C19 Z60'F 
OFF CES'ST 
FLO" ‘DET 





696 E98$ 


Saya 





jeu 





FOLSSE'STES GOS ESe'’SttS 









ie) 


rT 


£9 
o 
a. - 


ao 


Qt a 
econ 
Smile 
eta 
Coen 


Nn 
oe 


Nn 


= 
cs 


“0 


a] 





conoco 





Sos ous 
rtS Ks 


Qo oe~ 





i 
= 












ee 
Sos 
iodas 





-aroet 


on 
oan 
cu 


ieee 
S 
oe 
+ 
SMe 





F 


theo 





Cecra 
otro 


>Nen Bor 
ace 
“Sco 

se 


coe 





3] 

S 

Ort +w 
“amr 

“~~ 


ot 


x 
— 


not 
SS 
on 
em16 
—_ 


t 
& 
‘T 
re 


> 
coc 
Nn 
Ke 
mo 
Ee 
Sh 


OKO 





4! 
‘0 
“t 
v0 


be: pe 
err 


} 
6 


a 






S he 
NMAaS 
- 





ane 
o 


x 








rh 


Y 
a 
o 
c 











> 
‘HOOK 
ete 











ro 


Vo 
90 
ZO 
FO 
20 


Ww 


ovU 


mr 


rt 
r 
He 


trio 


“mie 





er + 








2K 
TOSHAS 
_ 


” 





Hig tH 








re? 


sStyts 
ranan 






Hts 





















es 





7-1) 
Seg 





1H> 


6 


= 
el 
_ 


8 
$2 














ue 8,09 UG ‘etuivay 


rs “** “GnyY Jejseor10 AA 
i we sha S40 U1d}SAOM 
cSeeye qUOULIOA 
Boptuy) 
sh ta ‘Il ‘UW ‘uofuy 


“** gdorezjrodsuBly, 
“We YP ssepealy 
TPM "JO UMOL 









— °""*= ) ‘useyyneg 
Op ootttttteeee > sounH 
Slt Regli Se QUVIPIADIg 
> RR eae: Pollojoid 
FS “eres s* SHOOTIN “bd 
v¢ * $,Ueullequn'y 

_, Sweet “"* Jeyonjavg 
Os A eee * uozZ019 
oa ade U1aJSOMYJION 


t 
eT weypsd FY ALOJIoN 
‘tT : S40[TBJOWU LIBN 
‘pavy, ZW “duy “yn 





‘TY Wa (enjoy 






(OD “‘quoy) [enjnyy 
Lig °° ‘BI ‘SdouMO IIA 
bw SBXOT, “S40 [LN 
ae. OP. ‘Vd ‘SA9T [UN 
) ie * “TL ‘Saori 
lt * “SSBIT ‘Xoeso[ Ppl 
63 * ‘uuoD ‘xeSe[PPHV 
G6T **""* SHOT “YT 
ee: YOUU Loy 





"Ss ,Uayy “Sng 3 ‘Jey 
SJUBYOIIY YP “SAIN 





CP seers Jequin'y 
mt) sess § UeUIeg UT 
PIL ‘S,uewsequin'y *puy 
Ve see ee eee . eyox[Oy 
SE «= teae reeks weysulpy 


yunoy ployee 
IY ‘OBA pasBy 
£0 ‘* “SHI e1BMpPIBA 





Sig[veq uTRein 
soskeseaee * [Buopay 


BoURITTY Stowe 


teres Sa [BaqUuaD 
saat del OIL YS logy 


eeeeeee eee lo3prg 
oCsees * aIqowojny 
“* “XN ‘SoruuUBIY 
sree? RH OWUBIV 
uUB_JLIGWY pelllV 


Susdwog 








43 


FOR AUGUST, 1942 





G vFeavay 






wu ayaa 


'Y NEWS 





War Impact—Continued 


are receiving inspection reports and 
fire protection advices from com- 
petent engineers on such uninsured 
properties as Army cantonments, 
Navy yards, ordnance plants, air- 
ports, munitions risks, and many 
other government owned properties. 
These activities include water sup- 
ply layouts, fire and water protec- 
tion engineering, fire department or- 
ganization, improved use of fire 
boat facilities, and proper recom- 


A splendid spirit of co- 
which is as cred- 
in the record free 


mendations. 
operation exists 
itable as any 
enterprise. 

(reviewed in 


Read the address 


Best's Insurance News for June) 
of President Barbour of the Na- 
tional Board at its recent annual 


meeting for a most inspiring ac- 
count of this work in which he pays 
proper tribute to the cooperation of 
local agents in the campaign to im- 
prove and adopt standard building 
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codes in cities that have not pre- 
viously done so, and also the work 
of the Insurance Commissioners jn 
furthering the cause of fire preven- 
tion, fire marshal activities, and ap- 
propriate ordinances. 


Other Organizations 


The National Fire Protection As- 
sociation has filled an equally com- 
mendable role in assisting our 
Defense in this War effort. A most 
interesting publication of theirs js 
entitled ‘‘National Defense Fires.” 
It is convincing testimony _ that 
every fire is “sabotage” today. 

Endorsed by the Insurance Com- 
mittee for Protection of American 
Industrial Plants upon which there 
serve representatives from all types 
of carriers—there was established 
long before we came into the War, 
the National Bureau for Industrial 
Protection. This bureau conducts 
regular inspections of manufactur- 
ing plants and stock piles of essen- 
tial commodities; it supplies tech- 
nical information to the Army, 
Navy, and other interested Govern- 
ment agencies. Data is secured from 
inspection bureaus, rating offices, 
company files and records as to fire, 
accident, and sabotage weaknesses, 
their prevention, and the safeguards 
to key plants for uninterrupted pro- 
duction of war materials. Over 6,- 
000 such reports have already been 
submitted. Their staff contains 
some of the best inspection person- 
nel in the country loaned by the 
F. I. A., Factory Mutuals, rating 
and inspection bureaus, as well as 
Companies. This provides a con- 
tinuous flow of reliable data by ex- 
perts which has already proved of 
inestimable value to the War and 
Navy Departments and has been so 
acknowledged. Most of these men 
are on Company or association pay- 
rolls and are loaned for the dura- 
tion. This bureau also has assisted 
the Office of Civilian Defense by 
advising and supplying data on fire 
defense against incendiary bombs, 
auxiliary fire department aids, ete. 
The Bureau has also developed basic 
standards for the storage of vital 
materials to avoid excess accumula- 
tion of stocks subject to one fire and 
indiscriminate warehousing in build- 
ings unfitted for such purposes. 

While I cannot cover all the ac- 
tivities of our fire insurance indus- 
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try in this war effort or the impor- 
tant part being played by the marine 
writing fire Companies, their agents, 
brokers, and the surveyors, it is 
hoped you will become familiar with 
their story too. Their work with the 
merchant marine and problems in- 
yolving cargo shipments to all ports 
of the world during the hazardous 
days prior to and following our en- 
try in the War make a story worth 
hearing; but for the purposes of 
this paper I have restricted my re- 
marks to the situations with which 
my own contacts are more closely 
identified. 


Controversial Issues 


One further comment and I shall 
be through. We read and listen to 
a great deal about “united fronts” 
in our business to assist in winning 
this war—much is said about con- 
troversial issues which impede and 
obstruct progress toward a unified 
presentation of the relationships be- 
tween the various groups and as- 
sociations within the stock fire in- 
surance business. 

I have no doubt as to the sincerity 
of such recommendations, but it 
seems to me that these fine purposes 
could be augmented most effectively 
by minimizing the complaints and 
eliminating the indictments aimed by 
one group within our ranks at an- 
other, or at least muzzling the un- 
authorized spokesmen for such 
groups. Then, too, we could do 
without the sour editorial that oc- 
casionally takes a crack at manage- 
ment which neither fact nor fancy 
can justify. Occasionally even a 
stock fire or casualty executive uses 
the rostrum and the trade press, as 
[am today, but rather to inspire his 
audience with the urgent need for 
long delayed reformation within the 
business. Such comments, when re- 
peated in the press or national mag- 
aines, may lack the whole story, 
and thus the curious public raises an 
eyebrow to inquire what the fire 
msurance business is quarreling 
about. In this way, the efforts of 
several years to improve public re- 
lations receive a serious set-back. 


As a matter of fact, the principle 
of arbitration has come to be recog- 
nized as fundamental in our business 
and is incorporated in our policy 
contracts. All organizations are at 
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Aw tHe YEAR 1829 THE FIRST —/ ves n ‘, 
“STEAM FIRE ENGINE WAS | 4% ; 
BUILT IN LONDON BY GEORGE (d 
BRAITHWAITE, CELEBRATED | 
HYDRAULIC ENGINEER, AS- mt 
SISTED BY CAPT. JOHN ERICSSON, /} 
LATER THE DESIGNER OF THE 
“MONITOR” OF CIVIL WAR FAME. 
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| | | 





About the same period in England, fire brigades were main- 
tained by individual insurance companies. In order to distin- 
guish insured properties of one company from another, the Fire 
Mark was created. This identifying symbol was made of lead 
and affixed to the front of insured buildings. A fire alarm 
brought all brigades to the scene to see which company had in- 
sured the property. The brigade whose company’s Fire Mark 
appeared on the building would fight the fire, while the others, instead of assisting, either 
left or stayed to watch and often jeer the efforts of their competitors. 














Fire insurance has come along way since the _ Fire Insurance Companies find sympathetic 
days of Fire Marks and 10-horse power steam understanding of their problems every- 
engines. To insurance agents goes much of where in the organization. Modern facilities 
the credit for propagating knowledge of its and cooperation to the fullest extent help 
value and availability to all. Agents repre- those who seek to make the most of present- 
senting the National Union and Birmingham day opportunities. 


National Union 


and Birmingham aes: 


FIRE INSURANCE COMPANIES “& 
PITTSBURGH + PENNSYLVANIA 





%. 
4@my ins¥® 





times confronted with irritating stantly scanning the horizon for a 
problems and, naturally, ours is no soiled canvas and there is no need 
exception, although my observation for it to be discovered on the mast 
is that in ours they have become less of our ship. 

frequent, if anything. It should be In the interest of preserving the 
possible always to achieve a proper very unity which we seek, let us 
hearing and chance for orderly direct our energies to the mainte- 
clearance without running the risk nance of “Good Housekeeping” in 
of confusing the public mind and our respective shops and by an ex- 
exciting groundless suspicions. We ercise of intelligent self-discipline 
will likely enough discover that at keep the Hull just as free of bar- 
least a few bureaucrats are con-  nacles as we would have the deck. 
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INTERSTATE RATING COMMITTEE 


HE Special Committee on Inter- 


state Rating and Allocation of 
Premiums, appointed by the Na- 
tional Association of Insurance 


Commissioners, has designated a 
committee composed of leading 
company representatives, outstand- 


ing producers and rating experts of 
the insurance industry to assist in 
working out a_ satisfactory and 
workable solution to this difficult 
problem in the casualty and _ fire 
business. (See the article /nterstate 
Rating in Best’s Insurance News 
for July.) 

The rating of multiple location 
risks, both intra and interstate, and 
the proper allocation of premiums 
by states, has been a difficult and 
an unsolved problem for some time. 
It affects both the insurance indus- 
try and the supervising officials 
throughout the United States. At 
the recent meeting of the association 
held in Denver, it was one of the 
most important problems taken up 
for consideration, and it is as a re- 
sult of the interest in Denver that 
the new committee from the indus- 
try is being formed. A complete list 
of the committee members follows: 


Fire Insurance 


Shallcross, U. S. Manager, 
sritish & Mercantile Insur- 
New York, N. Y. 
Vice President, 
Company, New 


Cecil F. 
North 
ance Co., 

Ivan Escott, 
Insurance 
N; ¥. 

Chase M. Smith, Counsel, National 
Retailers Mutual Insurance Com- 
pany, Chicago, Ill. 

John A. Diemand, President, Insur- 
ance Company of North America, 


Philadelphia, Pa. 
rp HOTEL rennet 
A REPUTATION WELL-EARNED 


Home 


York, 


Y, The patronage ot travelers 

G who demand the best is Hotel 
A Lincoln's reward for high stan- 
dards of service, hospitality 
and cuisine. All rooms have 
bath, circulating ice-water, 
electric fan and compliment- 
ary morning newspaper. 


400ROOMS 400BATHS 
FROM $9950 SINGLE 
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William D. Winter, President, At- 
lantic Mutual Insurance Com- 


pany, New York, N. Y. 
Casualty Insurance 


Sanford B. Perkins, Secretary, 
Compensation and Liability De- 
partment, Travelers Insurance 
Co., Hartford, Conn. 

James M. Haines, U. 
London Guarantee & 


S. Manager, 
Accident 


Co., Ltd., New York, N. Y. 

Hubert W. Yount, Vice President, 
Liberty Mutual Insurance Com- 
pany, Boston, Mass. 


Harold 
President, 
bility Insurance 
ton, Mass. 

Rollin M. Clark, 
Secretary, 
Company, 


J. Ginsburgh, Asst. Vice 
American Mutual Lia- 
Company, Bos- 
Vice President and 
Continental Casualty 
Chicago, Ill. 


Producing Forces 


George \V. Carter, Detroit, Mich. 

R. W. Forshay, President, National 
Association of Insurance Agents, 
Anita, lowa. 

Courtlandt Otis, Johnson & Hig- 
gins, New York, N. Y. 

Julian Lucas, Davis Dorland & Co., 
New York, N. Y. 

Ralph W. Howe, Chairman, Cas- 


ualty and Surety Committee, Na- 
tional Association of Insurance 
Agents, Richmond, Va. 

Bryson Thompson, President, Na- 
tional Association of Mutual In- 
surance Agents. New Haven, 
Conn. 


Advisers 


William Leslie, General Manager, 
National Bureau of Casualty and 
Surety Underwriters, New York, 
N.Y. 

Frank A. Fleming, General Man- 

Mutual Casualty Insurance 
Rating Bureau, New York, N. Y. 

John R. Dumont, Manager, Inter- 
state Underwriters Board, New 
York, N. Y. 

Harold M. Hess, Manager, New 
York Fire Insurance Exchange, 
New York, N. Y. 

Hovey T. Freeman, 
Manufacturers Mutual 


ager, 


President, 
Fire In- 


surance Company, Providence, 


R. I. 
Clarence W. Hobbs, Representative 
of the Insurance Commissioners 


in the National Council on Work- 
men’s Compensation Insurance, 


New York, N. x, 


The other members of the Com- 
mittee of the National Association, 
of which Mr. Pink is Chairman, are: 


Morvin Duel, 
surance of 


Commissioner of In- 
Wisconsin 


Paul F. Jones, Director of Insur- 
ance of Illinois 
Frank Julian, Superintendent of 


Insurance of Alabama 
Henry N. Morin, Commissioner of 
Insurance of Rhode Island 


It is anticipated that before the De- 
cember meeting of the association, 
the Commissioners’ committee will 
meet with the committees from the 
industry. It is planned to call meet- 
ings of the committee immediately. 


REINSURANCE—Book Review 


HERE has been very little writ- 

ten on the subject of reinsurance 
probably because there is no set 
formula in matters of reinsurance 
practice. Parties usually arrangt 
their own contracts and approach 
certain features in different ways. 
The author could not, therefore, la) 
down hard and fast rules, but he has 
set forth the fundamental ideas and 
basic principles of reinsurance and 
excess insurance that have proved 
sound in actual use. 
Kenneth Thompson, 
the New York Bat 


and over the 


The author, 
is a member of 
and the Federal Bar 
past fifteen years has aided in o 
solution of many reinsurance and 
excess insurance problems. Through- 
out the book, leading authorities are 
generously cited and whenever €s- 
sential the exact language employed 
is set forth. The volume is published 
by Commerce Clearing House, Inc., 
214 North Michigan Avenue, Chi- 
cago, and is priced at $4. 
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OCEAN MARINE CHANGES 


ROKERAGE commission for 

war risk insurance on cargo ship- 
ments was reduced on August 1 
from 10 per cent to 5 per cent, 
where the rate of premium is in ex- 
cess of 1 per cent, by the American 
Institute of Marine Underwriters. 
The new rate of commission, 
adopted with the complete coopera- 
tion of the brokers, recognizes that 
marine underwriters have been 
forced to raise the charges for war 
risk insurances on cargo shipments 
far beyond any figures that had been 
contemplated at the time the original 
scale of normal brokerage of 10 per 
cent was fixed. 


Extension Clauses Adopted 


To provide continuous automatic 
protection for cargo shippers be- 
cause Of delays, forced discharges, 
transshipments and other interrup- 
tions to delivery resulting from ab- 
normal wartime conditions, the Ma- 
rine Institute has also issued a set 
of “wartime extension  clauses”’ 
which can be added to marine in- 
surance policies upon payment of an 
additional premium. A feature of 
particular interest is that under 
these clauses there will be no time 
limit on the insurance coverage at 
the port of discharge while the 
goods are delayed there in transit 
to final destination. These clauses 
apply only to marine insurance and 
do not in any way extend war risk 
insurance policies. 


Needed Protection 


It is believed that these clauses 
will supply a form of protection 
which is urgently needed under 
present abnormal conditions. ‘‘Un- 
der the ‘Held Covered’ clause which 
has heretofore governed the rights 
of the parties in the event of any 
deviation, abnormal transshipment 
or other variation of the risk, the 
assured, in order to have his cover- 
age continued, must report the facts 
to his underwriters and pay an ad- 
ditional premium based upon the 
character of the deviation or other 
variation of the risk. The necessity 
lor such reports casts on the as- 
sured the burden of keeping himself 
informed of all abnormal incidents 
in connection with his shipments. 
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EAGLE IS REPRODUCED FROM A FOLDER 
PUBLISHED BY THIS COMPANY IN 1870 


GOING “ALL-OUT”! 





Wuar's “all-out” in the insurance business? * * 
Isn't it showing people how they can prevent 
loss and waste! How they can have better pro- 
tection! Explaining all the things their insurance 
policies can do for them! * * In doing this, we 











can show that insurance as a private enterprise 
is a necessary part of American life. * * Why? 
Because it benefits the American peopie! 


ot oe IO FARMERS INSURANCE COMPANY 


Chartered 1848, LeRoy, Ohio 


~~ 


MEMBER * THE NATIONAL BOARD OF FIRE UNDERWRITERS 








An even more serious objection to 
the old type of ‘held covered’ provi- 
sion is that the assured may have to 
pay a substantial additional pre- 
mium which he may be unable to 
collect from his customer. 

Under the new system the as- 
sured can fix his prices with the as- 
surance that subsequent events over 
which he has no control will not in- 
volve any additional expense to him 
for marine insurance premiums. 
The wartime extension clauses may 
be endorsed on an open policy and 
made applicable to all shipments ; or 
they may be obtained on specific 
shipments provided the assured ap- 
plies for this extended coverage be- 
fore shipment. 


HONOR ROLL 
N INDICATION of the in- 


roads in personnel of insurance 
companies due to service in the 
armed forces is contained in an 
honor roll of 1,394 former employ- 
ees and representatives of The 
Travelers Insurance Companies, a 
total greater than the number of 
Travelers men who entered the 
armed forces during the entire 19 
months of the first World War. To 
meet the critical shortages in per= 
sonnel developing as hundreds of 
its employees and agents go to war, 
The Travelers in many instances is 
hiring women and girls to take over 
their duties. 
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ST. LOUIS REJECTS 
SELF-INSURANCE 


HE City of Saint Louis will con- 

tinue to purchase fire and wind- 
storm insurance coverage from 
private carriers. Comptroller Louis 
Nolte and other officials have re- 
jected the recommendations of the 
Mayor's Advisory Committee on 
City Survey and Audit, made some 
seventeen months ago, which was in 
favor of a self-insurance plan. 

Supporters of _ self-insurance 
pointed out that the city had spent 
more than $1,000,000 for insurance 
premiums since 1900 and had col- 
lected only $66,319 for losses. Those 
opposed, conceding that while it 
would appear the city could save 
money by carrying its own insur- 
ance, rejected the idea as a socialis- 
tic principle and as too hazardous. 
A tornado which hit St. Louis on 
May 28, 1896, wiped out several 
million dollars worth of city prop- 
erty, including its City Hospital. 


BRITAIN CHANGES METHOD 
OF SNUFFING FIRE BOMBS 


NDUSTRIAL safety officials and 
heads of plant air-raid groups 
should pay careful heed to two an- 
nouncements recently made by the 
National Fire Protection Ass’n con- 
cerning the handling of incendiary 
bombs. 

The British Ministry of Home Se- 
curity has changed its methods of 
fighting magnesium-type incendi- 
aries, states the Association. A jet 
of water—not a spray—is the pres- 
ent recommended procedure. The 
ministry has determined that the risk 
of injury from particles of molten 
magnesium scattered by the jet is 
not great. Moreover, the solid stream 
permits attack from a greater dis- 
tance. 

This release coincides with an 
earlier statement made by Mr. Percy 
3ugbee, General Manager of the 
N. F. P. A., concerning stirrup 
pumps. The British have revised 
their opinion of this heavily pub- 
licized method of quenching incen- 
diary bombs. 

“Time-wasting and labor-wasting”’ 
is the British verdict after months 
of experience. Said Mr. Bugbee, as 
quoted in The New York Times, 
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“It is unfortunate that so much ad- 
vice has been given to the public on 
the reputed importance of using a 
fine spray on bombs. What is ac- 
tually needed is a heavy spray with 
enough wetting power to speed up 
the burning of the bomb so as to get 
rid of it. Stirrup pump nozzles do 
not produce a_ sufficiently heavy 
spray for most effective work on in- 
cendiary bombs.” 

A letter from the N. F. P. A. 
mentions a garden hose stream as 
okay for the one-kilogram incen- 
diary. The Association warns that 
larger fire department nozzles, 
though effective on the bomb, might 
drive the bomb across the floor to a 
spot where it would be difficult to 
handle. 


TEXAS COMMISSION 
LIMITATION 


HE expense limitation program 

for fire and casualty insurance 
sponsored by the Texas Board of In- 
surance Commissioners, which was 
inaugurated on July 1, has hit a 
snag. A minority group of Dallas 
agents plan legal action to fight regu- 
lated commission payments which 
are: Fire, 20%, windstorm and all 
automobile lines, 25% ; workmen’s 
compensation, 20%. 

News dispatches from Texas 
point to the possibility that the plan 
has been placed in further jeopardy 
by the action of three companies in 
reverting to commission arrange- 
ments in force before the new regu- 
lation became effective. Originally, 
the Potomac Insurance Company 
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was the lone dissenter. The com. 
panies reported as having gone back 
to the old scale are: The American 
Indemnity of Galveston, the Com. 
mercial Standard of Fort Worth and 
the Trinity Universal of Dallas. The 
Republic of Dallas has withdrawn jts 
original filing but plans a new filing 
within the maximum expense ceiling. 
Pending a final decision the Gulf 
Insurance Company has advised 
agents to figure all accounts on the 
old commission contract in effect 
prior to July 1, 1942. 

Following is the expense formula 
promulgated by the Texas Board of 
Insurance Commissioners : 


FIRE AND WINDSTORM 

Wind 

Fire storm. 

PAD PC 

General administration expenses, 

including salaries, rents, dep;ecia- 

tion, maps, telegrams, telephone, 

postage, printing, advertising 

and all other home office expenses 

Field supervision including salaries 

and expenses of field supervisory 

force (excluding general and 

local agents’ commissions) ... 5 05 
Inspections, surveys, reports, bu- 

reaus and forms ............ . & 1.5 
Taxes—amount paid on “Texas 
business, including maintenance 
taxes for State Fire Insurance 
Department, State licenses, fees 

and social security taxes ...... 5.25 5.25 

Commission to local agent, based 
upon the normal premium .... 20 25 


to 


AUTOMOBILE INSURANCE 
Expense Elements for Physical Damage Rates 


Expense items: 
Administration ........ ee ee 0980 
Acquisition or commission .. , 250 
Unallocated claim, field supervision and 

bureau and inspection expenses 
*Taxes Heyes ome nda a wees 





Peer. 
“State err ee ame 5 
Federal .... oa1eeeewaeeee 005( 
Misc., license, fees ...... . 005¢ 


OE 604d cams err 0525 


Expense Elements for Bodily Injury and 
Property Damage Liability 


Expense items: B.I. P.D 
Administration ...... , 0770 .077( 
Unallocated claim expense 0610 .098¢ 
Inspection and bureau 0060 .006C 
Acquisition or commission ; 2500 .2500 
< eee ; z 0525 .0525 

eee bis ‘ 4465 .4835 
*State were en rer . 0425 
Federal ; 005( 


Misc., licenses and fees avery 005( 


Total pend , 0525 
WORKMEN’S COMPENSATION 
INSURANCE 
Workmen’s Compensation Expense 

Elements P.C 

1. Expense elements ‘ 42.6) 
A. Service items bison a 12.5 
1. Claim adjustment 5. 

2. Inspection nae 6 
Pay roll audit 2.0 

B. Expense items 30.15 
1. Acquisition or commission 7 

2. Administration 7 fed. 

3. Taxes a + 5.19 

i ee a bec iwwedsenen , 4.63 


B. Federal 
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Construction of Co-operation Clause 


An automobile truck is covered 
under a standard form of lability 
policy. An accident occurs when 
the truck rolls down a slight grade 
on the assured’s premises, pinning 
his uncle against a building and 
crushing him to death. The assured 
furnishes a signed statement to the 
insurance company’s investigator in 
which he states that the emergency 
brake was in position before the ac- 
cident and was in good condition. 
He also states that he never had any 
trouble with the emergency brake 
holding while the truck was on a 
steep bank. A suit is started against 
the assured on behalf of his uncle’s 
estate, the charge of negligence 
against the assured being faulty 
brakes. The only witness produced 
by the estate is the assured, who 
testifies that prior to the accident 
the brakes did not take hold. On 
the basis of the testimony of the 
assured as to the defective brakes a 
verdict is rendered against the as- 
sured, which the insurance company 
declines to pay on the ground that 
the assured failed to give proper co- 
operation to the company. Is the 
company’s position well taken? 


The company is right. The co- 
operation required of the assured 
means that there should be a fair, 
frank and truthful disclosure of in- 
formation reasonably demanded by 
the insurer to enable it to determine 
whether or not there is a genuine 
defense. Such co-operation is lack- 
ing when the assured misleads the 
company by excusing himself from 
blame for an accident in his account 
to the company and then taking the 
witness stand for the injured person 
and testifying to a state of facts 
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which establishes his responsibility. 
The assured’s conduct in the query 
given is such that he is deprived of 
protection under the policy by rea- 
son of his lack of co-operation. 
Farm Bureau Mutual Insurance Co. 
v. Garlitz, 26 Atl. 2d 388 (Mary- 
land). 


Fire Coverage—Assured's Right to 
Recover from Company After 
Payment by Arsonist 


The named assured is the owner 
of a building covered under a fire 
policy. There is a mortgage against 
the building for $2,000.00. The 
holder ‘of the mortgage maliciously 
sets fire to the building and is con- 
victed of the crime of arson. The 
assured and the insurance company 
agree that the extent of the loss is 
$2,005.50 but the company does not 
make payment of the claim. The 
assured files a judicial proceeding 
against the holder of the mortgage 
by which he asks the court to cancel 
the mortgage debt in satisfaction of 
the damage caused by the mortgage 
holder. The court enters a decree in 
favor of the assured, releasing the 
mortgage. The assured then de- 
mands payment from the insurance 
company for the agreed amount of 
the loss. What decision? 


The decision should be for the 
insurance company. Upon payment 
of a loss a right of subrogation is 
created in favor of the insurance 
company, but here the assured de- 
stroyed that right by his action 
against the mortgage holder. It has 
the same effect as if he had collected 
the damages in money from the 
mortgage holder. The assured ob- 
viously does not have the right to 
be paid twice, and since he has al- 


ready received the equivalent of the 
amount of his loss he cannot recover 
under the policy. Bacich v. Home- 
land Insurance Company of Amer- 
ica, 3 N.W. 2d 665 (Minn.). 


Automobile Policy—Meaning of 
Term "Operated" 


A so-called “restricted coverage” 
automobile policy which is issued at 
a reduced premium provides that it 
shall be effective only while “the de- 
scribed automobile is being operated 
by the called assured.” The assured 
is riding in his automobile which is 
being driven by a friend. The as- 
sured and his friend are engaged in 
a joint enterprise. An accident oc- 
curs and in a suit brought by the 
injured party a judgment is entered 
against the named assured. The in- 
surance company contends that cov- 
erage is not effective for the reason 
that the assured was not operating 
the vehicle within the terms of the 
phrase quoted. What ruling? 


The ruling should be in favor of 
the assured. Where, as in this case, 
the named assured and the driver of 
the automobile are engaged in a 
joint enterprise and the assured is a 
passenger in his own automobile, 
there is no contractual surrender of 
the automobile to the driver and the 
owner does not relinquish the di- 
rection and supervision thereof. 
The named assured was construc- 
tively driving the car although his 
friend sat at the wheel performing 
the mechanical operations. It must 
be held, therefore, that the assured 
was operating the automobile at the 
time of the accident. Snyder v. 
U. S. Mutual Insurance Company, 
38 N.E. 2d 540 (Ill.). 
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MALPRACTICE 


HE scope of this article is 
Tizinies limited to civil mal- 


practice actions against phy- 
sicians and surgeons holding un- 
restricted licenses to _ practice 
medicine. It is further limited to the 
preparation for and the court de- 
fense of such actions, and only such 
reference is made to the law relating 
to such actions as may have a gen- 
eral bearing on how such a case 
should be prepared and defended. 


Most Malpractice Claims Unfounded 


During the past eleven years | 
have handled about nine hundred 
malpractice cases. In not more than 
three was it clear on the undisputed 
facts that the doctor had been negli- 
gent. In perhaps another half dozen 
cases malpractice existed if the 
patient’s version of the facts, which 
sounded reasonable, was correct. If 
less than one per cent of all mal- 
practice claims are sound it is evident 
that malpractice by doctors is very 
rare, and that if properly defended 
the vast majority of such actions 
should be won for the defendant. 

How, then, should the case of a 
non-negligent doctor be handled so 
that there will be the best possible 
chance of securing a directed or 
jury verdict for the defendant? 


Relationship of Doctor and Patient 


Except in relatively unimportant 
details the applicable law is well set- 
tled and generally uniform through- 
out the United States. When a 
doctor accepts a patient a relation- 
ship is created out of which arise in 
law on the part of each certain obli- 
gations to the other, which continue 
0 long as the relationship exists. 

The doctor must possess and ex- 
ercise that degree of skill and care 
commonly possessed and exercised 
by other doctors practising in the 
same Or similar communities; if he 
Protesses a specialty he must possess 
and exercise that degree of skill and 
tare commonly possessed and exer- 
ted by others practising the same 
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specialty in the same or similar com- 
munities; he must keep abreast of 
the times, follow an approved method 
in general use, and exercise his best 
judgment. The patient owes to his 
physician the duty to follow instruc- 
tions and to answer truthfully his 
physician’s pertinent questions as to 
symptoms and previous medical 
history. 


Preliminary Considerations 


At the outset of his preparation 
counsel for the defendant should 
make an exhaustive examination of 
the evidence as to compliance by 
the doctor and the patient with the 





EDITOR'S NOTE 


We appreciate the courtesy of Mr. Powers 
and the American Bar Association in grant- 
ing us permission to publish the address 
which he delivered before the meeting of 
the Insurance Section at Indianapolis. 

Mr. Powers has had extensive experience 
in the defense of malpractice suits and we 
feel sure his observations and suggestions 
in this field of litigation will be received 
with great interest. 





by LELAND POWERS, 


Boston, Massachusetts 


x * * 


legal requirements set forth above 
and should usually consult other 
medical men. So far as I know no 
general practitioner has ever been 
held liable for failure to possess 
the degree of skill required by law, 
but, in the case of a specialist the 
issue of skill may be present if, for 
instance, a surgeon despite the exer- 
cise of due care has caused damage 
to nerve or tissue which normally 
would not have resulted if the oper- 
ation had been performed by a fel- 
low specialist practising in the same 
community. 

Practically all malpractice actions 
against doctors are based solely on 
an alleged failure to exercise the 
degree of care required by law. In 
the majority of cases the allegation 
of negligence is predicated on omis- 
sion rather than commission, and the 
omissions most commonly charged 
are failure to hospitalize, to take 
aseptic precautions, to call in a con- 
sultant, or to make use of modern 
aids to diagnosis, such as X-ray, 
blood counts, and tests for various 
infections and pregnancy. If the 
doctor in explanation of an incor- 
rect diagnosis says he exercised his 
best judgment, his attorney should 
find every factor on which the judg- 
ment was based and the reasons 
why any modern aid to diagnosis 
which the plaintiff may claim would 
have been of assistance was not 
used. 

You should also question your 
client closely regarding the conduct 
of his patient. Did the patient fol- 
low orders? If not, the defense of 
contributory negligence is open and, 
in some cases, may be established 
as a matter of law. Does the doctor 
think that the patient misled him 

(Continued on the next page) 
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intentionally? If so, an investigation 
into the plaintiff's previous history 
may bring to light facts which will 
show that an erroneous diagnosis 
was in no way negligent but due 
solely to the plaintiff’s misrepresenta- 
tions. 

Some cases present absolute de- 
fences, such as a release to a third 
party whose alleged negligence 
caused injuries to the plaintiff for 
which he was treated by the de- 
fendant doctor, a judgment after 
trial in favor of a doctor in an ac- 
tion to recover payment for medical 
services rendered to his patient, and 
the statute of limitations. 


Issues in Malpractice Suits 


In preparing for trial the defend- 
ant’s attorney must keep constantly 
in mind that in every malpractice 
action there are two issues, first, was 
the doctor negligent, and second, 
did his negligence cause proximately 


damage to the plaintiff? The second 
issue may transcend the first in im- 
portance because every malpractice 
action, whether brought in contract 
or in tort, is in essence an action for 
negligence, and not even nominal 
damages may be recovered unless 
the negligent act has caused proxi- 
mately damage to the plaintiff. 

Except in the rarest of cases the 
doctrine of res ipsa loquitor does 
not apply because legally there is 
no common knowledge regarding 
medical matters and _ procedure. 
There can, therefore, ordinarily be 
no evidence of either malpractice or 
medical causation (except, perhaps, 
through an alleged admission by 
the defendant) without expert med- 
ical opinion testimony. 


Preparation for Trial 


After securing your client’s story 
in all detail and examining mi- 
nutely all documentary evidence, par- 
ticularly hospital records and the 
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doctor’s records, you should inter. 
view every other doctor who has 
treated the plaintiff and, if possible. 
prior to trial bring together all such 
doctors whose evidence may be of 
any value so that all facts known to 
each may become common knowl- 
edge to all of them, and then the 
issues of the case and the best ways 
to meet them should be discussed 
generally. Such a meeting fre. 
quently results in erasing precon- 
ceived but erroneous ideas held by 
some doctor only partially ac quainted 
with the facts, and is also psycho- 
logically valuable if such a doctor 
is to testify at the trial. A medical 
man convinced that a fellow practi- 
tioner is being falsely accused is a 
far stronger and more convincing 
witness than one with a partial 
knowledge of the facts or one who 
may have a sneaking suspicion that 
the defendant’s conduct has not been 
all that it should have been. No 
lawyer should ever go into court to 
defend a malpractice action unless 
he knows his anatomy and _thor- 
oughly understands the fundamental 
medical or surgical steps involved 
and the reasons for the procedure 
taken, and nothing is more cal- 
culated to help him to understand 
these matters than a conference with 
all of the doctors who have at- 
tended the patient. 


The Expert Witness 


Doctors who at any time have 
treated the patient, particularly for 
the illness or trouble now com- 
plained of, who are competent to 
express opinions regarding the con- 
duct of the defendant or the issue 
of causation should be used as your 
experts and, if possible, them only. 
The medical opinion expert who has 
never treated the patient,—unless 
perhaps he be of great reputation, 
a good candid witness, and not a 
court “professional,’—seldom helps 
your case substantially. He has to 
express opinions based on hypo- 
thetical questions, which juries don't 
like and can’t remember, and be- 
cause he has been brought in to 
testify in a case in which he is in 
no way personally concerned a clever 
plaintiff’s lawyer can usually prej- 
udice him in the eyes of the jury. 
If, however, the piaintiff’s medical 
expert—who is almost never 4 
doctor who has treated the plaintiff 
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—attempts to bolster dishonest opin- 
ions by false testimony regarding the 
generally recognized practice in the 
defendant’s community, then the 
calling of any number of doctors of 
standing to refute his testimony 
(and perhaps incidentally to ap- 
prove of the conduct of the de- 
fendant) is always effective. 

If you know your facts, your 
anatomy and medical procedure, 
and appreciate thoroughly the med- 
ical and legal issues involved, you 
are ready for trial. 


Trial Strategy 


During trial what tactics should 
you pursue, what legal considera- 
tions should you keep in mind, and 
what can you do to produce a rec- 
ord, good on appeal, if the jury 
decides against your client? I shall 
refer to a few of these matters which 
usually arise during the trial of any 
malpractice action. 

It is common practice for the 
plaintiff’s lawyer to call the defend- 
ant to the stand as his first witness 
to bring out through cross-examina- 
tion medical facts necessary as a 
foundation for hypothetical ques- 
tions to his medical experts and to 
present a distorted picture to the 
jury which may be difficult for the 
defendant to eradicate later, and, 
sometimes, to create the foundation 
for an alleged admission of negli- 
gence by the defendant. If you 
know your defendant is to be called 
to the stand I recommend that at 
the close of the plaintiff’s opening 
you request permission to make your 
opening out of order immediately, 
and if the judge grants you this 
privilege, as he usually will, open 
your case and do a thorough job of 
it Then, when the _plaintiff’s 
lawyer has finished his cross-ex- 
amination of your client, don’t go 
ahead with your direct but save it 
until all the plaintiff’s evidence is 
in and you are in a position not 
only to have your doctor tell his 
story near the close of the case but 
also to have him in his testimony 
meet anything unexpected which 
may have developed during the trial. 

A surprisingly large percentage 
of malpractice cases properly de- 
fended end in directed verdicts for 
the defendant. With this in mind 
try your case to the judge and then, 
if you fail to get your directed 
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verdict, argue it to the jury. Do not 
hesitate to object to inadmissible 
testimony no matter how frequently 
it may be offered, especially if it 
might create a jury issue. If the 
jury respects the judge and he rules 
for you constantly, they will soon 
suspect that the plaintiff’s counsel 
is trying to put something over. If 
through objecting you end with a 
record resulting in a directed verdict, 
either from the judge or the Appel- 
late Court, you are not concerned 
with whether the jury was annoyed 
by your frequent objections. 


Unnecessary Technical Language 
Confuses Jury 


Generally, the use by lawyer or 
medical witness of long, uncommon 
or technical words not understood 
generally by laymen alienates the 
sympathy of a jury, but, on the 
other hand, the use of certain long 
and unfamiliar Latin words descrip- 
tive of operations or diseases, once 
they have been thoroughly explained, 


gives,.in my experience, no offense to 
twelve laymen. To talk to a jury 
about salicylic acid when you mean 
aspirin is an affectation. Doctors 
should not be pretentious. As 
Doctor Oliver Wendell Holmes well 
said, “I know there are professors 
in this country who ligate arteries, 
other surgeons only tie them and it 
stops the bleeding just as well.” 
Juries properly resent affectations 
and pretentions, but they are not 
bothered a bit by a twenty-five let- 
ter word such as “extraplural- 
pneumonolysis” because once that 
surgical procedure has been de- 
scribed thoroughly in simple terms 
they realize that there is no shorter 
way thereafter to convey to them 
what the surgeon did. Both you and 
your medical witnesses should use 
small words when they will convey 
ideas accurately, but don’t dodge 
using a big word when it alone gives, 
when explained, a full and accurate 
picture of what happened. 
(Continued on the next page) 
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* * * When such a witness js 
presented, even though you feel 
reasonably certain that he will be 
ruled by the judge to be qualified, 
you should, if it is permitted, cross- 
examine him on his qualifications 
before he has expressed any opinion, 
* * * you may destroy him 
in the eyes of the jury before he 
has started his testimony as to the 
merits of the case, and in some 
jurisdictions, before judges with 
plenty of courage, you may secure a 
ruling that he is unqualified and 
then the plaintiff’s case collapses, 


Overcoming Charge of Malpractice 


No matter how eminent your 
client may be he is to be judged as 
to the care he exercised by the or- 
dinary general practitioner or or- 
dinary specialist in his field, as the 
case may be. Failure to be a super- 
man is not negligence. The issue is 
whether he has been guilty of “bad 
practice.” It is not a question of 
what is “good practice” or the “best 
practice.” If your client has adopted 
one of a number of well recognized 
methods of treatment in which he 
believes, no issue of negligence is 
presented. Because some _ other 
doctor may approve of a different 
method of treatment don’t let the 
plaintiff's medical expert talk about 
“good practice” or the “best prac- 
tice.” Hold him down. If he wants 
to give testimony to create a jury 
issue against your client, make him 
say in so many words that your 
client was guilty of “bad practice” 
because he failed to follow any rec- 
ognized method of treatment, and 
if you know in advance that you 
are to be faced by one of these 
gentlemen ready, willing and eager 
to help the plaintiff make a jury 
case, you may temper his enthusiasm 
considerably by having a member 
of your State Board of Registration 
in Medicine sit in to hear his tes- 
timony. 


Motion for Directed Verdict 


At the start of the trial you should 
have prepared a written Motion for 
a Directed Verdict for the De- 
fendant, based on the pleadings, ev!- 
dence and specifications, if any. Re- 
quests for Rulings and Instructions 
should be prepared at night when the 
trend of the evidence is pretty well 
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settled, and usually these should be 
directed particularly to the lack of 
evidence as to proximate cause. The 
combination of a motion for a di- 
rected verdict and such requests 
will ordinarily preserve to you all 
the rights to which you may be 
entitled on the record of the case. 


Argument to Jury 


If the case goes to the jury there 
js one point to which I think a 
considerable portion of your argu- 
ment should be directed. This is the 
fundamental distinction between 
casual negligence, which we see in 
practically all tort litigation, and the 
type of negligence charged to the 
doctor, which almost invariably con- 
sists of an alleged utter disregard by 
him of the principles of diagnosis 
or medical or surgical treatment on 
which he has spent years of edu- 
cation and practice. Carpenters 
don’t regularly drive nails without 
heads; machinists don’t cut left 
hand threads when right ones are 
called for; plumbers don’t fail to 
solder joints, and bookkeepers don’t 
constantly put debits in the credit 
column, and neither do doctors con- 
stantly fail to take action when 
presented with symptoms which are 
almost proof positive of the nature 
of the plaintiff’s illness, nor do they 
constantly fail to take aseptic pre- 
cautions any more than do we 
lawyers constantly postpone the 
entry of our cases until the statute 
of limitations has run. Many, 
many times I have heard from mem- 
bers of the plaintiff’s family testi- 
mony that the doctor acted contrary 
to every bit of belief and training 
that he had ever had, but I have 
only met one jury that apparently 
believed that a doctor would totally 
disregard the training and habits of 
a lifetime. 

in argument there is another mat- 
ter that you should have in mind. 
Although legally the doctor’s respon- 
sibility is based on simple negli- 
gence, the lay description of his 
dereliction from duty is that he was 
“guilty of malpractice.” These 
words have a double barreled crim- 
inal sound, first because of the word 
“guilty,” and second, because the 
word “malpractice” connotes to 
many a criminal act. Juries generally 
hesitate to find a doctor “guilty of 
malpractice,” and some jurymen who 
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have served on the criminal side 
of the court feel that the case 
against a doctor should be proved 
beyond a reasonable doubt. This at- 
titude goes a long way to offset the 
jury’s natural sympathy for a dis- 
abled or suffering plaintiff. 

In conclusion, may I say that the 
preparation and defense of malprac- 
tice actions is the most instructive 


and interesting experience that we 
meet in the field of torts, and, ex- 
cept for the feeling of responsibil- 
ity that a lawyer must have in at- 
tempting to protect the reputation 
of another professional man, it is 
a pleasure to go into court knowing 
that you have much better than an 
even chance of securing a favorable 
verdict. 
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REPORTS ON 


COMPANIES AND ASSOCIATIONS 


AMERICA FORE Group, 
New York, N. Y. 


New Officers 


Bernard M. Culver, president of the America Fore 
Insurance and Indemnity Group, has announced that at 
a meeting of the boards of directors of the Continental, 
Fidelity-Phenix, Niagara, American Eagle, First Amer- 
ican and Maryland Fire Insurance Companies of the 
America Fore Group, Mr. Frederick P. Walther was ad- 
vanced from the position of assistant secretary to that 
of secretary of these companies, and John C. Milliken 
was made an assistant secretary of these companies. 

On January 1, 1911, Mr. Walther joined the Engi- 
neering Department of the Continental and associated 
companies and reached the position of chief engineer. 
In February, 1938, he was elected assistant secretary of 
the fire companies of the America Fore Group. 

On May 1, 1916, Mr. Milliken became field engineer 
for the Continental Insurance Company where he re- 
mained until he entered the army at the outbreak of the 
first World War. He returned to “America Fore” in 
1923 as division engineer in Syracuse, New York, and 
in 1925 came to the home office as assistant chief engi- 
neer. In 1938 he was made superintendent of the En- 
gineering Department. 


AMERICAN TITLE and Insurance Company, 


Miami, Florida 


Capital Increase 


The paid-in capital of the American Title & Insurance 
Company was increased on June 15, 1942, from $175,- 
000 to $275,000 by the sale of 1,000 shares of new 
stock, at par or $100 each, which raised additional cash 
of $100,000. With the new capital the total assets of 
the company are now approximately $348,000, against 
liabilities of only $12,000, leaving policyholders’ sur- 
plus in excess of $336,000. 

The company was formed on June 18, 1936, under 
the name of the Title Insurance Corporation of Amer- 
ica. Before the end of that year the company’s name 
was changed to the American Title Insurance Company. 
The present title was adopted on June 29, 1942. 

T. Harrison Gibson, president, is also president of 
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the George H. White Company, Philadelphia and the 
Gibson Security Corporation, Miami, Fla. All of thé 
company’s outstanding capital stock is owned directly 
by Mr. Gibson and other members of the company’s 
board of directors, which includes Joseph Weintraub, 
vice-president and general counsel; J. R. Schwartz, 
vice-president ; M. R. Dack, secretary; and Ronald G. 
Eaton, assistant vice-president. 

Underwriting of the company is under the direction 
of Mr. Eaton who, before joining the organization at 
the turn of 1942, was for several years in charge of the 
Southern Department of the Rhode Island Insurance 
Company of Providence, R. I. Under Mr. Eaton’s di- 
rection underwriting has been extended to include fire 
and allied lines. The business is being accepted under an 
automatic 100% reinsurance arrangement with the 
Rhode Island Insurance Company. Operations are con- 
fined to the State of Florida only. 


ATLANTIC MUTUAL Insurance Company, 
New York, N. Y. 


Dividend Notice 


The Trustees of the Atlantic Mutual Insurance Com- 
pany have declared a dividend of profits of 15 per cent 
on the following premiums: 

a) the net premiums considered earned between April 
1, 1942 and June 30, 1942, both dates inclusive, of 
Participating open ocean cargo policies, such divi- 
dend being payable February 15, 1943. 
the net earned premiums, not previously con- 
sidered for dividend, of Participating term poli- 
cies that attach prior to January 1, 1939, whose 
expiry or anniversary dates occur between August 
1, 1942 and October 31, 1942, both dates inclusive. 
c) the net earned premiums of Participating term 
policies that attach on and after January 1, 1939, 
whose expiry occurs between August 1, 1942 and 
October 31, 1942, both dates inclusive. 
the net premiums considered earned between 
August 1, 1942 and October 31, 1942, both dates 
inclusive, of Participating policies other than term 
and open ocean cargo policies. 


b) 


d) 
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Dog—tThe Friend of Man 


THE POMERANIAN 


This small chap makes up in intelligence and pep and courage what- 
ever he may lack in size. Seldom weighing more than eight pounds, he 
often delights the patrons of dog shows by barking ferociously in his high 
pitched voice at any Great Danes or St. Bernards who may venture near 








his cage. 


dog. 








His coat consists of a deep soft fluffy underfur with a plentiful overfur 
of long straight glossy hair. He has been described as a deep-furred, 
kitten-footed, 


From his general appearance, the Pomeranian is deemed to have 
been descended long ago from the Samoyed dog of the north and is 
also refated to the Spitz. 


DAVENPORT, IOWA 


(Reduced reprint from a series of calendar-blotters sent monthly 





round-headed, pointed-nosed, prick-eared mincing little 


Another Friend of Man 
— INSURANCE — 
Especially When Placed With 
A Friendly Company 


SECURITY FIRE INSURANCE CO. 


Protection Since 1883 


to our agents and to prospective agents.) 











CHURCH PROPERTIES Fire Insurance R. Wright, a director of the company, was elected vice 
Corporation New York. N. Y president to succeed Mr. Gamble. 
The company, operating since 1826, is Ohio’s oldest 
Capital Increase insurance carrier and its plan of operation is very simi- 
The Church Properties Fire Insurance Corporation lar to the perpetual mutuals in Philadelphia and Balti- 
wholly-owned subsidiary of The Church Pension Fund - ¥ eth 3 a Mii is pills aie 
of the Protestant Episcopal Church, has increased its 5 Te S GeRt She SE On % Com Poe 
capital and paid-in surplus by $200,000. Amendment basis and in Hamilton County, Ohio, only, insuring 
to the corporation’s Charter provided for the addition brick, stone, and stucco buildings. Contracts — 
of $50,000 to paid-up capital, which is now set at $250,- | @n¢e are on the perpetual plan and issued for a period a 
000. The balance of the new money, all supplied by of seven years are renewable without further premium " 
the Church Pension Fund, was added to net surplus. deposit. a 
Present assets of the corporation, giving effect to th 
this increased capitalization, stand at $701,286. Capital | EAGLE FIRE Insurance Company, C 
and surplus, including the earned surplus, amount to N k NJ 
$625,080. eworkKk, i. ae 
The Church Properties Fire Insurance Corporation, | Capital Reduced oe 
which was incorporated in 1929, insures only the prop- Seeitiahters of i = Y 
erty of the Protestant Episcopal Church or property h a july 30 ool ng ps gd * 8 Keer oe me 
closely affiliated therewith, including the property of the | 2°G 07 JUY oN, as a Turther step in reorganizaho ag 
clergy, and now has over $100,000,000 of insurance in to strengthen surplus position, approved a readjustment in t 
force. Over $2,650,000 was added to insurance in force B the capital gga Adequate — Mr. L. = 
during the first six months of the current year. Its ents Pe 8. will cable the. stocknho el poe n | 
facilities are offered to the Church on a reduced pre- ad cr pip Bossa va se scat ie ‘enonen - we 
mium basis and arrangements are maintained to finance o 8 k ane proce qj al nag sage Rec 
premiums by quarterly instalments. It is managed. cn aaa other steps toward improving its post 1 
under the control of the Trustees of the Church Pen- “E - ™ snare F eee eee ‘ P 
sion Fund, by Everard C. Stokes vice president and OF SNE PES PONE OF GOTRIERRE CNS SRURSIOR, The SEY: ” 
manager, formerly U. S. manager of the Royal Ex- holders adopted the recommendation of directors by wri 
A pie : “ changing the par value of the company’s stock from yea: 
ait ; $2.50 to $1.55 per share, thus reducing the amount ot clos 
issued and outstanding capital stock from $815,000 to cial 
$505,300. By this action the amount of $309,700 was and 
CINCINNATI EQUITABLE Insurance Company, released to the surplus account, which, on June 30, 1942, end 
Cincinnati, Ohio was estimated to be approximately $204,000, insufficient 7 
New Presid to afford freedom of action in the development of new and 
ew Fresicent business. The number of shares outstanding remains indi 
Cecil H. Gamble, who has been vice president of the | unchanged. Readjustment, furthermore, did not affect thre 
Cincinnati Equitable Insurance Company, was advanced | or alter the stockholders’ equity. : e Inst 
to the presidency last month succeeding A. Bradford Recently the Board of Directors of the Eagle Fire rest 
Shinkle, who retired after serving as president since | Insurance Company, after an extensive study of the acti 
1927. Mr. Shinkle will continue as a director. Clifford | company’s sources of business and results and methods Fag 
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of operation, effected a complete reorganization of op- 
erating affairs to transform the unsatisfactory record of 
the past five years into one of forward progress. 

Certain reinsurance treaties, representing a very small 
percentage of the total in force, were discontinued be- 
cause of an unsatisfactory record. The company retired 
from the facultative reinsurance field, and offices in New 
York City and San Francisco, Cal., which had handled 
such business, have been closed. A number of changes 
in the official staff, also, have been made and operations 
are now independently conducted because of termination 
of joint operation and management arrangement with 
the Constitution Reinsurance Corp. 


Record 


The Eagle Fire was, at one time, one of the leading 
fire reinsurance carriers in the United States. Under- 
writing and investment losses, however, during recent 
years, have dictated a policy of retrenchment, and at the 
close of 1940 and 1941 the company, to present a finan- 
cial statement showing a fair amount of surplus over 
and above paid-in capital, made arrangements for year- 
end reinsurance retrocessions. 

The financial position of the company was excellent 
and operating progress was most satisfactory until it 
indirectly entered the direct-writing field, in 1930, 
through purchase of stock control of the Sussex Fire 
Insurance Company. The very unprofitable operating 
results of this subsidiary led to the curtailment of its 
activities in 1934 and to its ultimate absorption by the 
Eagle Fire in 1939. 
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The very heavy underwriting and investment losses 
of the Sussex Fire, coupled with substantial deprecia- 
tion in the market value of its own investments, were 
responsible for shrinkage in the Eagle’s combined capi- 
tal and surplus from $3,300,000 on December 31, 1930 
to $1,015,000 by the end of 1933. This was accompanied 
by contraction in the volume of business written which 
decreased from an average of more than $2,500,000 to 
less than $1,000,000 in the year 1933. But throughout 
the period the separate underwriting returns of the com- 
pany were quite satisfactory, other than from this view- 
point. The trend of volume continued downward, there- 
after, and bringing about the release of unearned 
premium reserves, was mainly responsible for recovery 
in policyholders’ surplus, which, by the end of 1936 had 
risen to $1,943,000. 


Unprofitable Underwriting 

Since that year there has been a renewal of shrinkage 
in combined capital and surplus. Claims and expenses 
have been consistently above 100% of the premiums and 
other developments responsible for drains made upon 
net surplus have been depreciation in the actual market 
value of investments, dividend payments to stockholders, 
and Newark personal property taxes. Dividends paid 
to stockholders over the five years, 1937 to 1941 inclu- 
sive, totaled $114,000, losses from underwriting aggre- 
gated $226,000; the net loss on investments was $481,- 
000 and charges against surplus due to the Newark 
personal property taxes were around $100,000. The law 

(Continued on the next page) 
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Power 
Will Win! 


ODAY...and until Victory 
T comes...American in- 
dustry is operating full-time 
to produce the vital weap- 


ons necessary for our fight- 


ing forces! 


Never have manufacturers 
and suppliers been more 
alert to the dangers of de- 
lay! Never has there been 
greater need to keep pro- 
duction lines moving so 
that America’s armed forces 
will be the best equipped 
on earth! 


The Patriotic Insurance 
Company of America is 
proud of the important part 
its agents are playing in the 
essential job of helping 
guard our war industries 
against losses that cut down 
production. Agents may 
rely on us for whole-hearted 
cooperation. 


Our pledge is to do every- 
thing within our power 
to help keep our defense 
program proceeding at full 
speed ahead! 


PAPRIOTIC 


INSURANCE COMPANY 
OF AMERICA 


55 Fifth Avenue New York 
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EAGLE FIRE—Continued 


under which the tax levies were enforcible, however, 
has been amended and no further drain on resources js 
anticipated from this direction. The capital and surplus 
on December 31, 1941, of $990,000 compares with $1, 
943,000 at the close of 1936. 

Combined losses and expenses of the company which 
for the five years ended 1940 were 104%, against 93.7% 
during the years 1931 and 1935 inclusive, advanced to 
109.1% in 1941. Year-end readjustments in unearned 
premium reserves which the preceding year had reduced 
the amount of such reserves from $897,000 to $783,000 
brought about a further reduction to $652,000 on De- 
cember 31, 1941. On that date the company reinsured 
one-third of its outstanding premium liability with a 
prominent American company. Required unearned pre- 
mium reserves otherwise would have been approximately 
$975,000 instead of $651,561 carried at the year end. 
Commission payments on the $325,000 business rein- 
sured aided net surplus which, however, was only $175,- 
392 over and above $815,000 capital paid-up, and a re- 
duction of about $80,000 compared with that reported 
on December 31, 1940. 


FACTORY INSURANCE Association, 
Hartford, Connecticut 


Pierce Named President 


Curtis W. Pierce, vice president of the America Fore 
Group and an outstanding man in the fire insurance en- 
gineering field, resigned on July 15th to accept the presi- 
dency of the Factory Insurance Association. 

Among Mr. Pierce’s first duties, in his new post, will 
be to give effect to the desires of member companies to 
consolidate into one organization, the Factory Insurance 
Association, Western Factory Insurance Association 
and Pacific Factory Insurance Association which are 
presently operated independently. Under the proposed 
plan, these organizations will operate as regional offices 
under the direction of regional advisory committees and 
will be subject to general policies approved by the board 
of directors. 

Mr. Pierce will continue his work as manager of the 
National Bureau for Industrial Protection in Washing- 
ton. Last October he was elected to this post by the In- 
surance Committee for the Protection of Private Indus- 
trial Plants, whose members represent all capital stock 
and mutual companies and reciprocal associations of the 
United States in the field of fire, casualty and boiler in- 
surance. 








WANTED 


Fire Insurance Rate Engineer by large agency 
in Washington, D. C. Relate experience, age 
and salary expected. Address—Box 44, Alfred 
M. Best Co., Inc., 75 Fulton Street, New York, 
N. Y. 
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GENERAL Insurance Company of America, 
Seattle, Washington 


Participating Policies in Texas 


Since the first of August, the General Insurance Com- 
pany of America has been issuing, in Texas, the custo- 
mary participating form used elsewhere, carrying an 
anticipated dividend return of 20%. The management 
has announced, however, that in Texas the participating 
plan covers only fire, tornado and extended risks. Auto- 
mobile and inland marine lines are non-participating. 

The company continues to deal entirely through local 
agents as in the past and its Texas operations likewise 
remain under the supervision of its Southwestern 
Branch office in Dallas. 


GENERAL SCHUYLER Fire Insurance 
Company, Albany, New York 


Official Changes 


Converse D. West, formerly a vice president and 
director of the Constitution Reinsurance Corporation 
and the Eagle Fire Insurance Company, has joined the 
General Schuyler Fire Insurance Company as director 
and executive vice president. William M. Carlson, resi- 
dent vice president in New York of the Rhode Island 
Insurance Company, has been added to the board. 

The management has announced “the purpose of 
these elections is to effect a closer business relationship 
between it and companies with which it has substantial 
reinsurance relations. They presage no present change 
in its general policy of operations but are a step in a 
program of conservative development and expansion of 
the company’s sphere of operation, with special em- 
phasis on its reinsurance activities.” 


GRAIN DEALERS NATIONAL Mutual Fire 


Insurance Company, Indianapolis, Indiana 


Fitzgerald Deceased 


J. J. Fitzgerald, prominent mutual company executive 
who had been associated with the insurance business 
for almost half a century, died early last month after an 
extended illness. Mr. Fitzgerald, who joined the Grain 
Dealers at organization in 1902, after advancing through 
every elective position, was named president in Novem- 
ber, 1935. The Grain Dealers, during Mr. Fitzgerald’s 
long association with it, had grown from a small class 
mutual to one of the leading general writing mutual fire 
insurance carriers. 


HOME FIRE SECURITY Corporation, 
New York, N. Y. 


Bank Loan Calls 


On July 29, the New York Branch of the Royal 
Bank of Canada and the Chase National Bank of th 
(Continued on the next page) : 
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MERICAN PRODUCTION is on the move! 


The drive is on, and war goods are 


moving to America’s fighting forces in 
every arm of the service . . . . ahead 
of schedule! 

Hence, it is only natural that in to- 
day’s war program, Norwich Union is 
furnishing adequate protection against 
crippling losses to more and more in- 
dustries engaged in an all-out produc- 
tion effort. 

Every Norwich Union agent is qual- 
ified by specialized training to discuss 
adequate industry protection . . . backed 
by our accumulated experience of 145 


years of growth! 


NORWICH 
UNION 


FIRE INSURANCE SOCIETY, LTD, 


EAGLE FIRE COMPANY OF NEW YORK 
NORWICH UNION INDEMNITY COMPANY 
75 Maiden Lane, New York, N.Y. 
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HOME FIRE SECURITY—Continued 


City of New York acquired legal title of 493,400 shares 
of Home Insurance Company and 800 shares of Na- 
tional Liberty Insurance Company. The stock, which 
previously had been held by the banks as collateral for 
loans, which on March 31, 1942 amounted to $16,257,- 
933, were “bid in” at a public auction held in New York 
City as the corporation was not in a position to redeem 
the collateral. The banks in April of this year had de- 
clined to grant a further extension of the maturity date 
of the corporation’s outstanding indebtedness and the 
payment in full of principal and interest was demanded 
on June 29th. 

The loans which originated on April 15, 1930, were 
extended beyond their original maturity date on numer- 
ous occasions. They were placed on a demand basis 
because of the corporation’s uncertain position on cur- 
rent taxes. Federal Income and New York State Fran- 
chise taxes had been running at the rate of 15% of the 
dividends received on collateral pledged with the banks 
even though the dividends were also pledged on the 
loan and were not available to the corporation for pay- 
ment of taxes. 


History 


The Home Fire Security Corporation was formed in 
August, 1928, with $1,800,000 of capital and $900,000 
of surplus as a financing and holding company. Three 
months after organization the corporation acquired 
control (50.5%) of the Georgia Home Insurance Com- 
pany. In 1929 control (51.6%) of the Southern Fire 
Insurance Company was acquired along with its affiliate, 


“=Insunaues CeNpante 
STALE OF PENNS ALVA 


308 WALNUT STREET, .PHILADELPHIA 
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the Southern Surety Company (later liquidated) and 
new financing increased the capital to $3,300,000 and 
added $1,500,000 to surplus. There was a further in- 
crease in capital to $4,932,000 in 1930. In purchasing 
control, during the same year, of the National Liberty, 
Baltimore America and the Peoples National Fire In- 
surance Companies, the corporation borrowed $18,500- 
000 collaterally secured by these and other holdings, 
The indebtedness mounted to $20,318,644, because of 
unpaid and accrued interest, by April, 1935. 

The banks at that time agreed to waive the past due 
interest and to accept as collateral 500,000 shares of 
Home Insurance Company in exchange for the securi- 
ties which had been held. The rate of interest on the 
outstanding loans was later reduced, in July, 1938, from 
5% to 3%. The dividends on collateral in excess of in- 
terest charges being subsequently applied to reductions 
of loans had gradually lowered the amount of the out- 
standing indebtedness. 


Financial Position 


The latest statement of the Home Fire Security Cor- 
poration, which is as of March 31, 1942, showed mis- 
cellaneous assets of $61,795 other than holdings in the 
Home Insurance Company and the National Liberty In- 
surance Company. Liabilities, other than bank loans of 
$16,257,933, were $109,279. The actual market value 
of the corporation’s holdings on July 29, 1942, was ap- 
proximately $13,350,000. Stockholders have been noti- 
fied by Wilfred Kurth, president, that “there now seems 
no likelihood of there remaining any equities for the 
stockholders.” 


USE AND OCCUPANCY 
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Departments— 


CHICAGO 

| PITTSBURGH 

| SAN FRANCISCO 
| KANSAS CITY 

| INDIANAPOLIS 


PHILADELPHIA 
MONTREAL 





TORONTO 





American Equitable Assurance Company of New York | 
Globe & Republic Insurance Company of America 
Knickerbocker Insurance Company of New York 


Merchants and Manufacturers Insurance Company of 


Corroon & Reynolds, Inc. 


=== Losses paid exceed Two Hundred and Fifty Million Dollars 





Organized 1918 
e 


Established 1862 
+ 


Organized 1913 
e 


New York 
Organized 1849 
7 


New York Fire Insurance Company 
Incorporated 1832 


° 


MANAGER 
92 William Street, New York 











INURANCE COMPANY OF NORTH 
AMERICA, Philadelphia, Pennsylvania 


New Director 


David E. Williams, president of the Corn Exchange 
National Bank & Trust Company of Philadelphia, has 
been elected to the board of the directors of the Insur- 
ance Company of North America to succeed the late 
Samuel D. Warriner. 

Mr. Williams is a director of numerous financial, 
business and insurance corporations, among the latter 
being the Lumbermen’s Insurance Company, Mutual 
Assurance Company and the Philadelphia National In- 
surance Company. 


LIVERPOOL & LONDON & GLOBE Insurance 
Co. Ltd., Liverpool, England 


Home Office Report 


At the 106th annual general meeting of The Liverpool 
& London & Globe Insurance Co. Ltd., held on May 27, 
1942, Mr. A. Kentish Barnes, Chairman, presiding, 
touched upon developments directly attributable to war 
conditions. 

“The utmost economy of man-power,” Mr. Barnes 
pointed out, “is being rigidly applied to all our opera- 
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tions, and practices which a year or two ago would have 
been regarded as indispensable to our business have been 
eliminated or drastically curtailed. The public. has 
grown accustomed to an excellent standard of service, 
and this has brought about a high general level of in- 
surance. This is to the national advantage because a 
well organized system of insurance is an essential factor 
in maintaining an adequate standard of living in war 
no less than in peace time. Even today there is no sug- 
gestion that the protection we afford should be rationed 
or limited in supply. It would indeed be strange if any 
such suggestions were made when it is realized that in- 
surance is an effective means of absorbing present pur- 
chasing power with no drain on essential goods and 
services, and with the added advantage that the funded 
premiums are in effect, placed at the disposal of the 
Government through the investment policy of the Com- 
panies. 

“The Company’s contribution to Government Loans 
in Great Britain since the outbreak of the war is over 
£2,800,000, and we have supported War Loans issued 
by the Governments of the United States, Canada, 
Australia, New Zealand, India and South Africa.” 


Premium Results 


Total premiums for Fire, Accident and Marine De- 
partments for 1941 totalled £10,009,347 as compared 
with £9,318,899 for the previous year, an increase of 
£690,448 and the total underwriting result amounted to 

(Continued on the next page) 
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LIVERPOOL & LONDON—Continued —qu 
consi 
£750,784 as against £616,458 in 1940. comp 
Fire premium income was well maintained in 1941, 4076 
59 yY Cd tT Ss increases in sums insured following advancing values this | 
and expansion of industrial activity. Commenting upon the 0 
. the work undertaken by the Liverpool & London & with 
of Pro ress ln vites Globe as Agents of the Board of Trade in administering the 1 
f4 the War Risks’ Insurance Act of 1939, Mr. Barnes tions 
said: “This work was added to substantially under the 
° War Damage Act, 1941, which extended protection 
Your Con fiden ce from commodities to Business Plant and Equipment, LUA 
and Private Chattels. The number of policies issued by Mar 
us increased considerably. The local committees, staffed 
Assets Assets by the Offices, have done excellent work on the claims’ New 
1883 1941 <a technical oe = tpg Mee of D: 
the Companies’ surveyors have been at the disposal of 
$100,000 $5,484,136 the Supply services in many local committees. Further- ae 
‘ more, the Officials of the Fire Offices, in close touch 31st, 
, with the mass of Insurers, have performed a notable, Pi 
if unobtrusive service to them and to the Government Insu 
in smoothing out the many minor difficulties which was | 
1D) Ww 0) ©) WwW Es must arise where the needs of the individual person or ane 
business have to adapt themselves to the rigidities of a chine 
FIRE & MARINE INSURANCE CO. | | | Goverment measire ce 
ee U. S. Fire Experience a 
W.R. REILLY C.J.SCHRUP- B. J. OSWALD 
ae Te ee aeninet | “In the United States of America,” said Chairman 
Barnes, “our fire premiums were higher, reflecting the NA’ 
increased industrial activity and rises in commodity 
values there. Fire damage generally was greater than Cor 
for several years, largely due to a number of serious 
outbreaks. In consequence, our losses were somewhat Best 
7 higher but, with a reduction in our expense ratio, there Tl 
LL was an improvement in the final underwriting result. tiona 
you “With the extension of hostilities to the Pacific and anno 
eo the entry of the United States into the War, many new pora 
(Z problems have arisen in that country which have had ance 
eo their repercussions upon insurance business, and our Fors 
officials have had to deal with many new and complex writi 
problems. Technical organizations controlled by Insur- Lum 
ance Companies are freely rendering important assist- Chic: 
in TEXAS STAT -” ance in minimizing fire and other risks in plants en- coun 
gaged on the production of vital war material. secre 
SAYS Com 
Wave Siblard Accident Deportment mg 
ASSISTANT MANAGER} - Premiums for 1941 in the Accident Department were 
“T’ve been with TEXAS STATE six years. Al- satisfactory and showed a slight increase over the pre- N 
ways, my associates and I have tried to give the vious year—a total of £4,928,422 as against £4,606,441 EV 
San eae, Gomeivaen senes. for 1940. A total of £412,333, or 8.37 per cent was car- Fire 
TEXAS STATE — Houston’s newest fine hotel ried to underwriting profit. ™ 
— gives - — re — > Divid 
10 miort. rooms. ual oo a ea- . 7 
“3 mensiite aainen, onl Ranten aa metropolitan Casualty Experience in U. S. A. On 
>) _ Rat $2.50 Alluding to Casualty results in the United States, Mr. am 
fs a. ates — >. up Barnes said: “The Globe Indemnity Company of New en 
Ss 100% AIR-CONDITIONED York again upheld its leading position in the U. S. A. ee 
U ; “Automobile business continued to be difficult ; deaths dio 
from road accidents showed a substantial rise whilst in ‘ad I 
T FXAS STAT F H eo} E L connection with Workmen’s Compensation business 1n- A 
; creased industrial activity was reflected in an upward "tag 
Houston, Texas . PUES) ovement in the number of industrial accidents. Last iin 
year deaths from accidental causes in the United States 
FOR 
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—quite apart from war deaths—reached 100,000. A 
considerable proportion of these carried legal rights to 
compensation, but it should not be overlooked that some 
40% of all fatal accidents both in the U. S. A. and in 
this Country arise from miscellaneous causes for which 
the only protection available is that effected voluntarily 
with Insurance Companies—an interesting sidelight on 
the value of Casualty Insurance under modern condi- 
tions. 


LUMBERMENS MUTUAL Insurance Company, 
Mansfield, Ohio 


New Secretary 


Dale G. Roth, formerly assistant secretary has been 
appointed secretary of the Lumbermen’s Mutual Ins. 
Co. to succeed W. H. G. Kegg, who retired December 
31st, 1941. 

Previous to coming with The Lumbermens Mutual 
Insurance Company, on August 16th, 1936, Mr. Roth 
was employed for six years as accounting and statistical 
systems engineer with the International Business Ma- 
chines Corporation, and for three years with the 
Brotherhood of Railway Trainmen, in their Insurance 
Department, installing accounting and statistical sys- 
tems. 


NATIONAL RETAILERS MUTUAL Insurance 
Company, Chicago, Illinois 


Best Named Secretary 


The election of Fred T. Best as secretary of the Na- 
tional Retailers Mutual Insurance Company has been 
announced by James S. Kemper, president of the cor- 
poration. Mr. Best, who began his career in the insur- 
ance business in the Western Department of Crum and 
Forster in 1913 where he served five years in the Under- 
writing and Loss Departments, is also a director of the 
Lumbermens and Manufacturers Inspection Bureau of 
Chicago and president of the Underwriters and Ac- 
countants Association of the Mill Mutuals as well as 
secretary of the American Motorists Fire Insurance 
Company, the fire insurance running-mate to the Ameri- 
can Motorists Insurance Company. 


NEW JERSEY MANUFACTURERS Association 


Fire Insurance Company, Trenton, N. J. 


Dividend Action 


On Wednesday, July 8, 1942, the board of directors 
of the New Jersey Manufacturers Association Fire In- 
surance Company. declared the regular 20% dividend, 
an extra 5% dividend, and a special extra 5% dividend, 
or a total of 30% on net premiums received and to be 
received on policies written between October 1, 1941, 
and December 31, 1941, both inclusive. 

Approval of the three dividends has been received 
from the New Jersey Department of Banking & In- 
surance. 


FOR AUGUST, 1942 
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4 PARAMOUNT Fire Insurance Company, 
New York, New York 


To Retain Business—Beale Named Officer 


The Paramount Fire Insurance Company is now com- 
. pleting arrangements to retain a portion of the business 
| that it writes. Heretofore, the company which began 
| operations in September, 1939, has reinsured, 100%, all 
: business as written with the Home Insurance Company 
of New York, New York. 

The organization of the company at the start was 
opposed by the National Association of Insurance 
Agents on the grounds of proposed reinsurance of all 
liability with the Home Insurance Company ; comming- 
ling of insurance agency and money lending operations, 
agency representation contingent upon ownership of 
stock ; and the writing of only certain classes of selected 
business. The controversy reached an amicable end 
when officials subscribed to practices and operations in 
conformity with the principles of the agents’ association. 


New Officer 


The latest addition to the company’s official staff is 
W. M. Beale, named assistant secretary. Mr. Beale, one 
of the company’s first employees, was formerly manager 
of the insurance department of the H.O.L.C. at Mem- 
phis, Tennessee. 








PENNSYLVANIA MANUFACTURERS Associa. 


tion Fire Ins. Co., Philadelphia, Pennsylvania 


Policyholders' Dividend 


This association has been authorized to return to 
policyholders 50% of the premium, on other than mini- 
mum premium risks, for the third quarter of 1942. The 
payments have been approved by the Insurance Com. 
missioner of Pennsylvania. 


PREMIER INSURANCE Company, 


San Francisco, California 


Doubles Capital 


The paid in capital of the Premier Insurance Com- 
pany was increased from $100,000 to $200,000 on May 
14th by payment of a 100% stock dividend. This wholly 
owned subsidiary of Transamerica Corporation, which 
began business on August 1, 1941, reported at the close 
of last year, net surplus of $884,040 in addition to its 
paid-in capital of $100,000. 

Although no announcement has been made by the 
management, the increase in capital apparently was 
voted to enable the company to comply with the mini- 
mum capital requirements for the issuance of fire and 
allied lines of insurance. Heretofore operations of the 
company have been limited exclusively to automobile 
lines mainly originating through the financing activities 
of Bank of America National Trust and Savings Assn. 
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RHODE ISLAND INSURANCE COMPANY 


INCORPORATED 1905 


Progressive in Outlook 
Conservative in Management 


A company built on the best practices of Insurance 
and the fine traditions typical of New England 


FIRE * AUTOMOBILE * INLAND MARINE 


31 CANAL STREET, PROVIDENCE, R. I. 
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RHODE ISLAND Insurance Company, 
hovidence, Rhode Island 


Revised War Risk Rates and Rules 


New rates and rules covering War Risk and Bom- 
tardment coverage have been announced by the Rhode 
sland Insurance Company. The changes, which be- 
ume effective July Ist, set up three zones for rating 
wirposes: Zone 1—Alaska, British Columbia and West 
ii the Cascades in the States of Washington and 
(regon, and the sixteen coastal counties of California 
lone 2—Within 50 miles of the Atlantic Coast, the 
wastal cities of the Gulf Coast and cities of Washing- 
in, D. C., Baltimore, Md., and Philadelphia, Pa.; 
lne 3—The balance of the country. 

Basic annual rates for one year non-cancellable pol- 
mes covering either property damage or use and oc- 
cpancy, rental value, leasehold interest, etc., with 50% 
wimsurance now are:—Zone 1—Fireproof, $1.20; 
ther classes, $1.80; dwellings and apartments, $0.75. 
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for Zone 2 the respective rates are $0.90, $1.35 and 
§50. For Zone 3 the rates are the same as the War 
bmage Corporation. The minimum premium for all 
mes is $10. Credits for 80%, 90% and 100% co- 
Msurance are 30%, 35% and 40%. Additional credits 
{25% are allowed in Zones 1 and 2 on (1) Any risk 
xated in cities with population of 100,000 or less and 
2) If policy is written with 60 day cancellation clause 
fo rata to company—short rate to assured). Various 
ier credits are allowed and additional charges are 
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INTER-OCEAN 
REINSURANCE 


COMPANY 


CEDAR RAPIDS, IOWA 


made depending upon spread or concentration of values. 

On fine arts, jewelry, furs, securities, manuscripts, 
documents, accounts receivable and similar classes, the 
basic rate is $0.75. Credits up to 25% are allowed if 
(1) Kept in vaults or fireproof cabinets ; (2) Maximum 
any one article valued at under $50,000; (3) Under 
unusual guard or supervision, (4) While in hands of 
others with salvage possibilities through subrogation. 
For Zone 3 these credits range up to 50%. Additional 
charges up to 25% are made on these classes if (1) 
Unusual susceptibility to loss, such as articles of glass 
or of other brittle substance; (2) Maximum value any 
one article exceeds $100,000. 


ROYAL INSURANCE Company, Limited, 
London, England 


Home Office Report 


Operations of the Royal Insurance Company, Ltd., 
for the year 1941 were reviewed in the 97th annual 
report issued by Chairman A. Kentish Barnes on the 
occasion of the annual general meeting held in the Com- 
pany’s Head Office in Liverpool on June 3. 

Since the commencement of the War, according to 
Mr. Barnes’ report, the Royal and allied Companies 
have issued on behalf of the Government approximately 
one million policies or certificates of insurance under 

(Continued on the next page) 
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ROYAL INSURANCE—Continued 


the various War Risks Insurance schemes. During 1941 
a scheme was formulated for the handling by Insurance 
Companies of all claims on the Government under Com- 
modity Insurance and Business War Damage policies. 
For this purpose, Committees have been formed 
throughout the Country and the “Royal” and its allied 
Companies are bearing a full share of this work. In 
addition, we have, together with other Companies, placed 
at the disposal of the Government the services of our 
technical staff for inspection purposes with the object 
of fire prevention and we feel that in this field—which 
is particularly their own—Insurance Companies can 
render valuable assistance of national importance.” 

“Nor are our activities limited to this Country. We 
have welcomed the opportunity to render similar as- 
sistance in Canada, India, and the other Dominions, 
while, in the United States of America, the technical 
organizations controlled by the Companies generally 
have been active in Fire prevention service in Factories 
and Plants vital to the War effort.” 


Premium Results 

Although affected adversely in some departments, 
underwriting experience was on the whole highly satis- 
factory. 

In the Fire Department the net premium total for 
1941 amounted to £5,754,087 as compared with £5,546,- 


Automobile 
Accident 
Burglary 
Plate Glass 





224 for 1940. Losses amounted to £2,625,849, a profi 
of £413,649 or 7.19 per cent being carried to Prof 
and Loss Account. Losses, although less than in 194) 
were still abnormally heavy. “In the United States oj 
America,” said Mr. Barnes, “our premium income ey. 
panded with the growth of industrial activity and jn. 
creased commodity prices; but losses were also higher 
several fires of exceptional severity having occurre( 
With the entry of the United States into the War, man) 
new problems have arisen, and we are once again jp. 
debted to Mr. Harold Warner and his assistants for 
their capable handling of our affairs in a time of jp. 
creasing difficulty and complexity. 

“In Canada, also, losses showed an increase, but 
gratifying expansion of premium income helped t 
produce a moderate underwriting profit.” 

The premium income in the Accident and Gener 
Departments showed a substantial gain over 1940 and 
profit was maintained. Net premiums amounted to £6, 
579,577 as against £5,970,064 for the previous year 
Losses paid and outstanding for 1941 reached a totd 
of £3,022,603, with an underwriting profit of £528,295 
or 8.03 per cent, carried to Profit and Loss Account 
Commenting on United States results Mr. Barnes made 
the following appreciative comment: “In the United 
States, the Royal Indemnity Company has again pro- 
duced satisfactory results coupled with a considerabl 
increase in premium. The year has been a very difficult 
one and our thanks are once more due to the President 
Mr. F. J. O'Neill, and to his assistants.” 














: PREFERRED 


AS DEFINED BY THE DICTIONARY: 


“Set above or before in estimation or favor; regarded or 
honored before another; held in greater favor; liked better.” 


Tue record of “PREFERRED” performance 


for 57 years has made this a living definition. 
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Liability 
Compensation 


Since 1885 The Preferred Acci- 
dent Insurance Company has de- 
fended its policyholders against 
loss. Through good times, wars and 
depressions—it has always lived up 
to its slogan of “PROMPT PAY- 
ING PREFERRED” 


Prompt settlement of claims has 


made the “Preferred” the preferred 
company of an ever increasing 


of New York. 


80 MAIDEN LANE, NEW YORK 


number of policyholders and has 
cemented the mutually profitable 
relationship between the Company, 
its Agents and Brokers—a large 
majority of whom have been “Pre- 
ferred Producers” for a long period 
of years. 


You, too, should place your busi- 
ness with “PROMPT PAYING 
PREFERRED” 


THE PREFERRED ACCIDENT INSURANCE COMPANY 


Edwin B. Ackerman, President 
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Marine 


Marine Department activities were reviewed at some 
length by Chairman Barnes and the following comments 
are quoted from his remarks: “This branch of our 
operations has necessarily engaged our attention during 
the year to a much greater extent than is normally the 
case. With our far-flung interests, our Marine insur- 
ance activities are linked with commerce nearly all over 
the world. In these circumstances, it is not difficult to 
understand that the conduct of Marine insurance in war- 
time is beset with a multitude of problems. 

There has been an increase of Marine losses, which 
was inevitable having regard to the greatly increased 
hazards of navigation due to necessary wartime 
measures. Much thought has had to be given to this 
matter and there has been gratifying cooperation among 
Underwriters in making necessary adjustments in rates 
to meet a constantly changing situation. 


SWITZERLAND GENERAL Insurance Company, 
Zurich, Switzerland 


Maloy Deceased 


Joseph H. Maloy, president of Bertschmann:& Maloy, 
United States Attorneys for the Switzerland General, 
died on July 1 at the age of 81. Mr. Maloy, who was 
well known in the insurance field, began his career in 
1873. He joined Mr. J. Bertschmann, in 1898, in the 
formation of the present partnership firm of Bertsch- 
mann & Maloy. 


MONTHLY FIRE LOSSES 


IRE losses in the United States, as reflected by fig- 

ures released by the National Board of Fire Under- 
writers, are developing a descending curve. The 
estimated losses for June totaled $22,410,000, a reduc- 
tion of more than 10% compared with June, 1941, the 
fourth consecutive month reduced losses have been 
reported. 

Viewed from the economic background of a tremen- 
dously expanded industrial activity, of new factories, 
high production and higher level of commodity prices, 
the loss trend is most gratifying. Total losses so far 
this year, however, remain well above the similar pe- 
tiod of 1941 because of fires in January and February. 

A comparative table of fire losses for the first six 
months of the past four years follows: 


1939 1940 1941 1942 
January ... $ 27,615,316 $ 36,260,650 $ 26,470,000 $ 35,565,000 
February .. 29,303,520 34,410,250 26,102,000 30,819,000 
March .... 30,682,168 29,788,800 31,471,000 30,505,000 
April ..... 27,061,522 26,657,190 29,330,000 27,960,000 
a 27,031,700 23,446,590 25,637,000 23,233,000 


jae 24,190,700 19,506,000 24,943,000 22,410,000 
Tot. 6 Mos. $165,884,926 $170,069,480 $163,953,000 $170,492,000 








FOR AUGUST, 1942 






St. Louis, Mo. 


Dependable Protection 


Big enough to 
serve you but 
not too big to 
know you. 


¢ 


Rated A+ “Excellent” 
By Best's! 


WHETHER IT IS... 


An adjustment in Antigo, a claim in 
Chicontimi or trouble in Tacoma you can 
—instantly—find a capable and thoroughly 
experienced man to handle your case in 
BEST'S DIRECTORY OF ADJUSTERS AND 
INVESTIGATORS. 


All adjusters and investigators have been 
carefully investigated and highly recom- 
mended by insurance companies for ex- 
perience, character, local reputation and 


satisfactory service performed. Class of 
business in which each adjuster is most ex- 
perienced is shown. Also, complete list of 
claim department managers of insurance 
companies is included. 


BEST'S DIRECTORY OF ADJUSTERS AND 
INVESTIGATORS is the official directory of 
the National Association of Independent In- 
surance Adjusters. 


ALFRED M. BEST COMPANY, INC., 


75 FULTON STREET NEW YORK, N. Y. 
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y * location of Central Surety’s 
home office ... serves wartime 
needs for speed and economy. 





To complete surety and casualty 
coverage, Central Surety represen- 
tatives can reach practically any 
point in the nation in a day’s time. 


i When transportation and postal 
nds facilities are overtaxed ... with 
a emergency business... this cen- 
aaa a tral location often serves to 

Seat. shorten travel and speed service 

or ...to widely separated areas. 
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HOME OFFICE KANSAS CITY. MISSOURI 


R. E. McGINNIS, President 


SAN FRANCISCO ° CHICAGO . NEW YORK 
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REPORTS ON 


AMERICAN FIDELITY & CASUALTY 
Company, Richmond, Virginia 


Stockholders’ Dividend 


The regular quarterly dividend of 15 cents per share 
has been declared by the board of directors of this com- 
pany, payable July 10, 1942, to stockholders of record 
June 30, 


AMERICAN FIRE AND CASUALTY 
Company, Orlando, Florida 


fnters Tennessee 


The company has qualified in Tennessee to write fire 
and all allied lines and all forms of casualty insurance, 
except compensation. Mr. Hays says that the company 
expects to appoint agents throughout Tennessee but has 
not yet decided definitely if the business will be written 
at manual rates or at a deviation from manual. Net 
premium income from January 1 to June 27, 1942, 
amounted to $466,310 as compared with $395,259 for a 
lke period in 1941. 





EMPIRE MUTUAL CASUALTY Company, 
New York, New York 


bomined 











An examination into the condition and affairs of the 
company as of December 31, 1941 by the State Insur- 
ce Department of New York showed total admitted 
sets, $456,024 ; reserve for unpaid losses and loss ex- 
nses, $264,822 ; reserve for unearned premiums, $45,- 
2, Policyholders’ surplus was $129,459 reflecting a 
erease of $895 from that reported by the company in 
annual statement. With a few minor changes, the 
Xamination verified the annual statement as filed by 
he company. 

The company reinsures with an insurer authorized in 
¢ state of New York the excess of any personal in- 
uy liability ultimate net loss or losses over $5,000 on 
count of any one person injured fatally or non-fatally 
$10,000 on account of more than one person injured 
atally or non-fatally. The liability of the reinsurance 
mpany is limited to payments of $95,000-$140,000. 


FOR AUGUST, 1942 





COMPANIES AND ASSOCIATIONS 











The company commenced business March 21, 1925 
and since the year 1928 has been paying a dividend to 
statutory automobile policyholders amounting to 15% 
of the earned premiums. 

On policies insuring private passenger automobiles 
and commercial vehicles the company has been paying 
a dividend at the rate of 20% of the earned premiums. 


FEDERAL LIFE AND BENEFIT Association, 


Wilmington, Delaware 
1941 Figures 


The December 31, 1941, financial figures on this asso- 
ciation have just been received. At that date its assets 
were $6,518 and liabilities $4,057. Income for 1941 
was $22,444 and disbursements $20,392. The associa- 
tion maintains a deposit of $5,000 with the Delaware 
Insurance Department. It is engaged in the writing of 
hospitalization insurance, which it solicits chiefly 
through the mails. 


GOVERNMENT EMPLOYEES Insurance 
Company, Washington, D. C. 


Report of Examination 


Examined as of December 31, 1941, by the State In- 
surance Department of the District of Columbia, the 
report showed the company to be in possession of total 
admitted assets $1,222,559, capital $100,000, surplus 
$150,736. Surplus reported by the examiners was $18,- 
183 greater than indicated by the company in its annual 
statement. Loss and loss expense reserves set up by 
the examiners were $276,325, or $15,943 lower than 
estimated by the company. An examination of the claim 
files of the company by the examiners indicated that 


“it is apparent the company attempts to’ pay claims 


promptly and in accordance with its contracts.” The 
company is licensed to transact business in the District 
of Columbia only. 
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UNITED STATES 


CASUALTY COMPANY 


INCORPORATED MAY 1895 


Has been paying in full its every 


obligation 


For Over 45 Years 


Home Orrice: 60 JoHn Street, N. Y. 


PARTICIPATING STOCK CO. 
INSURANCE IS 
” The Answer to 


To the Alert Agent: 

Participating Stock Company insurance is the so- 
lution to your problems of Competition! Also,. it’s 
your surest way to build your business—and hold it. 

For 18 years our dividends on Workmen’s Com- 
pensation has averaged 20%. We also write all other 
forms at the lowest rates consistent with sound Pro- 
tection and the best of Service to policyholders and 
agents alike. (Discounts on Automobile Insurance 
20% in advance.) 

Write for our proposition TODAY. 


Workmen’s Compensetion 
General P. L. & P. D. 
Auto P. L., P. D. and Coll. 
Plate Gless 


“A STRONG, OLD-LINE LEGAL RESERVE STOCK CO.” 


H HOOVER, President 
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HARTFORD STEAM BOILER Inspection and 


Insurance Company, Hartford, Connecticut 


Regular Dividend 





The board of directors of this company has declared 
the regular quarterly dividend of 4% on the compan 
capital stock payable July 1, 1942, to stockholders 9j 
record June 22, 1942. 



































HOME INDEMNITY Company, 
New York, New York 


Examined 





A comprehensive examination of the affairs and co 
dition of this company for the three-year period endin 
December 31, 1941 was recently completed by the Ne 
York State Insurance Department. 

The examination indicated surplus at $2,705,997, 
$478,140 greater than reported by the company in it 
filed annual statement. Principal items accounting {i 
the increase in surplus were a decrease of $198,359; 
the loss reserves set up on miscellaneous lines, $260,% 
on liability and $28,264 on workmen’s compensatior 
The reserve set up for salaries, rents, etc., was decrease 
$17,703 and the reserve for taxes, $32,072. Bonds a 
carried at $10,663,218 and 72.3% are classified “A”; 
better according to recognized investment service ra 
ings. Total reserves set up for unpaid losses and lo 
expenses were $2,045,550 and for unearned premium 
$2,289,372. The report was favorable to the compan 














ILLINOIS CASUALTY Company, 
Springfield, Illinois 


Reinsured 





On July 2, 1942 the Hawkeye Casualty Compamy 
Des Moines, Iowa, reinsured the Illinois Casualty Cor 
pany of Springfield, Illinois. 

The office of the Illinois Casualty Company at Sprin 
field will be continued and will be known as the Tllin 
Casualty Division of the Hawkeye Casualty Compatj 
Officers of the Hawkeye Casualty Company are: A. 
Nelson, president ; George Olmsted, vice president ; Ka 
L. Crittenden, secretary-treasurer. Mr. Olmsted 1s 
leave of absence and is serving as a lieutenant-colonel 
‘the army at Washington, D. C. . 

As of December 31, 1941 the Hawkeye Casual 
Company reported total admitted assets of $1,319// 
capital, $300,000; surplus, $174,208; reserve for 
earned premiums, $532,477. Net writings in that y 
were $1,070,446. The Illinois Casualty Company, 4 
the same date, reported total admitted assets of ¥% 
233; capital, $200,000; surplus, $116,381 ; reserve ! 
unearned premiums, $258,092. Total premium 1nco! 
of this company in 1941 was $608,038, 
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ILLINOIS NATIONAL Casualty Company, 
Springfield, Illinois 


Favorably Examined 


With only a few minor changes, an examination of 
the Illinois National Casualty Company verified the 
fled annual statement as of December 31, 1941. The 
examination was made by the State Insurance Depart- 
ment of Illinois and covers the period for the three years 
from January 1, 1939 to December 31, 1941. Total ad- 
mitted assets were found to be $1,013,270; capital, 
$200,000 and surplus, $119,100. Concluding comment 
of the examiners was to the effect that the company 
has experienced a steady growth in each of the three 
years covered in the examination and also that inspec- 
tion of the claim files of the company revealed equitable 
treatment of policyholders and prompt discharge of 
policy obligations. All reserves for unpaid claims were 
reviewed, and the examiners found that the company 
has a potential savings in its liability claims reserve, 
which is established on the Schedule “P” formula basis. 


INDUSTRIAL CASUALTY Insurance 


Company, Bloomington, Illinois 
Examined 


A favorable report of examination of the company 
for the period from September 30, 1938 to March 31, 
1942 was released by the State Insurance Department 
of Illinois. Total admitted assets were reported at 
$123,671 and were classified as follows: Cash, 25.5% ; 
bonds, 18.0% ; stocks, 16.7% ; mortgage loans, 39.8%. 
Total liabilities were $12,163 and policyholders’ surplus, 
$111,507. Net premium income for the first three 
months of 1942 was $59,381. Total disbursements in 
this period, including $14,562 for losses and loss ex- 
penses, were $48,832. Operations are confined to the 
writing of accident and hospitalization insurance. The 


company is licensed in the states of Illinois and Indiana. 


MARYLAND CASUALTY Company, 
Baltimore, Maryland 


Harper Promoted 


William T. Harper was promoted from vice president 
in charge of the agency division of the company to vice 
president in charge of all casualty underwriting depart- 
ments. 

J. McClure Gillet will continue as vice president in 
charge of the liability and compensation department re- 
porting to Mr. Harper. 

Mr. Harper entered the service of the Maryland as a 
clerk in the fidelity department on July 17, 1911. He 
became an underwriter, then assistant supervisor of the 
public official and depository department. In 1917 he 
Was made manager of that department, a post he held 
until his appointment as agency director in June, 1934. 
He was elected a vice president in January, 1935. 
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Complete Service 
in One Company 


Fire and Windstorm 
and all Allied Lines 


All forms Casualty Insurance 
Fidelity and Surety Bonds 


° AMERICAN - 
FIRE AND CASUALTY COMPANY 


An Old Line Company 


Home Office — Orlando, Florida 











IN AT A DeWITT OPERATED HOTEL 


Iu Cleveland 
THE HOLLENDEN 


In Columbus Iu Lancaster, O. 
THE NEIL HOUSE THE LANCASTER 

Iu Akron In Coming, N. Y. 

THE MAYFLOWER THE BARON STEUBEN 


The Hotels that Check with Every Travel Standard 


THEO. DeWITT PRESIDENT 
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MEDICAL-SURGICAL PLAN of New Jersey, 


Newark, New Jersey 
Licensed 


This organization was licensed June 8, 1942, as 4 
medical service corporation. Enrollment is limited to 
employed groups on monthly remittance basis who enrol] 
in the’ Hospital Service Plan of New Jersey, and rates 
are 75 cents per month for single persons, $2 per month 
for families. 


MICHIGAN CASUALTY Company, 
Detroit, Michigan 


Adopts Mutual Form 


This organization has changed its plan of operation 
to that of a mutual company under the provisions of the 
Michigan Insurance Code, taking the name of “‘Michi- 
gan Casualty Company (A Mutual Company).” For- 
merly, it had operated as a cooperative assessment asso- 
ciation. Its figures are reported on page 764 of the 1942 
Best’s Casualty Insurance Reports. At the end of 194] 
its assets were $100,962 and total premium income in 
1941 was $307,809. The company writes accident and 
health insurance and has been in business since 1907. 


MID-CONTINENT MUTUAL Insurance 


Company, Milwaukee, Wisconsin 
To Be Liquidated 


The petition of Commissioner of Insurance Morvin 
Duel of Wisconsin that the Mid-Continent Mutual In- 
surance Company, Milwaukee, Wisconsin, be taken over 
for liquidation was granted by the Circuit Court of Mil- 
waukee County on July 14, 1942. All policies outstand- 
ing as of June 17 were cancelled. Sixty days have been 
allowed for the filing of claims. The company was li- 
censed September 19, 1939, and wrote automobile lia- 
bility and property damage coverage. 


NORTHWEST CASUALTY Company, 
Seattle, Washington 


Examined 


A convention examination as of December 31, 1941, 
the states of Iowa, Massachusetts, Missouri, Oregon, 
Virginia and Washington participating, verified with a 
few minor changes the annual statement as filed by the 
company. The reserve set up for unpaid losses and loss 
expense by the examiners totaled $1,020,477 as against 
$1,041,531 computed by the company. Total admitted 
assets were $3,472,063, capital $400,000, surplus $441,- 
175, reserve for unearned premiums $1,522,572. The 
concluding comment of the examiners was to the effect 
that the company is in excellent financial condition and 
claims are promptly investigated and when found to be 
valid are adjusted and paid within the terms of the 
contract. 
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OHIO STATE INSURANCE Fund, 


Columbus, Ohio BUSINESS NEED NOT “FLY BLIND” 


1941 Statement 


The Industrial Commission of Ohio has released the 
December 31, 1941, financial statement of the Ohio 
State Insurance Fund, the exclusive writer of work- 
men’s compensation insurance in the state of Ohio. Total 
assets were $84,609,865, including bonds at amortized 
yalues of $70,217,488, cash. of $10,574,526 and pre- 
miums in course of collection not over 60 days past due 
$3,163,097. Liabilities included a claims reserve of $65,- 
362,219 and unearned premiums of $6,743,267. A se- 
curity fluctuation reserve of $1,361,636 is maintained, 
together with statutory surplus for catastrophic losses 
of $3,410,199 and a surplus of $7,281,080. Earned pre- 
miums during 1941 were $25,323,544, against $18,124,- 
819 in 1940, an increase of 39.7%. Losses incurred dur- 
ing the year were $22,650,750. Investment earnings 
were $1,877,703 and expense was $154,573. As a re- 
sult of favorable experience in 1941, the fund effected 
an average reduction of 10.3% in premium rates. 


Our services 
chart a safe 
course through 
problems in- 
volving prop- 
erty insurance 
protection. 


PENNSYLVANIA MANUFACTURERS' y bs e AMERICAN 


Association Casualty Insurance Company, APPRAISAL Company 


Philadelphia, Pennsylvania 
CONSULTANTS IN PROPERTY ECONOMICS 


Dividend Declared 





The company declared a dividend of 414% payable 
July 1, 1942 to stockholders of record June 30, 1942. 
This declaration constitutes the 53rd consecutive semi- 
annual dividend of the company. 


PENNSYLVANIA THRESHERMEN & Farmers’ 
Mutual Casualty Insurance Company, 
Harrisburg, Pa. 


Examined 


The State Insurance Department of Pennsylvania ST. LOUIS’ FINEST 


recently released a report of examination of this com- All that is best in living is offered at the Coronado 

pany for the three-year period ended December 31, where every comfort and service is extended to 

1941. The financial statement as of December 31, 1941, make your visit a complete success « « - - Plus con- 
. . ’ venience to transportation, theatres, shops, business 

prepared by the examiners, verified the company’s filed onli coded actaine, 

a statement. Total admitted assets for the year Three Famous Restaurants 

941 were found to be $5,921,371 ; policyholders sur- Adjoining Garage 

plus, $1,241,603; reserve for unpaid losses and adjust- — RATES from $2.72 — 

m enses : serv bs EXCELLENT FACILITIES FOR LARGE OR SMALL 

ent expenses, $3,286,650; reserve for unearned pre BETS OR FULL DETAILS. 


mums, $870,878; reserve for deposit premiums, 
$209,621. 

Premiums charged on workmen’s compensation risks 
ae promulgated by the Pennsylvania Compensation 
Rating and Inspection Bureau. Premiums on liability 
sks are charged at manual rates promulgated by the 
National Bureau of Casualty and Surety Underwriters, 

(Continued on the next page) 
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ENJOY LUXURIANT 
AIR CONDITIONED ROOMS 
AT THE KENTUCKY HOTEL 
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Rates from $2.50 single— 
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PENNSYLVANIA THRESHERMEN—Continued 


less an average of 15% on automobile liability and 10% 
on liability other than automobile. Safe Driver Awards 
are made at the rate of 15% of the total automobile 
liability premiums on private passenger car risks if no 
claim is presented during the year and the policy remains 
in force for the full year. 


PROVIDENT LIFE AND ACCIDENT Insurance 


Company, Chattanooga, Tennessee 
Automobile Accident Coverage Extended 


Effective with August renewals, without additional 
premiums, the company has extended the coverage 
granted under practically all forms of their automobile 
accident policies to include protection against accidents 
incurred on the principal types of public transportation, 
including regularly licensed passenger carrying air- 
planes. This same provision will automatically apply, of 
course, upon all new automobile accident policies issued 
hereafter by the company, on the yearly renewal basis, 

Officials of the company believe that a considerably 
he gene accident rate for public conveyances will 
ikely result from the increased use of taxicabs, motor 
buses, street cars, elevated and subway trains, as well as 
airplanes, making it necessary from the standpoint of 
the public to have wider coverage that will embrace all 
of these transportation forms. 


STATE AUTOMOBILE MUTUAL Insurance 
Company, Columbus, Ohio 


Official Changes 


In a realignment of its official staff, the board of 
directors of this company has elected Arthur Wolf, 
former president, as chairman of the board and Robert 
S. Pein, former secretary and manager, as president and 
secretary. John Mager was elected vice president, while 
Herbert F. Green was re-elected as treasurer and Paul 
Gingher as assistant secretary. The newly elected off- 
cers, with B. B. Bridge, M. E. Wilcox, Herbert F. Hol- 
scher and G. LeRoy Schnell were elected directors. 
With the addition of Mr. Schnell, the board of directors 
is the same as reported in the 1942 edition of Bests 
Casualty Insurance Reports. 


STERLING INSURANCE Company, 
Chicago, Illinois 


Recent Appointment 
L. A. Breskin, president of the company, has al- 
nounced the appointment of Mr. Paul S. Fisher as di- 


rector of agencies and Mr. J. L. Rosenstein as super 
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intendent of agents. Mr. Fisher was the manager of 
an insurance agency in Kansas for ten years. In 1932 he 
hecame agency supervisor of the accident and health 
department of the Hoosier Casualty Company of In- 
dianapolis. He resigned from that position to go with 
the Sterling in July, 1942. 

Mr. Rosenstein entered the insurance field as director 
of agencies for the Mutual Benefit Health and Accident 
Association of Omaha in Indiana and after two years 
was brought to Illinois by the Inter-Ocean Casualty 
Company as state manager. 

The company plans to qualify in an additional num- 
her of states in the very near future, and in addition 
to the present forms of policies issued, it will introduce 
full coverage commercial health and accident. policies, 
group accident and health policies and life insurance 
policies. 


THE TRAVELERS Insurance Company, 


Hartford, Connecticut 
Declares 300th Consecutive Dividend 


A dividend of $4 per share was declared by the com- 
pany, payable on July 1, 1942, to stockholders of record 
at the close of business June 15, 1942. The first divi- 
dend was paid in 1866. 


VIRGINIA SURETY Company, 
Toledo, Ohio 


Changes Domicile 


Authority was granted the Virginia Surety Company 
by the State Insurance Department of Virginia to re- 
move from Virginia to the state of Ohio its entire prop- 
etty or business or substantially all of its property or 
business, provided that the company increase its deposit 
with the Treasurer of the Commonwealth to the amount 
of $50,000, for the protection of the Virginia policy- 
holders of the company. The additional deposit was 
made by the company as required by the order and the 
ofices have been closed at Roanoke, Virginia, and are 
now located at Toledo, Ohio. 


New Officials 


The principal officers of this company are as follows, 
revising the list shown in the 1942 edition of Best's 
Casualty Insurance Reports: Jack E. Hankison, presi- 
dent; L. G. Hankison, vice president ; George J. Love, 
secretary-treasurer ; Otto L. Hankison, general counsel 
and attorney-in-fact ; and John D. O'Neil, general claim 
supervisor. The board of directors is composed of Jack 
E. Hankison, L. G. Hankison, George J. Love, Otto L. 
Hankison and M. J. Hankison. 


FOR AUGUST, 1942 
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, IN DETROIT 
© emily THE TRAVELER’S 


“hy .P" CHOICE 


7 


4, “Seasoned travelers, when they 
e ‘visit Detroit, most always stop 
h. at the hotel that’s “Aglow with 
y Friendliness.” They appreciate 
j the extra value they get for every 
7 dollar they spend. 


900 rooms with bath, circulating 
ice water and Servidor from $2.50. 


HOTEL FORT SHELBY 


Gglow with Frieullness 


J. E. FRAWLEY, General Manager 


SPECIAL SERVICES 








WORLD INSURANCE Company, 
Omaha, Nebraska | 


Gribble Added to Staff 


J. F. Micek, secretary of the company, has announce 
that due to constant expansion of its business the of. 
cial staff was increased by the appointment of B, 3 
Gribble as actuary effective August 1. Mr. Gribble hx 
many years of insurance experience and joined the Jp. 
surance Department of Nebraska as examiner in 192 
the year he graduated from the University of Nebrask, 
In 1929 he became actuary of the State Insurance De. 
partment and has held that position constantly to this 
date. He is also a member of the Bar. 


June 30th Statement 


The mid-year financial statement of this accident and 
health association shows net premium written of $1, 
433,476 in the first six months of this year, which com. 
pares with total net premiums of $2,214,975 for the 
full year of 1941. There was an increase in assets from 
$628,488 to $830,010 and in surplus from $150,470 to 
$294,189 during the half year. 

Unearned premium liability at June 30th was $136- 
182, a six months’ increase of $31,000. About 70% oi 
the company’s business is written on the monthly plan, 
so that unearned premium liability is small. 

The net premium volume of this association has in- 
creased rapidly since September 1, 1939, when it entered 
into an automatic treaty with the Brotherhood of Rail- 
road Trainmen Insurance Department, Clev eland, Ohio, 
for the 100% reinsurance of that organizz ation’ S certifi- 
cates. A substantial part of the company’s premium 
volume originates under this contract. 





S. ALEXANDER BELL 


Associated with 
BAUMANN, FINNEY & CO. 
Certified Public Accountants 

Insurance Accounting, Audits and Systems 
208 SOUTH LA SALLE STREET 


CHICAGO, ILLINOIS 
Telephone: Central 1370 


COMPLETE 








CHASE CONOVER & CO. 


AUDITORS AND ACCOUNTANTS 
135 SOUTH LA SALLE STREET 
CHICAGO 


WINN IPEG, 


DALE &€ COMPANY 
LIMITED 
Cc. GILBERT ROSS, PRESIDENT 


INSURANCE SERVICE 
THROUGHOUT CANADA 
LLOYD’S AGENTS . 


Offices at 
MONTREAL, VANCOUVER, TORONTO, 
HALIF FAX 


Associate Offices 


Payne & Hardy, Ltd. Hamilton, Ont. 
David J. Morland, Ltd. North Bay, Ont. 


Wolfe, Corcoran & Linder 


Consulting Actuaries 
Auditors and Accountants 


116 John Street, New York, N. Y. 





- MONTREAL 





WOODWARD and FONDILLER, Inc. 


Consulting Actuaries 
Insurance Accountants 
90 John Street, New York 





Telephone Franklin 3868 





Telephone Barclay 7-3428 








HARRY S. TRESSEL 
Certified Public Accountant 
and Actuary 
10 8S. La Salle Street 
Chicago, Ill. 


M. Wolfman, A.A.I.A. 
N. A. Moscovitch, Ph.D. 
L. J. Lally Franklin 4020 











WINZER & CO. 
CERTIFIED PUBLIC ACCOUNTANTS 
29 SOUTH LASALLE STREET 
FRANKLIN 6085 
CHICAGO 


WOODWARD, RYAN, SHARP 
& DAVIS 


Consulting Actuaries 


41 PARK ROW, NEW YORK 
Telephone Beekman 3-5656 
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N. Y. Care of the Carel ST ecb usivans saves ciwed 
’ of the Careless—J. G. Walters ............ -Jan. 59 Wartime Advertising— ERE are Geek 
Casualty Insurance Developments—Z. W. Sawyer ........ »-Feb. 19 Wartime Progress—J. J. Magrath ...........00cccecuceecees 
Casualty Insurance in a War Economy—J. Dewey Dorsett..June 37 Wartime Supervision—Paul Jones ..........ceeseceecsceeeee 
Challenge to Agents, A—Randolph E. Brown ...........+++ ar. 1 West Coast Biackout—W. A PE ctnatatcnades 
Classification of Admitted Assets—Stock Casualty .......... July 50 What About Auto Lines AW, J. O'Donnell 
EE WPS MMIII isi. o:5-5. 5 o5i:n wsseniednic a.aeeoussceseket on July 53 Will Fire Defeat Us?—Robert P. Barbour 
INSURANCE COMPANIES REPORTED UPON 
Addison Farmers’ Mutual, Elmhurst Allied Underwriters, Dallas American Casualty, Beading 
NONE ccdesadnaaevesessomesia June 81 (Examination in Progress) ...... Mar. 103 (Stockholders’ Dividend).......... July 89 
Aetna Fire Group, Hartford Alistate Fire Insurance, Chicago American Fidelity & Casualty, Richmond 
ee errr Mar. 91 (Examination Report) ............ Feb. 71 (Stockholders’ Dividend) ........ 
ee Sea Mar. 91 Allstate Insurance, Chicago American Fire and Casualty, opener / 
Aetna Insurance, Hartford (New President) ......... (Enters Tennessee) ........+.++++ Aug. 71 
(Acquires New York Building)...June 81 (Favorably Examined) . American Foreign Insurance, New York 
Aetna Life, Hartford (To Write Accident).............. err May 81 
(Wage Increases) .......seseeeeees Jan. 81 America Fore N Soak American General Insurance, Houston 
Aetna Life, Hartford (ew. Officer ) aw SOF ain © (Correction Notice) ........se+++0+- July 89 
(Non-Occupational Forms)........ ly 89 Been Anata cenaianeGa'eioatss ug American Insurance, Newark 
Allied Mutual Casualty, Des Moines American Alliance Ins., New York Addition to Official Staff) ......Jan. 49 
(Favorably Exami ined) NERS n. 81 (Officers—Directors Protected) ...Apr. 93 =... errr Mar. 91 
Allied Mutual Coeaen Kansas_Cit American Automobile, St. Louis American International, New York 
(Favorably Examined)............ uly 89 (General Lines Near Completion) ,.Jan. 81 (Manton, President) ............. June &2 
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American Mutual Liability, Boston 
(Policyholders’ Dividend) 
American Mutual Reinsurance, coer 
(Plans Aggressive Campaign) May 81 


American Policyholders’, Boston 
(Policyholders’ Dividends) ....... May 89 

American Re-Insurance, New York 
(Stockholders’ Dividend) ........ Mar. 103 


American States Fire, Indianapolis 
(Establishing Undr. Personnel) ..Feb. 72 
American Surety, New York 


CRPIPOCCOT BGGOE) .occcccoccccccese Jan. 81 

(Cost of Living Bonus) .......... Feb. 85 
American Title, Miami 

(Capital Increase) ...............Aug. 57 
—_— Insurance, Providence 

MP SUNT) occcceevccscvccces Feb. 73 

aioe Mutual eee Aa Chicago 

(Report of Examination) ...... ° y 89 
Associated Builders, New Yoric 

(Sponsors Fire Carrier) .......... Mar. 91 


Mutuals, — rome 
Reductions) . a7. 93 


Associated Factor 
(Deposit Refun 


CIEE sc ccesccheeerereoveda Apr. 93 
Associated Hospital Service, New York 
(Increases Renefits) ...........+.. Feb. 85 


(Increases Hospital Payments). 
Associated Reciprocal, New York 

(Elections to Advisory Committee) Jan. 69 
Atlantic Mutual Insurance, New oo 
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(100th Anniversary) cwaeeeusaeuee May 81 

ke. eee May 83 
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Baltimore National Insurance, ween 

(In ene pkahieenddseeecua Apr. 93 
Bankers Indemnity Insurance, Newark 

(Advance Figures) ..........ce0% Mar. 
Bituminous Casualty, Rock Isla nd 

(Uses Renewal Certificates)....... July 90 
Boston Insurance, Boston 

(Marine Losses} rrr -.June 82 
British Aviation nsurance, London 

CHRRCETS CAMAGR) 2.0. ccvcccccccocccs Feb. 73 
Business Men’s Assurance, Kansas City 

(Increases A. & H. Volume) ...... Feb. 85 

(Reinsures American Savings Life) 

July 90 

Butchers’ Mutual Casualty, New York 

(Present Dividend Scale) ........ Apr. 103 

(Increases Compensation Dividends) 

July 90 

Caledonian American Insurance, oon Pag | 

COW PEOMGOEE) 6 ccsccccescvccese Mar. 91 
Caledonian Group, Hartford 

SED <scccnscdésges eevee Jan. 69 
Caledonian Insurance, Hartford 

(New U. S. Manager) ............ Apr. 94 
Camden Fire Insurance, Camden 

(Thompson Deceased) ......... -..Jan. 69 
Canadian Fire, Winnipeg 

(Official Staff SNE), as-0000000 Apr. 9 
Canners Exch. Subrs., Chicago 

(Warner Deceased) eeeeCeehecee Jan. 69 

(New York Decision) ............. July 83 
Central Mutual Casualty, Kansas City 
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(Report of Exam nation) Sune 89 
Central Mutual, Chicago 
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Central Surety and Insurance, Kansas City 
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(Preliminary Figures) .......... Mar. 103 

(Stockholders’ Dividend) o.....dune 89 

(First Quarter Results) ‘June 89 
Century Indemnity, Hartford 

(Official Changes) ........ aewaleia Mar. 103 
Charter Oak Fire, Hartford 

(Enters Additional States) ....... Feb. 74 

Travelers Fire) ..........-. pr. 102 

Chicago Ice Producers Mutual, Chicago 
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Church Properties Fire, New York 

(Capital Increase) ...............+4 Aug. 58 
Cincinnati Equitable, Cincinnati 
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Citizens Casualty, New York 

(Merger Basis Reached) See Jan. 81 
Coal Operators Casualty, Pittsburgh 

acnaee Large Settlement) ...... Feb. 86 

Increases Capital) .....c.ccccccce Feb. 86 
Colonial Insurance, Los Angeles 
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Colonial Mutual Comp., Los Angeles 

(Converting to Stock) ............ Feb. 86 

(Stock Conversion Plan) ........ Mar. 104 

(Stock Plan Progress) .......... Apr. 103 
Columbia Accident Insurance, Lincoln 

(Voluntary Retirement) .......... Ma 


Commercial Bankers Mutual, Kansas City 
(Licensed) . 87 


Commercial Indemnity, “eee 
(Annual Statement igures) conned May &9 
GOCE =GHOTIRE) cc ccccccccccccce . July 91 
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Commercial Standard, Fort Worth 
(Convention Examination) ........ Jan. 82 
Connecticut General Life, Hartford 
Enters Non- -Occupational Field).June 89 
Consolidated Underwriters, Kansas City 


(Report of Examination) ......... June 
Continental Casualty, a 
Eretiminery a eee Mar. 104 
Extends War Risk Cover) ...... Mar. 104 
(Liberalizes A-1 Classification)..June 89 
Continental Insurance, New York 
(Year-end Statement) ............ Feb. 74 
Corroon & Reynolds, Jersey City 
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Corroon & Reynolds, New York 
(Management Indemnification) ...Apr. 95 


Credit Union Inter-Insurance, Springfield | 


(Report of Examination).......... 
Eagle Fire, New York 
(To Operate Independently)...... fuse 83 
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Emmceo Insurance, — Bend 
CMCCES FITS VIelE) ..cccccccsvces Apr. 95 


Empire Mutual Saami, New York 


(Writing General Liability) June 90 
RR Aug. 71 
Empire Mutual Insurance, Chicago 
(Placed in Receivership) ARS Apr. 103 
(Receiver Appointed) ............ May 
Employers’ Liability Assurance, Boston 
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ST HED 0.0.0:4.0.0 40.00 000: onan cae July 91 
oe Mutual Geneky. Des Moines 
ntering Surety Field) ......... June 90 
Employers Mutual Liability, bereane - 
ecord 1941 Volume) .......... ar. 104 


sdaieoaie Reinsurance, Kansas Git: 
(Substantial Premium Increase) Mar. 105 
European General Reinsurance, New York 


(Favorably Examined) ....... -..June 
Excelsior Insurance, Syracuse 
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Excess Insurance of America, New York 
(Official Changes) Feb 
Excess Underwriters, New York 
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Factory Insurance, Hartford 

(New President) ...... ere Mar. 92 
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(To Operate Nation-Wide)........ July 83 

CPROCCS PUCSIGOME) ccccccccecccesed Aug. 60 
Farmers’ Mutual Automobile, Madison 

(Report of Examination) ........ Jan, 84 


Federal Insurance, Jersey City 
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Federal Life and Benefit, Wilmington 
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Fidelity-Phenix, — York 
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General Exchange Insurance, New he 3 
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(War Risk Coverages) 
(War Risk Insurance) 
(War Risk Coverage).. 
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(Annual Statement Figures) ....Apr. 103 
General Security Assur., New York 
(Capital IRCFORGE) ..cccccccccccess Jan. 70 
General Schuyler Fire, Albany 
(Official C hanges) CT Ree Aug. 61 
General Trans ones Casualty, New York 
(Report of Examination) ........ June 91 
George Rogers Clark Casualty, sone 
(Report of Examination) ........ May 90 
Globe Indemnity, New York 
(First Quarter Statement) ......June 91 
Government Employees, Washington 
(Report of Examination) ........4 Aug. 71 
Government Personnel Auto., San Antonio 
eee ee, rrr re Saeree Feb. 88 
Grain Dealers National Mut., Indiana olis 
(Dividend Reductions) ........... May & 
(Fitzgerald Deceased) ............ Aug. 61 
Great American ay 2 a New York 
(100% Stock Dividend) .......... Apr. 103 
(Capital Increase Approved) ...... May 90 
Great American Insurance, New _——. 
(See American Alliance) ........ Apr. 93 
Great Central Mutual Insurance, Peoria 
(Report of Examination) ........ May 90 
Greater New York Taxpayers Mutual, N. » # 
(Report of Examination) ........ Ma y 91 


Guarantee Insurance, Los Angeles 


(New Company) _.......--seceees. May 91 
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(Policies Non-Assessable) ........ Feb. 76 
Hardware Mutual, Minneapolis 
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Hartford Steam Boiler, Hartford 

(Official Change) .......cccceccsoed Jan, &% 

(Official Changes) ............+.. Mar. 105 

(Favorably Examined) .......... Apr. 14 


(Regular Dividend) ..*........... Aug. 72 
Hawkeye Mutual Bonding, Des Moines 


(Entering Surety Field) ..........May 91 
Home Fire & Marine, San Francisco 
(Directors Protected) ............Mar, % 
Home Fire Security, New York 
(Status of Bank Loan) ............ May 8 
(Bank Loan Calls) ..............é Aug. 61 
Home Indemnity, New York 
(Grady, Secretary) .........e.00.- Jan. 85 
COND ides ccccsvovewcoscvesed Aug. 72 
Home Insurance, New York 
(Additional Compensation) ....... Jan, 71 
Ce GOED) co cciecvecsscccccccres an. 71 
(New Directors) ..........-esseeeed Apr. 97 
(Sprague Joins Army) .......... June & 
CPEOMOUORS) cocccccccccccccocsce June & 
Hudson Mohawk Mutual, Albany 
(Report of Examination) ........ pr. 104 
(Policyholders’ Dividend) ....... June 91 
Illinois Casualty, Springfield 
ree. Aug. 72 
Illinois Mutual Casualty, Peoria 
(Report of Examination) ........ May 92 
Illinois National Casualty, Springfield 
(Favorably Examined) ...........4 Aug. 73 
Implement Dealers Mutual, Grand Forks 
(Examination Report) ............ 
Indemnity Insurance, Philadelphia 
(Extends Merit Rating) .......... un 
Indiana Lumbermen’s Retest. indiasnnal 
(Dividend Adjustment) ........... flay 
Industrial Casualty, Bloomington 
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6 BE eee eee 
Insurance Company of State of Pa. 
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Interboro Mutual Indemnity, New York 
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Inter-Insurance Exchange, Chicago 

(Report of Examination).......... July 92 
International Insurance, New York 
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Inter-Ocean Reinsurance, Cedar Rapids 
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Iowa Home Owners Mutual, Des Moines 


(See Hawkeye Mutual ae - -May 91 
Liberty Mutual Insurance, Bosto 

(Policyholders’ Dividend) . June 92 
Liverpool & London, L iverpool - 

(Home Office Report) errr Aug. 683 
London Assurance, New York 

(MORESO TSTIFOE) ..0.0 000s csccccceses July % 
Louisville Fire & Marine, Louisville 

(Addition to Surplus) ............ Jan. 72 


Loyalty Group, Newark 
(War Risk—Bombardment Insur- 
ance) pr. 
Lumbermens Mutual Casualty, Chicago 
(Employees’ Bonus) Feb. 88 
(Official Promotions) ............. Feb. 8 
(Premium Gain Sets Record) ....Apr. 1# 
Lumbermens Mutual Insurance, “Mansfield 
(Dividend Reductions) ........... . 8 
(New Secretary) 
Lumbermen’s Reciprocal, Little Rock 





CIDE FIGBTES) .. occccccccecsccccess July 2 
Lumber Mutual Casualty, 
(Silver, President) ......... soeeea Jan. % 


(Present. Dividend Seale) * ion 
Lumber Mutual Fire, Roston 
(Dividend Reductions) May 
Manufacturers’ Casualty, Philadelphia 
(Elects Director) June 
Maryland eg A Baltimore 
(McDonald, President) 
(Boiler Premium Increase) 
(Stockholders’ Report) . 
(Official Change) ......... 
(Home Office Buildings) . 
(Bramble, Secretary) ........+-+> 
Offers Schedule ‘Accident Policy) Zune 
(Harper Promoted) .........0++0+d 
Massachusetts Bonding, Boston 








(Stockholders’ Report) .........- Mar. 106 

(Dividend Declared) ...........-Mar. 106 
Medical-Surgical Plan, Newark 

Ce FRR. Aug. 74 
Meiji Fire Insurance, Tokio 4 

Taken Over for Liquidation)..... Jan. / 
Merchants Fire Assurance, New York |. 

(Noble Deceased)............s0++: July 86 
Michigan Casualty, Detroit a 

(Adopts Mutual Form) .........-4 Aug. 74 
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yauivan Mutual Liability, Detroit 

(Production Figures) ........s-- 89 

jd-America Insurance, Detroit 

(General BtatUS) ccccvcccceccccces ioe. 98 

(Retires) «-+--++eeees eatoeies cesed ay 8 

ntinent Mutual, Milwaukee 

waco Liquidated) ..........e06. ug. 74 

d-States Insurance, Chicago 

General StatuS) ...-...seeseseeee Apr. 98 
yillers Mutual Fire, —_ 

(Bxamination Report) ...cccccccee Mar. 95 
yilers Mutual ire, Harrisburg 

(Correction Notice) ..ccccccccccees y 3 
yill Owners Mutual — Des Moines 

(See Protection Mutual) .......... Feb. 80 

(See Protection Mucuat) pghapwe Mar. 100 
Minnesota Implement Mutual, Owatonna 
(New Title) ...-++.-sesesseeeeeeee June 85 
Motor Vehicle Casualty, Chicago 

(Report of Examination) ........ Apr. 105 
yutual Benefit, Omaha 

(1941 Results Favorable) ........ Mar. 106 

(Sponsors Weme BR) cccccccccs Mar. 107 
Mutual Federation of N. Y., Utica 

(New Organization) .............. May 85 
Mutual Fire Insurance, Coatesville __ 

(Annual Statement) .............. Feb. 79 


Mutual Implement and Hardware, —a 


See Minnesota Implement) ..... June 85 
Mutual Surety, Des Moines 

(See State Automobile) .......... May 94 
National yon Lincoln 

(Petition for Conservator)....... Mar. 107 
National Automobile Owners’, Giadstone 
Seegervater Appointed) ........ — 105 
(To Be Liquidated) ............... uly 92 
National Indemnity Undrs., Fort Worth 
(Collecting Assessment) ........ Apr. 106 


National Retailers Mutual, ee 


(Best Secretary) ........-ce.seeeed Aug. 65 
National warren 4 Omaha 
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Nebraska Hardware Mutual, Lincoln 
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Netherlands Insurance, Hartford 

(See Caledonian) ................ Apr. 94 
New Century Casualty, Chicago 
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New York State Insurance Fund, New York 
(1941 Premium Volume) ........ Mar. 107 
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(Withdrew from Hawaii) ........ Jan. 72 
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(Capital Increase) ............... ff 98 
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(Dividend Changes) .............. r. 98 
(Official Staff Changes) .......... pr. 100 
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Pacific Employers, Los _ sages 
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Paramount Fire Insurance, New York 

(To Retain Business) ............/ Aug. 66 
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Pearl American Fleet. New York 


(New Reinsurance Agreements) ..Apr. 100 
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Peerless Casualty, Keene 

(Cathcart Joins Company) 
Pennsylvania Casualty, Lancaster 

(Convention Statement) ......... 106 
Pennsylvania Lumbermens, Philadel Shia 
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Pennsylvania Mfrs. Ass’n Cas., 
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Pennsylvania Mfrs. Ass’n Fire, 

(Policyholders’ Dividénd) ........ Aug. 66 
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Pilot Reinsurance, New York 

(In Liquidation) Mar. 
Plain Dealers Mutual Casualty, Chicago 

(Report of Examination) ay 93 
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(Convention Statement) ......... Apr. 108 
Provident Life & Acc., Chattanooga 

(Non-Occupational Form) aesaees July 93 

(Auto Accident Coverage) ......../ Aug. 76 
— City Fire, Philadelphia 

(New Fire Manager) .............. Feb. 80 
Republic Insurance, Dallas 


(Gaffney Advanced Mar. 
Restaurateurs Mutual, Milwaukee - 
a, 6 repeats 100 
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(Dividend Adjustment) ......... 

Rhode Island Insurance, Providence 
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General oa éccvesecee Apr. 96 
(adaition i. =r, June 86 
(Revised War fink) wanes ewked Aug. 67 

Royal Exchange, London 
(Home Office Remittances) ...... May 88 

Royal Insurance, London 
(Home Office "= Aug. 67 

Bere Liverpool Group, New Yor 
(1941 Underwriting Results) Oe die 101 

St. Louis Fire & Marine, St. Louis 
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St. Paul Casualty, St. Paul 
(Receiver A ointed) . SererereT eT June 93 

St. Paul F. & St. Paul 
(Annual Statement) OT Tere Feb. 81 
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(Stockholders Statement ED. «et6'0 Mar. 107 

Scottish Union & National, Hartford 
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Seaboard Insurance, Baltimore 
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Seaboard Surety, New York 
(Special Dividend). ......0cccesees Jan. 86 
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(Recent Developments) .......... eb. 82 
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(Examination Favorable) ........ Feb. 90 
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(Plans Agency evelepanent a 93 

(Recent ooo satiaccnuae Aug. 76 
Stuyvesant Insurance, New York 

(Capital Increase) ........++eeee-- Jan. 73 

Official Staff Change) ............ y 86 
Suburban Auto Insurance, Wheaton 

(Favorably Examined) .......... June 93 
Sumitomo Marine & Fire, Tokio 

(Taken Over for Liquidation) ....Jan. 74 
Teachers Protective Union, Lancaster 
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(Maloy Deceased) ..........+++46. Aug. 69 
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“But I tell you... 





. | don’t need 


ie : Burglary Insurance 
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78 Overconfidence is often the cause of loss through 


coone . O 


lack of insurance protection. Do not let it keep 
you exposed to loss through burglary, liability or any 
other insurable hazard. Let our agent or your own 
broker survey your needs so that you 


may be adequately protected from loss. 


BE SURE—INSURE! 


Home Offices: New York 
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We Are at War— 


ar asain Rudilenncs 
md Pvrann win 


all work harder and closer together 





must produce and we must hight 
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Insurance can be counted on to do its 
part to protect life, property and 
production. 


Insurance agents and brokers are 
soldicrs on the home front—the men and 
women who are writing the msurance 
protectlon so essential In) peacelinn and 


so Vital in war time. 


Phe Lovalty Group salutes the insu 
ance producer. For go years we have been 


protecting oul policyholders against loss 





and we pledge our continued services to 
them Security and the Security of our 


Nation 


“Lovaltv” means Fidelity and Faith 
fulness to our country, to our Insured and 
to our agents and brokers. 
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